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increased by $8 billion 
1946, the total com- 
registered the first 
1 d movement since 1931 be- 
use of a $23 billion reduction in 
government debt. 
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‘olitics Over Misery 
-In its July 21 issue Avromorive 


i predicted that efforts to play 
litics at the expense of business 


rom to 


ppoposal. 

ston bear out this possibility, but 
our forecaster one better. 
They claim that President Tru- 
m is not so enthused about a 
ci session for study of the 
purop mess, but is considering 
on price control. Such a move 
wd shift the “hot potato” of 
prices to a Republican 


Production Tops 


100,000 for Third 


Straight Week 


103,034 Total Achieved 
Despite 2 Idle Lines; 
October Drop Feared 


By Bernie Thomas 
Staff Writer 

ESPITE Cadillac and Hudson 

shutdowns, U. 8S. vehicle pro- 
duction last week hit an estimated 
73,859 cars and 29,175 trucks—a 
total of 103,034 units, according to 
Automotive News tabulations. 


04,662. 

Combined U. 8S. and Canadian 
ear and truck output last week is 
estimated at 108,646, compared with 
109,968 the week before. 

Hudson remained closed as 1948 
model changeover activity contin- 


Last Prev. 1A4e 
_ Week Week Week 

For complete production totals 
by makes, see table, page 28. 


Unrest Mounts | 
In UAW While 
Leaders Bicker 


By Mac Gordon 
Staff Writer 

Wau the rival factions in the 

UAW-CIO leadership poured 
more venom into. their _ politica] 
feuding, new strike threats arose 
last week to menace automotive 
production. 

Members of the union’s execu- 
tive board appeared too preoccu- 
pied with denouncing each 
to take cognizance of 


velopments: . 
Rejection of peace pro- 


three 
(Continued on Page 8, Col. 3) 


but September’s truck total should 
supplant April’s 112,808 accounting 
as the best monthly mark of all 
time. 

September output totals have 


amazed at where the steel is com- 
ing from and they feel that Oc- 
tober schedules are bound to suf- 
fer from current efforts. 
Lending some support to such 
(Continued on Page 28, Col. 3) 


K-F Passes 100,000 Mark; 
New ‘Kaiser Custom’ Bows 


WILLOW RUN, Mich. — The event was a company affair 
100,000th car built by Kaiser-Frazer| during the day with Henry J. 
Thursday was the first in its new Raines onaicees. on weares W. 
line—the Kaiser_Custo uxury | Frazer, presiden ere to con- 
sedan which . sense — go gratulate workers and distributors. 
into production immediatel The dealers were guests at a 

P y- barbecue. In the evening the cel- 
ebration of the passing of the 
production milestone and the in- 
troduction of the new model, 
which is priced at $2,301 (factory 
list), expanded to a community 
program in nearby Ypsilanti. 

Kaiser told newsmen that Kaiser- 
Frazer intends to increase produc- 
tion to between 1,500 and 2,000 units 
a day in the coming year. For the 
time being K-F will find it neces- 
sary to continue at the current rate 
of about 4,000 a week, he said. 

The K-F executive revealed that 
his company plans to have assem- 
blv plants in operation th hout 

country next year. The Willow 
Run concern now claims to be the 
(Continued on Page 6, Col. 3) 
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DETROIT 


48 Packards Rolling 


3 Eights Feature New Styling, Chassis, Engines; 
No Shutdown During Changeover . 


By Pete Wemhoff 
Editor, Automotive News 
Wincor loss of a single work- 
ing day, Packard has shifted 
over to production of 1948 models, 
President George Christopher an- 
last week. 


1935—are the Eigh’ 
hp), the Super Eight (145 hp) and 


‘the Custom Eight (160 hp). 


Detroit delivered prices start 
at $2,125 for the Eight club sedan 


NUCDA Bolsters 
Organization; Will 


Move to Detroit 


By Bob Finlay 
Managing Editor 

ST. LOUIS.—Foundations for a 
stronger, more effective National 
Used Car Dealers Assn., with head- 
quarters in Detroit rather than 
Washington, were laid last week 
at the first annual convention of 
NUCDA. 

Date of the move to Detroit is 
uncertain because of the Washing- 
ton lease, but it is said that it 
will be before Jan. 1. 

At the same time, it was indi- 
cated that out of the present 
difficulties of the auto industry, 


vidual dealer makes them. 

What is changing the used-car 
industry is the rise of a group of 
young, prosperous dealers who 
realize that success in modern-day 
business depends on operation in 
the public interest; that. chiseling 
is a hit-and-run affair without a 
future. 

They see in the present upset 
state of the auto industry a busi- 
ness. opportunity, rather than an 
ethical duty, to expand their busi- 
ness through winning public favor 
by fair dealing. 

Thus they are sowing the seeds 
of competition that may force 
others to live up to their stand- 
ards or lose business. 

The presence of these new lead- 

(Continued on Page 27, Col. 1) 


was 
done, he pointed out that at.one 
(Continued on Page 26, Col. 1) 


New car registrations for seven 
months, plus 23 states in August: 
1947 1946 

Make Pos. 
Chev. 95,994— $ 
Ford 142,188— 1 
Plym. 105,078— 2 
Buick 32,565— 9 
Pontiac UMS00— 7 
68,090— 


Dodge * 
26,508—11 
42,872— 6 


Olds 
Nash 
22,251—12 


Mercury 
Stude. 
Hudson 


Chrysler 
De Soto 


For further details see page 


20, today's issue. “2 Ps 
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Start of UAW Organizing Drive? .. . 
Detroit Shop Tieup Seen 


Of National Import 


passage of the Taft-Hartley act, it 
is a struggle of every local in the 
UAW.” 





By Mac Gordon 
Staff Writer 
[= BLOODY STRIKE of shop 
workers in Detroit new-car deal- 
erships took on national import- 
ance last week as a major test of 
new federal and state laws regu- 


labor. 
The 77 strikebound dealers in the 
Motor City were also apparently 






R*4* DOOE, business manager of |’ 
Local 415 and alleged instigator 
of some of the recent acts of vio- 
lence at dealerships, said that he 
called on Ford Local 600 “flying 
squadrons” to aid picketing oper- 

















Economy Engine 
Under GM Test, 
Ket Discloses 


CHICAGO.—A press conference 
held by Charles F. (Boss) Ketter- 
ing, research consultant of Gen- 
eral Motors 
Corp., took top 
billing last week 
over the talk 
which he later 
delivered before 
the Machine Tool 
Congress ata 
meeting spon- 
sored by the Na- 
tional Electric 





figh' the first move in a na- 
tionwide UAW-CIO drive to organ- 
ize rage employes. 

across the 
front pages of Detroit daily 
newspapers last week told of the 
sensational angles in the strike, 
highlighted by dealer resentment 


r implications were gen- 
overlooked, even as city offi- 
eials failed to obtain an agreement 
on a proposal for a mediation board 
to study the dispute. 

But larger overtones were plain 
in the declarations of UAW execu- 
tive officers calling on every union 
local to support Garage Workers 
Local 415 in its battle with Detroit 


dealers. 

Walter P. Reuther, UAW presi- 
dent, told a mass meeting that 
“since this is the first strike of 
any size we have undertaken since 





15-Cent Increase Beats 
Pension in Ford Vote 





ations because: 

“We wanted to demonstrate 
that the UAW was united behind 
us. We wanted to show the deal- 
ers that this wasn’t just a little 
local fight.” 


the federal Taft-Hartley law and 
the state’s new controls over labor. 
A state law outla mass picket- 
ing, a practice i hich the me- 
chanics have admittedly engaged, 
will become effective Oct. 11. 

The Detroit strike coincided with 
the opening of shop organizing 
drives in several areas throughout 
the U. S. The Chicago Automobile 
Trade Assn. reported that a new 
Local 1 of the UAW has been 
formed there for the purpose of 
organizing garage employes. 

In addition, CATA said, two AFL 
unions are intensifying campaigns 
to organize unskilled help such as 
car washers, greasers and porters. 
It was learned that still another 
AFL union is laying plans for a 
new drive to organize salesmen in 
Chicago, Detroit and other cities. 

> * * 


[|= DEALERS directly affected 
in the Detroit strike stiffened 
their resistance to union wage de- 
mands last week after receiving 
pledges. of support from fellow 
members of the Detroit Auto Deal- 
ers Assn. 

More than a hundred dealers at- 
tended each of two hearings called 
by the Detroit common council to 
discuss means of curbing violence. 

Despite the council’s interven- 
tion and the rising public indig- 
nation at terrorist tactics, pros- 
pects for an early settlement ap- 
peared dim Thursday. Neither 
Local 415 nor the struck dealers 
indicated acceptance of a pro- 
posal to submit the case to De- 

(Continued on Page 25, Col. 1) 


~ | other than legiti- 





DISCUSSING PLANS for the new assembly 
South 


Hudson distributor at 


t egy An ag by Stanley Motors, Ltd., 


employ 1,250 workers, will be ready for production by January, 1948. 


Ford Motor Stock Valued at $90 a Share 


MT. CLEMENS, Mich.—A valua- 


The valuation was established by 
Probate Judge Joseph M. Trombly 
of Macomb county in a judgment 
authorizing distribution of $131,- 
548,434 of the estate of the late 
Edsel B. Ford, who died in May, 
1948. 

Judge Trombly’s determination 
apparently resolves a protracted 

between Eleanor 


cepted a total valuation of $103,- 
842,810 on 1,163,509 shares of Class 
A nonvoting common stock in Ford 
Motor Co, and a $5,346,990 value on 
59,411 shares of Class B voting 
common stock. 

Under the Edsel Ford will, the 
Class A nonvoting stock was left 
to the Ford Foundation while the 
Class B voting stock was distrib- 
uted among his four children: 
Henry Ford II, Benson Ford, Mrs. 
Josephine Clay Ford and William 
Clay Ford. 

Personal property valued at $11,- 
030,829 was left to Mrs. Ford, who 
is administratrix of her husband's 
estate. Real estate worth $148,487 
was left to the Ford Foundation. 

Judge Trombly said final ac- 
counting of the Edsel Ford estate 
is expected to be completed soon. 
The distribution order involved 


Union leaders issued open chal- 
lenges for prosecufion under both 





































St. 


‘Check for 


DETROIT. — Chrysler dealers 
were warned last week by Stewart 
W. Munroe, general sales manager 
of Chrysler divi- 7 
sion, Chrysler 


certain that no 


mate retail cus- 
tomers.” 
“There has 


rge 

number of letters we have been 
receiving from owners and pros- 
pective customers pointing out 
that they have been waiting 16, 
18 to 20 months for the delivery 
of a new car, while a large num- 
ber of “almost new” cars continue 
to appear on local used-car lots,” 
Munroe’s communication to deal- 
ers said. 

For the guidance of all con- 
cerned, Munroe said he was call- 
ing attention to one of the provi- 
sions in the sales agreement sign- 
ed by every Chrysler direct dealer. 
The provision says: 


“Dealer agrees not to partici- 


| pate in the sale or attempted 


only partial accounting of the 
estate. 

The partial accounting showed 
that $27,000,000 has been paid in 
inheritance taxes on the estate. 
Estimates of the gift and income 
taxes will be available in the final 
probate valuation. 

The $90 stock valuation set in the 
Edsel Ford probating may have an 
effect on the determination of the 
estate of the late Henry Ford, who 
died last Apr. 6. 

The Henry Ford will bequeathed 
1,804,000 shares of Class A stock to 
the Ford Foundation and 172,645 
shares of Class B stock to his four 
grandchildren. 

Completion of probate work on 
the Henry Ford estate, total worth 
of which has been estimated at 
$500,000,000, is unlikely for some 
time yet. 


HERBERT J. ROBINSON, director from Chicago 
as they weigh problems of the industry at the first annual convention in Hotel Statler, 
Louis. 


Munroe Warns Chrysler Dealers to Screen Orders 
And Weed Out Illegitimate Buyers 








Manufacturers 4 
n. 

Kettering athis ©: ¥- Kettering 
press conference sprung a surprise 
by revealing that General Motors 
is testing a new engine of im- 
proved fuel economy and that it 
should be ready to take its place 
in 1950 models. 

Kettering said the engine is 
“coming along pretty well,” and 
added that savings up to 40 per- 
cent in fuel consumption will be 
attained in successive stages, 
starting with 25 percent for the 
first type, and 30 to 35 percent for 
the second. 


Another advantage of the new 
engine, he declared, will be easier 
starting, and he said it will add 
little to the cost of an automobile. 
He was also definite in stating 
that the engine will be mounted 
in front, remarking on this point 
that “we don’t think the public 
wants an engine in the rear or 
would like it if they got it,” be- 
cause, he said, an engine in front 
is regarded as more satisfactory 
for steering, car control, wear and 
safety. 

In his address before the ma- 
chine tool group, Kettering deflat- 
ed the idea of utilizing jet propul- 
sion principles in motor cars. He 
praised machine tools as respon- 
sible for “what makes this country 
go,” and said he saw no chance 
of Russia developing great indus- 
trial might under its present Com- 
munist form of government. 


» addresses the NUCDA directors 













Resellers!’ 





sale of any Chrysler or Plym- 
outh motor vehicle to unauthor- 
ized dealers, sale#, or service 
connections or to any unauthor- 
ized person, firm or corporation 
for the purpose of resale.” 

“It is definitely to the best in- 
terest of Chrysler direct dealers,” 
declared Munroe, “that they con- 
scientiously and consistently ad- 
here to this provision of the sales 
agreement and we expect the com- 
pliance and cooperation of every 
direct dealer in the fulfillment of 
this provision.” 

The sale of cars outside of a 
dealer’s own community was 
termed by Munroe as “poor busi- 
ness,” because of the loss of serv- 
ice and parts business and future 
new-car sales. 

“It is well to remember our obli- 
gation to our old owners and that 
it is only good business to see that 
they are taken care of,” he de- 
clared. 







Thieves Take Loot, 
Leave Booby Trap 


ST. LOUIS.—Safe robbers who 
stole $9,000 in cash and checks 
from the office of Lllinois Motor 
Co., 910 Illinois Ave., East St. 
Louis, left a dynamite cap in the 
receptacle that injured a safe re- 
pairer who was called after the 
burglary was discovered. Louis 
Lynch, an employe of the Henry 
A. Baumann Safe Co. St. Louis, 
was sent to the motor company 
office to make repairs. 

The cap exploded, causing Lynch 
to suffer minor injuries on both 
hands. Officers of the company said 
$1,800 in cash and $7,200 in checks 
had been taken by the thieves. 



























Want to buy or sell new or used cars’ 
Classified Want Ads (see inside back cover) 
wil) solve your problem. 











habilitation of veterans, 
presented 8. E. Skinner, general manager of Oldsmobile, with a scroll of honor 
is shown the scroll from Gilford S. Moss, national chairman of the 
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Dealers tell me 


By John 0. Munn 

















DES MOINES, Ia.—“Unless you, 
as a dealer, plan to retire in 1947, 
our advice to you is to clean up 
your house and keep it clean before 
you are kicked out of it,” George 
Means, manager of the Iowa Auto- 
mobile Dealers Assn., warned last 
week. 

“Any dealer who wteite to stay 
in business will do well, of course, 
to improve his record as a deal- 


has already started to better the 
through trade associations| parking situation. San Francisco 
and as individuals in programs| already operates successfully a 
that promote the use of automo-| 1,700-car parking lot under Union 
biles. Every dealer, without ex-| Square park. The residents of De- 
ception can advance his own in-|troit have approved a $1,800,000 
terest as well as help assure the| bond issue for downtown parking 
growth and security of the trade/| facilities under Washington Blvd. 
by using his initiative and influ-| Boston and Philadelphia also have 
ence in overcoming conditions that| projects underway. 
discourage the use of automobiles. Many smaller communities, 
Automobile traffic fatalities, for| mostly at the suggestion of the 
instance, act as a deterrent to the| chamber of commerce, have or 
use of automobiles. More and more} are providing additional parking 
ple become afraid to drive.| space near the center of town. 
back of parking facilities is also| The federal government, as well 
injurious. as many state governments, has 
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The Public Likes to Know 
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How Valuable Is Your Franchise? 


It’s Killing Time for Black Sheep Dealerships, lowa Manager Warns; 
Describes Pitfalls and How to Prevent Them 


er. Improvement by deeds, not 
words, is required. ... Only a 
fool or a miracle man would def- 
nitely say how long lush profits 
will be characteristic of automo- 
bile dealerships. 

“But certainly it can be said that 
compared with other businesses, 
the automobile dealers will have an 
enviable position for years to 
come,” Means pointed out in an 


Business Wit 
Sedon Cage . 














article, “How Valuable Do You 
Consider Your Franchise?” 

“The caption-question is one you 
may never have to answer: 

“For the true value of your deal- 
er franchise may soon be definite- 
ly determined for you—thanks to 
the fact that you will have lost it. 


Doesn’t Take Long 

“It happens in a matter of a few 
hours, and it is happening wey 
day. - 

“As the IADA has repeatedly 
warned, the factories are 
a painstaking investigation of their 
respective dealer setups with an 
eye toward cancelling franchises. 
The LADA office has been receiving 
reports each week of new can- 
cellations in Iowa. 

“For dealers who plan to kill 
the golden goose, stay in business 


If such conditions are allowed 
to increase, the trade will be 
faced with reduced service vol- 
ume and increased sales resis- 
tance of new cars in the com- 


money available for parking sur- 
veys and it only remains for 
civic-minded individuals to stir 
up interest to the extent of mak- 
ing the surveys. 
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for a few months only, these 


BROATWA 
who recognize that the money 
they now earn is heavily taxed, 
and that really secure invest- 











































In connection with safety pro- 
grams, many automobile dealers 
associations have already done 
substantial work. The Pennsyl- 
vania Automotive Assn. has al- 
ways been a leader in this line. 
Last year PAA organized a high- 
way safety committee headed up 
by Capt. E. H. Westwick. 

Safety committees have been es- 
tablished by the association in 
most communities of the state. 
Their particular project right now 
is organizing community interest 
so that boards of education will 
feel public demand for adding 
driving lessons to the curriculum 
of high schools, throughout the 
state. 

Automobile dealers on these com- 
mittees provide the dual-drive cars 
necessary in this program. These 
same committees have been active 
in organizing bicycle clubs among 
the youth of the community for 
the purpose of teaching highway 
safety. 


petitive years ahead. 

In overcoming these obstacles 
dealers can play a most important 
part. Care should be exercised so 
that dealers don’t get out ahead 
and lead the parade. If they do, 
then everyone else will lean back 
and let the automobile industry 
complete the job. 

It is not just an industry prob- 
lem. Everyone, the real estate man, 
the retail merchant, school offi- 
cials, the churches, civic groups 
and public officials, are concerned. 
The one big job that dealers can 
do is to rally around and support 
the other groups. Only by includ- 
ing all interested groups can the 
necessary results be accomplished. 

* * 


Facilities for Parking 
Must Be Increased 


F THE 45,000,000 vehicles in use 
throughout the world in 1946, 
34,000,000 were in the United States. 
Parking is a real and growing 
problem. Irrespective of our indi- 
vidual per capita wealth in this 
country, we cannot maintain and 
increase this outstanding percent- 
age of car ownership unless the 
danger in driving is lessened and 
parking facilities are increased. 
In some of the major cities, work 


Tri-State Parley 
Attracts 2,500 
Eastern Dealers 


ATLANTIC CITY, N. J.—(UTPS) 
—Dealers from Pennsylvania, Del- 
aware and Maryland will meet 
Oct. 3-4 in the largest sectional 
meeting of dealers ever held in 
the eastern United States at a Tri- 
State Convention to be held in the 
Traymore hotel. 

Claude S. Klugh, manager, Penn- 
sylvania Automotive Assn., an- 
nounced that approximately 2,500 
dealers and their wives represent- 
ing the more than 3,000 new car 
dealers in Pennsylvania, are ex- 
pected to attend. 

Speakers at the convention will 
be M. O. Anderson, president, 
NADA; Thomas R. Reid, vice- 
president, McCormack & Co.; Bal- 
timore; John H. Fassitt, president, 
Foss-Hughes Co., Philadelphia; M. 
E. Coyle, executive vice-president, 
General Motors; Elmer Wheeler, 
president, Tested Selling Institute. 

Cc. Jones, of Reading, of 
Jones & Manske, is general chair- 
Man of the Tri-State Convention 
committee. Vice-chairmen are: E. 

Bauer, Philadelphia, Davis 
Buick Co.; C. L. Nutter, Pittsburgh, 







































Sacramento, Calif., appreciate a 


unwanted accessories. 


Cross, wholesale 


. * > 


Dealer Support Vital 


From All Angles 


I KNOW of no better way to en- 
courage automobile dealers to 
take an active part in safety cam- 
paigns than to quote Claud S&S. 
Klugh, for years general manager 
of the Pennsylvania Automotive 
Assn., as to why dealer support 
is so necessary from the stand- 
point of an individual, as a citizen, 
and as a businessman. 

“YOU are fortunate, indeed, if 
none of your own family and im- 
mediate 


to 18,600 square feet. 


BIRMINGHAM, Ala.--The an- 
nual convention and election of 
officers of the Automobile Dealers 
Assn. of Alabama will be held Oct. 
19-21 at Biloxi, Miss., according 
to C. E. Anderson, executive vice- 
president of the association. 


Screening Group 
Named for Filling 


Moran’s Post 


WASHINGTON.—The possibility 
that there are several applicants 
to succeed Lee Moran as executive 
vice-president of NADA, was seen 
last week in the announcement by 
President M. O. Anderson that he 
had appointed a special committee 
for selecting a new man for the 
post. 

Members of the executive board 
agreed at a meeting last week that 
there is no hurry in filling the post, 
thus allowing ample time to screen 
candidates. The special committee, 
whose personnel was announced 
Thursday, will report to the execu- 
tive board Nov. 17. 

It is composed of E. C. Fitz- 
henry, Worcester, Mass.; D. E. 
Castle, St. Louis; William Mallon, 
Newark; Robert Ledterman, Tulsa, 


among 

victims. Traffic accidents are 
constant threat to a who 
drives—or walks. The fight for 
highway safety is important to 
YOU ... PERSONALLY. 

“Highway Safety is not one big 
NATIONAL problem. It is, rather, 
the sum of thousands of local com- 
munity problems. Much has been 
said on this subject by national 
and state leaders ... but it must 
be recognized that unless highway. 
safety is carried to every nook 
and corner of Pennsylvania, the 
program will not be effective. 

“The streets and highways YOU 
and your fellow citizens travel can 
be made safer only through com- 
munity-wide effort. The fight for 
highway safety is YOUR fight. 


“To recognize the stake we have 
in this program, one has only to 
give a thought to the thousands 
of motorists in the state who pre- 
fer remaining at home on holiday 
and weekends to endangering their 
lives on the highways. 


Miller Automobile Co.’s Message 
Miller Automobile Co. (Dodge-Plymouth) found the folks around 


Manager E. C. Taylor says that ads such as that above and similar 
ones used in the local papers have brought response from people as 
far as 275 miles up the valley and in the surrounding mountains. 
“We have actually received long-distance telephone calls from 
strangers,” said Taylor, “advising us that they thought our ads were 
certainly timely and would go a long way toward creating good public 
relations. Then, too, which is naturally important to us, a rather large 
number of prospects have made the statement that they were actu- 
ally amazed to learn the price of a Dodge was as low as we had ad- 
vertised it, and that it was not necessary to trade in a used car or 


purchase 

The billboard above uses a picture of Royal Miller, one of the orig- 
inal Dodge direct dealers signed up in 1914, who has kept his dealer- 
ship in tune with the times. Standing beside the poster are G. V. 
manager, and J. L. Dallas, sales manager. They are 
going over plans for Miller’s new and exclusive truck service and re- 
pair shop, which is being expanded from its present 5,600 square feet 


er 
| : 






dealer who seeks their goodwill. 






Alabama Dealers to Hear 
Klugh, Mallon at Biloxi 


In view of ‘the compulsory motor 
vehicle inspection bill pending in 


the Alabama legislature, Claude 
Klugh, executive vice-president of 
the Pennsylvania Automotive Assn., 
has been invited to discuss this 
matter. Klugh will relate PAA’s 
experience with the Pennsylvania 
compulsory inspection law, 

In addition to Klugh, other 
speakers will include William L. 
Mallon, past president of NADA; 
William H. McGaughey, of the 
Automobile Manufacturers Assn.; 
Jim Simpson, of Birmingham, and 
L. J. Buckland, of New York. 

Plenty. of entertainment is in 
prospect, much of which will be 
provided by Ford Motor Co. and 
G.M.A.C. There will be a Seafood 
Jamboree, and the president’s an- 
nual banquet will wind up the con- 
vention. 




















ments are rare—and therefore 
want to stay in a dependable 
business—these cancellations are 

of vital import. 

“The factories have a manifest 
reason for tossing out ‘deadwood 
dealers’ now. They want to place 
promising dealers in their organi- 
zations now so that lush profits can 
be earned by the new dealer in or- 
der to absorb the shock of the 
competitive years to come. Dealers 
who want to ‘harvest and quit’ will 
handicap the factories in a year or 
two and the factories are guarding 
against that handicap. 


Long Profits Taboo 


“Moreover, inspection teams are 
rooting out black market dealers. 
Cancellations are swift and certain 
when a dealer cannot explain long 
profit sales. The factories are hard 
put to retain public acceptance of 
their price policies and will not tol- 
erate profiteering by franchised 
dealers. 


“Too often dealers have forgotten 
that they have a virtual three-way 
partnership—a trio composed of 
(1) factory, (2) public, and (8) 
dealer,” Means said. 


“The factory and the public are 
not forgetting, and the factory has 
decided to protect the public’s in- 
terest, as well as its own, by dis- 
solving partnerships in a wholesale 
manner. For the next three and 
one-half months Iowa dealers will 
learn the terrible meaning of that 
factory-public interest. 


“Deadwood and black market 
dealers are to go first, then deal- 
ers who do not measure up fully 
to a five-point standard will be 
shown the Exit sign. These five 
points are: (1) modern facilities, 
(2) adequate finances, (3) excel- 
lent personnel, (4) competitive 
spirit, and (5) cooperative atti- 


“Factories reason that now when 
profits are high dealers can : best 
afford to expand buildings and 
train personnel, and both the logic 
and the law are on their side. If 
you disagree you will certainly 

(Continued on Page 26, Col. 5) ' 


On the House . . . 


Looks like the 1948 Ford truck line won’t be announced until after 


Jan. 1, instead of this fall . . 


. which’ll probably mean the new Lin- 


coln-Mercury lines won’t appear before March and the radical Ford 


delays. ... 


until perhaps late spring or early summer... . 
Several other makes will also be late, due to neces- 
sity for running out present supplies and die 


George Christopher, Packard chief, is plenty 


Chrysler-Pittsburgh Co.; Hugh Gal- 
lagher, Wilmington, Del., Union 
Park Motors, and Foster A. Talbot, 
Baltimore, Talbot Motor Co. 


Snively Heads Dealers 


In Trumbull County, O. 

COLUMBUS, O.—Trumbull Coun- 
ty Automotive Dealers Assn. has 
elected the following officers: Floyd 
Shively, Niles, president; James 
Cole, Warren, vice-president; Al- 
fred R. Axelson, Warren, secretary; 
Cc. W. Brittain, Girard, treasurer, 
and Ferrel C. Armstrong jr. War- 
ten, OADA trustee. 





“Unless we insist on safer 
highways, and more of them, we 
will lose many miles of trans- 
portation to other modes of 
travel, for we should not over- 
look the fact that there is defi- 
nitely, competition for the mo- 
torists’ dollars. 

“We need enforcement ... we 
need super highways, and the 
elimination of bottlenecks, if we 
are to ‘enjoy’ motoring. As a busi- 






why not use "em? See 


and D. G. Kelly, Grand Forks, N.D. 


Lt.-Governor to Address 


Texas Parley Oct. 12-14 
GALVESTON.—The Texas Auto- 
motive Dealers Assn. will hold its 
30th annual convention at the 
Galvez Hotel here Oct. 12-14. 
Allan Shivers, lieutenant - gov- 
ernor of Texas, is slated to present 


a resume of the legislation which 
was considered during the state’s 
past legislative session. 





AN Want Ads cost little—get resulte— 
inside back cover. 





proud of his new Station Sedan (it’s too good 
to be called a “wagon,” sez he)... . He predicts 
80 percent of the higher priced cars in the 
industry will have automatic transmissions in 
a few years. ... Packard’s cost for change- 
overs to its 1948 models ($21,000,000) is 3% to 
4 times the average, half of it due to increased 
costs of tools and dies, Christopher says ... 
Another maker wonders if cars aren't being built 
so well today that the normal junking point has been prolonged two 
or three years. . .. With the result that new-car sales may come 
a lot tougher when normal conditions return. . . . Glad to note that 
NADA’s executive board is giving plenty of thought to possible suc- 
cessor to Lee Moran. 





Pete Wemhoff 
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AUTOMOTIVE WE STAND FOR: 


11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, 
cessories. 12. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 


parts and ac- 


car or truck. 13. Every dollar of gasoline tax col- 


lected by state or federal governments applied to 


the building and maintenance of highways. { 4. The 


elimination of 
' NEWS 


governmental and bureaucratic con- 1 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


‘ energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Hoodlums Hit Dealers 


6 pp present garage mechanics strike against Ford, Chev- 
rolet and Buick dealers in Detroit spotlights one of the 


real vulnerable points of unions. 


That is the brute force, the disregard for the laws of the 
land and the public as well that a union demonstrates when 


someone is opposed in its demands. . 


Pickets and UAW goon squads have beaten up customers 
patronizing struck shops, intimidated workers and destroyed 


property in this strike. 


Nearly two years ago, Ray Dooe, business manager of the 


UAW mechanics 1 


, told a representative of AUTOMOTIVE 


News that violence was a thing of the past; that the union 
would seek its goal through “economic pressure.” 

It turns out that Mr. Dooe’s brand of “economic pressure” 
involves clubs, union gangsters and broken heads. And, by 
inference, the UAW leadership endorses such tactics, for it 
has urged all UAW members to support the strike. 


Such 


for the welfare of free citizens and for 


the laws of the land is a peril to the future of our country. 
en any group can set itself up above the law, our way 


of life is in danger. 


In this case, the dealers have not been successful in ob- 
roper police protection from the local authorities. 


othe ess, we strongly urge the dealers not to 


ive in to 


such tactics. By opposition to them, they are fighting the 


battle for f m of us all. 


What About Old Cars? 


AFETY studies show that old, defective cars constitute 


one of the bi 
ing everyone in 


est threats on the highway. This is hurt- 
e business of selling automobiles. 


view of that, we believe the recent suggestion of Lyman 
Slack, chairman of the Inter-Industry Safety Committee, re- 
garding oe cars deserves serious consideration by the 
whole in , 


ustry 
Slack said that it is time to think about compulsory in- 
ae for all cars 10 years or more old. In this respect, 


e recent 
Assn., g all members to ins 
functional parts of the cars they 
tion, should be helpful. 

Some 


resolution by the National Used Car Dealers 
and recondition all 
that involve safe opera- 


dealers, franchised and independent, are already 


doing this, and adve their efforts. 
We believe that every 


stake in the good will of the industry to follow 
this safety program. 


ealer owes it to himself and his 


through on 


OF COURSE, the question upper- 
most in everyone’s mind these days 
is “Where do we go from here?” 
Everyone who has a column or a 
rostrum from which he can spout 


his own views 
THE STORM comes up with an 
WARNINGS answer; so, who 
ARE UP! am I not to take 
advantage of air- 
ing my innermost views? Having 
long since ceased to be a hero- 
worshipper, I am rather inclined to 
take the opinion of a taxi driver as 
against that of a bank vice-presi- 
dent, at least on this subject. 
Everyone is asking everyone else’s 
opinion on what is going to hap- 
pen and each opinion is of about 
equal value. None of us know 
where we are heading but, although 
few of us would care to admit it, 
we know in our hearts that we are 
victims of the conditions about us 
and actually are only floating on 
the stream of the times in which 
we live. 
y * * + 
NO ONE has ever accused me 
of being a pessimist, and I was 
even accused of being a Pollyanna 
in the midst of the depression 
years. It is, however, to those 
erstwhile readers, young enough to 
have been in the last war, that I 
would be willing to volunteer my 
opinion of what the future holds in 
store. I hope I am expressing the 
opinion of those of you who have, 
like me, been through two or three 
of the periods which we later refer 
to as “depressions” or “recessions” 
or downright “panics.” Old as I am, 
I do not I ever saw a 
“panic” as did my father, a coun- 
try newspaper publisher, in the 
early 1890s. I recall what he told 
me, that for nearly a year he han- 
dled no currency but instead bar- 
tered for subscriptions in farm 
products and accepted credit at the 
local grocery and clothing stores 
for his advertising accounts! 
* * . 


TO THOSE of my young friends 
who have taken on dealerships 
(one or two of whom I could men- 
tion as I write this), I do have a 
word of advice which may be worth 
repeating. This spiral of high prices 
and high wages, followed by higher 
prices and higher wages, cannot 
continue forever. History has a 
habit of repeating itself and just 
as sure as I am writing, or you 
are reading this, the day will come 
when everyone in this industry will 
have to scratch gravel to keep “in 
the black.” To have automobiles 
arriving on rail tracks which they 
cannot accept, because they have 
not the money in the bank to pay 
for them or, for that matter, space in 
which to store them, will be a new 
experience to a lot of my younger 
friends. You can well imagine I 
hope this situation will never occur 
again, but I am merely trying to 
give you the fatherly advice which 
all history will substantiate, that 
this United States of America goes 
into periodic boom times which just 
as surely are followed by months 
or years of unemployment and de- 
pression. A pessimist is never pop- 
ular, and I can only hope you will 
not gather the erroneous opinion 
that I am pessimistic over the im- 
mediate future; rather I am merely 
urging that you bolster up your 
financial position and be ready for 
whatever may come in your own 
business. 

a * * 

I FOLLOW the news bulletins 
and financial columns pretty thor- 
oughly. At the minute, no two of 
them seem to hold identical posi- 
tions on what the future holds. 
Everyone. knows that, particularly 
in our industry, the products we 
have to sell are being bidded for. 
Most statisticians of this industry 
agree that it will take from one to 
two years to catch up with the 
present demand for new cars. But 
—what they forget is that condi- 
tions might— might, I repeat — 
change this situation overnight. 
Your dad and I have seen it hap- 
pen on three occasions, and those 
three will suffice for one lifetime. 
It will all be for the best in the 
end, but right now I see signs of 
the barometer rising and if it 
doesn’t develop into a hurricane, 
one can at least predict a stiff gale. 
The storm warnings are up!— 
G.M.S8. 


VA 


~ 


; 


ae ALL 
~ THERE BALONEY. 7 
Rope TINGS GET 


STRAIGHTENED OVT, 


I don’t agree with Henry Wallace 
on what he said about big steel 
and big motors ding manu- 
facturing facilities. We need expan- 
sion in the steel and motor indus- 
tries, but not in the large corpora- 
tions. 

We need more large independent 
steel companies and more large in- 
dependent motor companies like 


Hudson, Nash, Studebaker, Kaiser- | Oct. 


Frazer and Packard. I think Hupp 


ought to go into auto production | 9 


and also Reo Motors, Willys-Over- 
land and Graham-Paige ought to 
go into car production. 

Harley J. Earl of GM should pro- 
duce a car under his own name 
like Darrin and Preston Tucker. 
Also there’s Jim Zeder, Brook 
Stevens, Ray Russell, Raymond 
Lowery and George Walker — all 
capable men who could design new 
cars. 

We need some auto companies 
that produce from 20,000 to 50,000 
cars a year. The more competition 
the better the cars we would have. 

I think Wallace’s ideas on more 
production are all right, but why 


‘He Isn’t Chasing Me, Mister’ 


—From the Rochester (N. Y.) Times Union 


¥ OGGI E LOOKS at 


SWEETNESS 
AND LIGH 


should just a few corporations get 
all the benefits%—Herbert Parker, 
Oakland, IIl. 


Coming Events 


Sept. 28—Oieveland 
nual 
Parts 


(Hotel Statler). An- 
meeting of Automotive & Aviation 


OCTOBER 


2-4—Los Angeles (Biltmore Hotel) 
SAE Autumn Aeronautical meeting. 
3-4—Afiantic Olty. Tri-State Conven- 
tion (Delaware, Maryland and Pennsy!l- 
vania dealers). 
"Ta Engineering Conference. e q 
Oct. 9—Hartford, Conn. 26th annual con- 
vention of Connecticut Automotive Trades 


Beach (Roney-Plaza 
. Convention, Florida Automobile 


21-23—Richmond. Automotive Trade 
Assn. of Virginia conclave. 
Oct. 23-' 


irginta. 
Angeles (Biltmore hotel). 
Annual American Trucking Assns. con- 
vention. 

Oct. 28-28—Minnesota Automobile Dealers 
Assn. convention. 

Oct. 38-Nev. i—Sesten. (Hotel Statler). 
15th semiannual meeting, American Se- 
ciety of Tool 4 

NOVEMBER 

Nov. 6-7—Tulsa, Okia. (Hotel Mayo). SAE 
Fuels & Lubricants meeting. 

Nev. 6-7—Detroit (Rackham Memorial). 
Second annua) technical convention of 
the American Society of Body Engineers. 

Nov. 10-11—Cincinnati (Netherland Plaza). 
Annual conclave of Ohio Automobile 
Dealers Assn. 


Nev. 16-11—Savannah. Georgia Auto Deal- 
ers conclave. 

Nov. 12— New York (Hotel Roosevelt). 
Eighth annual luncheon-meeting of Auto- 
mobile Old Timers. 

Nov. 12-13—Oklaboma City (Skirvin hotel). 
14th anual convention, Oklahoma Auto 
mobile Dealers Assn. 


DECEMBER 

Deo. 1-3—Hansas City (Hotel Continental) 
SAE Air Transport meeting. 

Rec. 1-6—Atiantic City (Chalfonte Hote 
and Haddon Hall). 68th annua) meeting 

. of the American Society of Mechanica! 
Engineers. 

Yoec. Mont. Annual conclave 
of Montana Auto Dealers Assn. 

Pec. 7-8—Biloxi, Miss. Convention of Mis- 
sissippt Auto Dealers Assn. 
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Hord Motor Company, 


ANNOUNCES 


The FORD Theater 


PRESENTING THE FINEST IN STAGE, SCREEN AND RADIO 









Premiere Performance 
SUNDAY, OctoBER 5 


‘A Connecticut Yankee 
in King Arthurs Court’ 


The Immortal Novel by MARK TWAIN 


Mr. Howarp Linpsay 


Writer-Producer and Star of “LIFE WITH FATHER” 
Master of Ceremonies 


NBC SUNDAY AFTERNOONS 


5:00 o'clock EST... 4:00 o’clock CST... 3:00 o'clock MST... 2:00 o'clock PST 









How to Use Profits 


Build Organization, Moran Tells Dealers; 
McElveen Heads S. C. Group ger 


MRYTLE BEACH, 8S. C.—Use to-| service a greater number of ve- 
day’s profits to build good perma-j|hicles now being used and urged 
nent organizations for the future,| them to improve their facilities, to 
Lee Moran, for-| modernize and to keep their equip- 
mer executive|ment modern in order to take 
vice-president of|proper care of their customers’ 
NADA, urged| needs. 
members of the} W. A. McElveen, of Sumter, was 
South Carolina| elected president of the associa- 
Automobile Deal-| tion. The following directors were 
ers Assn. at the} named: 


. nn = aaa Piedmont district—Thomas T. 
on here Taylor, of Greenwood, and Eddie 













































































































wT etiliekews Smee — Ba district—F. &. 

Moran auto dealer ughes, 0 yrtle Beach, an 

ae be i W. H. Pitts, of Florence. Coastal 
built eran nas | district — Jack McKeithan, of 
7 Charleston, and J. E. Smith, of 


Ridgeland. Capitol district—J. A. 
Cochran, of Chester, and A. B. 
Boyle, of Sumter. 

S. C. Berry, of Columbia, con- 
tinues as secretary-treasurer. Mrs. 
Ella W. Ford, of Columbia, is exec- 
utive secretary. 

Resolutions adopted by the South 
Carolina dealers included: 

Urging the state highway depart- 
ment to issue license tags at county 
seats; urging general assembly of 
South Carolina to enact legislation 
prohibiting diversion of any high- 
way revenue to other than highway 
purposes; favoring equitable license 
fees for trailing third axles. 


Also, urging the state highway 
department to tighten restrictions 
on issuance of driver’s licenses; 
requesting state highway depart- 
ment to issue registration cards 
bearing identifying data, and urg- 
ing banks, finance companies, in- 
surance companies and others en- 
gaged in automobile and truck fi- 
nancing and insurance to use the 
NADA guidebooks for determing 
used-car values so that public may 
benefit ‘by standard values and 
rules. 

M. O. Anderson, NADA presi- 
dent, said the national associa- 
tion has a membership of more 
than 28,000 and will exceed 30,000 
by a large margin by the end of 
this year. He stressed the im- 
portance of better and more co- 

operative relations between em- 
plover and employe and said that 
NADA its making extensive sur- 
veys of such relations. 

“This is a good time to build well 
and soundly for whatever may lie 
ahead,” Anderson pointed out as 
he urged all dealers and business- 
men to take more general interest 
in government and in some of the 
civic and national problems with 
a view towards the perpetuation of 
free enterprise and the American 
way of life. 

Capt. Emerson Westwick, safety 
director of the Pennsylvania 
Automotive Assn., called on dealers 
to “begin to realize that he has 
a definite stake or responsibility 
in traffic safety.” As a citizen and 
businessman, the dealer “must re- 
alize that he can do something to 
eliminate these accidents,” West- 
wick said. 

Other speakers included Fred 
Rockleman, vice-president and di- 
rector of sales of Tcuker Corp.; 
John W. Stokes, tax counselor; C. 
G. Vogell, chairman of the South 
Carolina association’s legislative 
committee, and George Bowle, of 
Firestone public relations. 

A. H. Easterby, outgoing SCADA 
president, presided at the sessions. 
Approximately 600 attended. 


Moran . 

He advised dealers to prepare to 
6 Bearing Firms 
Are Fined in 


Price-Fix Case 


.— General Motors 
and five other ball-bearing manu- 
facturers were fined $5,000 each in 
Federal District Court here last 
week for price-fixing violations of 
the Sherman Anti-Trust act. 

The companies had entered pleas 
of nolo contendere before Federal 
Judge Emerich B. Freed. Defense 
attorneys said their clients were 
interested only in seeking a speedy 
termination to the case. 

The other companies fined in- 


rp. 

On recommendation of the Jus- 
tice department, maximum $5,000 
fines were imposed but suspended 
in the cases of Charles F. Stanley, 
Fafnir vice-president, and Howard 
A. Johnston, Marlin-Rockwell sales 


manager. 
The case against Fred G. Hughes, 
manager of GM’s New De- 
ure division, was dismissed. 
ral attorneys said Hughes’ 
part in the price-fixing conspiracy 
was so slight as to warrant dis- 


m 
Atty. Gen. Tom C. Clark asserted 
the case was in line with the de- 
—-. policy of “criminal pro- 
price-fixing com- 
Sconthe: Public interest demands 
that prices be determined by com- 
petition, not by collusion.” 
John F. Sonnett, chief of the 
Justice 


price arrangements.” 
prices of ball bearings “do not 


Spokesmen for the bearings in- 
dustry said that prices of ball bear- 
ings in volume had actually in- 
creased on volume only about 15 
percent since 1940. 

General Motors officials in De- 
troit declined to comment on the 
case. 

¢ The indictment against the six 
companies and three individuals 
was returned in March, 1946, after 
an 18-month FBI investigation of 
interlocking steel bearing com- 
panies in the U. S. Europe and 
Latin America. 

The companies fined produce 
about 95 percent of the ball bear- 
ings manufactured in the U. 8S. 
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Dealers to the Rescue . 





program Gov. 
Snell, third from left), participated in ceremonies. Also shown, left to right, are T. 
a on, State Motor Assn.; oo = Bennett, superintendent 


of schools, Salem, 


and Douglas McKay, Chevrolet 





Dealers 
club. 7 are, “eft to eS . E 
Sanford Sanford Motors, Inc., 


Chovelanés, Ted Land, Broadway Pontiac; J. 
Geiger-Siri; Louis Bouhara, West Side Pontiac; D. 
M. ee ee Inc.; E. Ehie, McCulloch, Inc., and ©. H 


rg 
H. A. Quick, et 


K-F Paiies 100,000 Mark; 


Bedford; 
3. Silek, Tillman Motor Co.; Chris Geiger, 
T. Bourne, Don ae Pontiac; 
are J. Young, general manager, Cleveland A Automobile Club, and 

rict manager for Pontiac. 


New ‘Kaiser Custom’ Bows 


(Continued from Page 1) 


“fourth largest producer of auto- 
mobiles in the world.” 

Thursday night be- 
fore a board of commerce dinner 
in Ypsilanti, Mich., near Willow 
Run, Kaiser declared that the 
“only way we can strengthen our 
own economy and the economy of 
the world is by increasing pro- 
duction.” He called for federal 
legislation providing incentives to 
industry for produc- 
tive facilities. 

Kaiser said that the production 
bonus pool for K-F workers now 
totals $469,000. This fund, set u 
when Kaiser-Frazer signed its firs 
contract with the UAW-CIO, 
mounts $5 for each car and $10 
for each farm implement that is 
produced. 

Kaiser and Frazer were pre- 
sented with a plaque at a Board of 
Commerce banquet in Ypsilanti, 
congratulating the company on its 
output achievement in less than 15 
months. Kaiser’s speech after the 
banquet was broadcast over a De- 
troit radio station. There was also 
a broadcast at noon of the cere- 
monies at the plant. 

A torch light parade featuring 
the new. model, horse-drawn ve- 
hicles, and ‘the company’s cars 
owned by residents in the Willow 
Run-Ypsilanti area, started at the 


| Cutler Motor Co. and ended at the 


postoffice where after a short pro- 
gram, there was street dancing. 

Since the first, virtually hand- 
made model, was completed on 
May 31, 1946, the company grad- 
ually has overcome postwar ob- 
stacles which beset the entire auto- 
motive industry. 

Edgar F. Kaiser, vice-president 
and general manager, estimated the 
September production will exceed 
16,000 automobiles, a new high for 
one month. 

Kaiser Custom is the 
fourth car to be introduced by 
K-F. Preceded by the Kaiser, the 
Frazer and the luxury Frazer 
Manhattan, it has the same low 
silhouette and flowing body lines 
of the company’s other models, 
but offers new color styling, in- 
terior trim and interior 
W. A. MacDonald, vice-president 


in charge of sales, said the favor- 
able reception given the Frazer 
Manhattan, introduced last spring, 
had suggested the need for a lux- 
ury model Kaiser. 

The Custom will be offered in a 
wide variety of harmonizing color 
combinations, featuring on the ex- 
terior, Linden Green, Clay Pipe 
White, Saddle Bronze and Horizon 
Blue. 

Special features will include cen- 
ter arm rests in both front and 
rear seats, airfoam cushion seats 
of a special construction, white 
sidewall tires, new chrome rocker 
panel moulding and other chrome 
mouldings, directional signal in- 
stallation and newly-styled ash 
trays and other fittings. Mechan- 
ically the Custom will be the same 
as the Kaiser and it will incor- 
porate use of the Kaiser medallion, 
grille and bumper designs. 


Canada Facilities 


Expanded by Nash 


DETROIT.—Nash Motor’s newly 
established parts warehouses, at 
Winnipeg and Toronto, will begin 
shipments to Canadian dealers Oct. 
1, the company announced Thurs- 
day. The warehouse at Winnipeg 
will ship directly to Nash dealers 
west of the Great Lakes, while 
Toronto will ship to dealers in east- 
ern Canada and the Maritimes. 






Templeton Named 


To Dodge Sales; 
Little Promoted 


DETROIT. — Appointmefit of C. 
A. Templeton as Dodge sales su- 
pervisor is announced by F. H. 
Akers, vice-president and director 
of sales. 

Templeton, who has a_ broad 
background of 27 years of diversi- 
fied experience in both the retail 
and wholesale phases of the auto- 
motive business, joined Dodge as 
district manager of the Sioux City 





G. E. Little 


©. A. Templeton 


bg district in April, 1935. In 

936, he was transferred to the De- 
trott region, becoming regional 
merchandising manager in Jan- 
uary, 1939. Temple was assigned 
as a traveling special representa- 
tive of the Dodge home office sales 
department in 1940, later returning 
to the Detroit region as regional 
truck manager. 

In February, 1941, Templeton 
was promoted to assistant regional 
manager of the Chicago region. 
Transferring to the Philadelphia 
region as assistant regional man- 
ager in June, 1941, he became re- 
«| gional manager there in February, 
1942, the position he held at the 
time of his new appointment. 


Appointment of G. E. Little as 
regional manager of the Dodge 
Philadelphia region is announced 
by E. C. Quinn, sales manager of 
Dodge. Little succeeds Templeton. 

Little joined Dodge as district 
manager of the Arizona district of 
the Los Angeles region in March, 
1940. He subsequently served as 
San Francisco district manager, 
and later as district truck man- 
ager. In May, 1947, Little became 
assistant regional manager of the 
Dodge Philadelphia region. 

Prior to joining Dodge, Little 
was in the sales and distribution 
department of Plymouth in Cali- 
fornia for six years. 


Competition Held 
Solving Oil 
Supply Problem 


CHICAGO. — Addressing a meet- 
ing of 200 petroleum leaders, Dr. 
Robert E. Wilson, chairman of 
Standard Oil Co. (Indiana), last 
week said that competition be- 
tween oil companies is solving the 
supply problem. 

He estimated the demand for 
petroleum products at nearly 32 
percent above 1941 and nearly 11 
percent above even the 1945 war- 
time peak year. He declared that 
there is particularly urgent need 
for additional movements of crude 
oil and products into the middle 
west where growth in demand has 
been especially rapid. 


L. S. Westcoat, president of Pure 
Oil Co., and organizational chair- 
man for the industry public _rela- 
tions program in 13 midwest states, 
pointed out in his speech that “we 
must -do more than provide pro- 
gressively better products at rea- 
sonable prices.” 





Photo Group Working Racket 


George G. Sowter, manager of 
the Greater Endicott (N. Y.) 
chamber of commerce, reported 
last week that a “photographic 
group, purporting to represent 


Automotive News, is soliciting 


portraits from dealers.” 

No group is authorized to sol- 
icit photographs for Automotive 
News. When we take photos of 


dealers, we pay the photog- 
rapher—and he is not to solicit 
payment from the one photo- 
graphed. 

Automotive News would ap- 
preciate hearing from its read- 
ers if any photographers are 
attempting to represent us and 
te 4 to charge for a photo- 


GaleTilamhef 





Editor, Automotive News 








2. 











AUTOMOTIVE NEWS, SEPTEMBER 29, 1947 






















a broad 
of diversi- 
the retail 
the auto- 
Dodge as 
sioux City 





Little 


1935. In 
> the De- 
regional 
in Jan- 
assigned 
presenta- 
fice sales 
eturning 
regional 


empleton 
regional 


region. 
adelphia 
al man- 
‘ame re- 
‘ebruary, 
| at the 


zs for whats ahead 


district 
strict of 
March, 












White sidewall tires, as Illustrated, 
available at extra cost 





business garb this one wears so 
proudly. 


There’s long life and durability in a 


k man- Cae for a moment, just what 
stout chassis and rugged underpin- 


is ahead when a buyer puts his 





name down for a Buick. 


There are weeks and months and 
years of fun in the step-lively lift of 
the big Fireball straight-eight that 
purrs beneath this bonnet. 





ning built big and brawny. There’s 
light handling for the lady of the 
household and there’s size enough 
to satisfy the most masterful 
masculinity. 


There’s fun and satisfaction and pride 
from the moment one is his through 


Whatever the future brings, there’s 
no surer way he can be certain he'll 
be traveling in the newest of the new 
than to put his money on Buick. 


Considering all these things, it’s 
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ONLY BUICK HAS ALL THESE SHIR FEATURES 


% AIRFOIL FENDERS —a sleek, car-length, 
tapering contour of distinctive beauty. 


% FIREBALL POWER — from valve-in- 

head straight-eight engines in two sizes. 
%& ACCURITE CYLINDER BORING — smooth- 
ness from the start and an engine that “stays 
young.” 

%& BUICOIL SPRINGING — Buick-devel- 

oped all-coil springing for perpetual 

smoothness and “panthergait” ride, 


%& FULL-LENGTH TORQUE-TUBE DRIVE—pro- 
tects moving parts, gives steadiness in traveling. 





%& SILENT ZONE BODY MOUNTINGS — scien- 
tifically placed for a firm and quiet ride. 


%& FLITEWEIGHT PISTONS — for flashing 
action, swift response, reduced load on 
bearings. 


%& STEPON PARKING BRAKE — sets with a 
toe-touch, eliminates awkward hand setting. 








NTU ma 


%& BROADRIM WHEELS—for peak tire mile- 
age, better car conttol, freedom from heel- 


over on curves. 


%& PERMI-FIRM STEERING —light but 

positive control with reduced need for 
adjustments. 

%& CURL-AROUND BUMPERS— front and rear, 

originated by Buick to protect sheet metal. - 

Built for bumper jack. 





%& DEEPFLEX SEAT CUSHIONS — giving luxury 
comfort in all models, three-person ‘room on 
all seats. 


%& TEN SMART MODELS —in three 
series, featuring Body by Fisher. 
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Unrest Mounts in UA 
While Leaders Bicker 


(Continued from Page 1) 


set during the union conventions 
in October and November. 
Prolonging of the Carter strike 
forced all assemblers except Ford 
“to dig still deeper into their car- 
buretor reserves. No auto manu- 



















and Chrysler have arranged for 
a new source while the strike 
continues. 

The striking union’s proposals 
for mediation of the dispute called 
for: appearance of union officers 
before the board of directors of 
American Car & Foundry Co., par- 
ent firm of Carter; direct negotia- 
tions between C. W. Hardy jr., 
American Car & Foundry presi- 
dent, and UAW President Walter 
P. Reuther, and a fact-finding 
board to be appointed by Presi- 
dent. Truman. ; 

In_ rejecting these proposals, 
Hardy indicated that his company 
was still adamant to union de- 
mands for wage increases of ap- | 
proximately 25 percent. The union - 
has also asked for establishment 
of a plant-wide seniority system 
and changes in the piecework sys- 
tem operating at Carter. 

Union officials af Nash revealed 
the Oct. 1 strike threat after ne- 
gotiations over a new contract 


posals by executives of the | ent contract expires tomorrow 

strikebound Carter Carburetor (Sept. 30). 

plant in St. Louis. Federal con- | The overall situation gives the 

ciliators were still attempting | industry little room for optimism 

last week to arrange a renewal |on labor as the fourth quarter of 

of negotiations. 1947 production gets underway. 
Threat of a — Fag the the owe 

6,000 workers a as- 

sembly plant in Kenosha, Wis. caus ae ee how 

The union has demanded a new oe 

contract to “conform with new | CIO unions will kick off their third 

developments in the industrial | postwar wage drives by the end 

setup embracing requirements of |of the year. Timing of the pay 

the Taft-Hartley act.” The pres- | boost demands is expected to be 





ae j 4 company’s request. 
. * * * 

7. Tribune ACCUSING the company of “di- 
S WJ a latory tactics,” the president 
of Nash Local 72, Richard Lind- 
gren, declared that unless agree- 
ment on a new contract was 
reached by Oct. 1, a strike would 
ensue. Lindgren said that the Taft- 
Hartley law was responsible for 
outmoding the company-union con- 
tract, which was first drafted in 


: 1940. Nash spokesmen in Detroit 
declined comment. 

The civil war within the UAW 
rose to fever pitch when the left- 
ist-dominated executive board for- 
mally rebuked President Reuther 

, for his embittered report to the 
cd membership in the October issue 
‘ of the union’s newspaper. 
: In his report, Reuther charged 
that the leftwing members of the 
executive board had 


taken no 
action to prevent Communists 
from annexing key jobs in union 
(locals. He also accused the left- 
ists of indulging in “flagrant” 
political patronage and financial 
extravagance. 

The retort of the leftists was 
just as ferocious in its counter- 
invectives against Reuther and his 
cohorts. In a resolution proposed 
by Vice-President R. J. Thomas 
and passed by a vote of 12 to 9, 
Reuther was accused of: 

“Betraying the trust of his high 
office, for abusing the powers of 
his office, for maligning his fellow 
officers, for jeopardizing the hard- 
won economic rights of the UAW 
membership, and for publicly ac- 
claiming himself a champion of the 
infamous Taft-Hartley act.” 

* + + 


| BORGs F. ADDES, secretary- 
| treasurer, the UAW’s No. 2 
{man and a leader of the faction 

|opposed to Reuther, flatly predict- 
ed that Reuther would be beaten 
in his bid for re-election. All UAW 
international offices will be at 
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THEME: Modern Man-Slave or Sovereign? 


* Since their founding in 1930, there have been fifteen New York Herald 
Tribune Forums. The theme of each Forum and the speakers selected to 





discuss various aspects of it, are determined by world events. |stake when the union holds its 
z i i convention in November at Atlan- 
, The Forum of ’47 will take place at a time when the direction signs have tic City. 





become clear. Will man become a slave to his weaknesses . . . or master of 
the powers that his knowledge has brought him? 


This problem, which the 1947 Herald Tribune Forum will pose, is also the 
basic world problem which the Marshall Plan may help to solve. 


Months ago, Forum staff members began the preliminary work of seeking out 
men and women who are today making history . . . enlisting their cooperation 
in preparing a program that can be of help in the months ahead. Expectation 
is that forty or more distinguished speakers—some from overseas—will 
address the coming Forum’s four sessions. 





Ables Plans Addition 
Davis Ables (Chrysler-Plym- 
outh), Purcell, Okla., will install a 
lubrication department and a paint 
and body shop in the near future. 





Fatal Crash Truck 


Wrecked by Police 
OTTAWA. — Destruction of 
the truck that was involved in 


, ' life of 
The immediate Forum audience at the Waldorf-Astoria, representing | po cnn one pp Senge wld 
community leadership from all over the United States, will carry back the | here by Inspector James Cal- 
Forum’s discussions and conclusions to cities, towns and organizations— pe Ly the Ottawa police de- 
both national and local. So, also; will the press, radio networks, and N. yt i iia tie tu: ten 
international short-wave. ectven, Bene — = 

° e ice oO 
A complete report of the coming Forum’s proceedings, with accompanying into the path of the vehicle on 
advertising messages from leaders of business and industry, will appear nal a a same tt 
in the Annual cut Section—to be published in the was aiscove aad that ¢ the mechan 
Sunda Octo i o truck was 
e r — such that Callaghan ordered its 
r : destruction under police super- 


vision. 





NEW YORK HERALD TRIBUNE 
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STATES RUBBER BOMPAN 


Senne 1+PROUCH Sept My 8s 


You protit F- ways 


»S. ROYAL CAR DEALER PLAN 





YOU PROFIT WITH THE PROFIT LEADERS 


For eleven years, the demand for the exclusive safety features of the Royal 
Master has kept it first in sales among top-quality tires. The U. S. Royal Air 
Ride introduced the new “U. S.” principle that makes any car ride more 
smoothly—made the Air Ride the fastest-selling extra-quality tire in history. 
And the new U. S. Royal DeLuxe—foremost choice for original equipment— 


is recognized as the outstanding value among standard tires. 





YOU PROFIT FROM PROTECTED OPPORTUNITY 
The “U. S.” franchise assures you that you'll get no competition from 
company-owned stores. “U. S.”’ field forces and “U. S.” merchandising help 


you obtain all possible business in your area. 


Are you making the most of the unusual profit opportunities you’re 
gaining today? 

The U. S. Royal Car Dealer Plan is especially designed to help 
you do just that. 

It helps you capitalize fully on your increased customer contacts. 
It enables you to build your sales and profit volume with a tire line 
that stands alone in quality and customer acceptance. It offers you 
4 major profit-building, profit-protecting advantages that will lead 


to a permanent expansion of your business operation. 





YOU PROFIT FROM INCREASED CUSTOMER CONTROL 


The U. S. Car Dealer Plan broadens your business—helps you build an all- 
around automotive service that gains and holds customers. It provides quality 


tires, expert tire maintenance methods, a full line of accessories. 





YOU PROFIT FROM PERSONAL 
COOPERATION, POWERFUL BACKING 


Your U. S. Distributor offers you full assistance 
in tire selling and tire servicing—technical advice 
and aid, sales promotion material, sales training 
for your staff. His nearby inventory enables you 
to keep your investment and manpower to a 


minimum. 





Your U.S. Distributor is as near as your phone! Call him today about 


the profit-building, profit- protecting U.S. CAR DEALER PLAN 
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Chevrolet Light Car 
Expert Joins F ord 


By A. H. Allen 


TRANSFER of Earle MacPherson, for the past 13 years 
one of Chevrolet’s top chassis engineers, to Ford as execu- 
tive engineer, working in liaison with John Oswald, also 
executive engineer, on all new Ford, Mercury and Lincoln 
products, has interesting connotations. In the first place, 


MacPherson has been inti- 
mately associated with the 


Chevrolet light car project 
since its inception and until its 
recent interment. In his new post 
at Ford, he would presumably be 
able to make full use of all the 
findings his engineering crew made 
during the 18-month developmental 
period on the light Chevrolet, as- 
suming of course Ford should at 
some future date be interested in 
reactivating its own lightweight 
low-price job. 

Right now, it looks like these 


proposed light- 
sters are dead 
ducks but there 
may come a day 
when some revo- 
lutionary engi- 
neering advance 
or some peculiar 
market condition 
will make them 
: hot again. As a 

os matter of fact 
A. & Ales the Chevrolet job 
came within an ace of being built, 
only the last-minute decision of the 
corporation finance committee kill- 
ing it. 
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DEDHAM MOTORS, INC. (Ford), Dedham, Mass., has completed plans for the erec- 


tion of a new dealership on a p 


site on the Providence Pike near Elm St., ac- 


cording to J. Lawrence Bough, president, Bough Realty Corp. The firm is successor to 
the East Dedham Garage. Bough is also owner of Bough Motors in Milton, and has 
represented Ford for more than 25 years. Wilson Crouch, general manager, was for- 


merly regional manager of Universal Credit 


If and when, Ford and Mac- 
Pherson be well equipped 
with the know-how to move fast. 
Meanwhile, the new executive en- 
gineer will busy himself with 
other matters. He is an expert 
on suspension systems, dating 
back to the days and before that 
he penned the sharp little book- 
let, “Ending the Suspense,” for 
Huppmobile, which drew wide 
circulation at the 1934 automobile 
show, and from three subsequent 
printings. 

There are some changes in store 


Co. 


for the Ford suspension system in 
1948 models, and MacPherson can 
be expected to give them the 
double-O. Trade circles say the 
shift will be to coil spring units 
in front with conventional semi- 
elliptic springs in the rear. 

As a team, MacPherson and Os- 
wald should bring plenty of fresh 
thinking to chassis and body prob- 
lems, respectively. One wonders at 
times, contemplating the vast array 
of experts who have been drawn 
into the Ford picture in the past 
two years, whether there is a dan- 








IT’S RUMORED THAT 


A new precision way to check bearing clearance saves up to 


two-thirds labor time. 


That’s exactly right! It’s done with Plastigage, a new Perfect 
Circle development that makes it easy to check bearing 
clearance on every ring job. Good news, too—Plastigage will 


be very inexpensive. Look for it soon! 








IT’S RUMORED THAT 


A leading bus manufacturer is building a bus that steers from 


both ends. 


True. The Twin Coach Company of Kent, Ohio, is now build- 
ing a bus which pivots in the middle and is steered at both 
ends. Power is transmitted through a set of dual wheels in 
the middle of the coach. A pilot model was successfully dem- 
onstrated in Buffalo, New York, Cleveland and Detroit and 


is now on demonstration in other important cities. 


Contributed by James Boothroy, Jr., Buffalo, N. Y. 





IT’S RUMORED THAT 


° At 20 miles per hour it takes longer to get your foot on the brake 


than it does to stop the car! 


True. Reaction time for the average driver is such that the 
car goes 22 feet from the time he decides to stop until he gets 
his foot on the brake. It travels 21 feet after the brake is on. 
Incidentally, two drinks and the average driver takes twice 
as long to start to stop—and a lot can happen in that time! 








IT’S RUMORED THAT 


Perfect Circles are guaranteed to stop oil pumping in badly worn 


engines and cases of extreme cylinder taper! 


Right! There is a Custom Made set of PC rings which is the 
right combination to take care of any condition in any cylin- 
der that can be cured by piston rings. No wonder more and 
more Doctors of Motors are depending on Perfect Circles to 
stop oil pumping in badly worn engines—in cases of extreme 


cylinder taper. 













Perfect Circle Corporation, makers of Perfect Circle Custom Made Piston Ring Sets, will pay fifty dollars 
($50) for each rumor, fact or fiction, accepted for this page. Send yourrumor to Rumor Page, Perfect Circle, 
Hagerstown 5, Indiana. All contributions become our property and cannot be returned or acknowledged. 








ger of the company becoming so 
top-heavy on star performers that 
it will become difficult to freeze 
any decisions. Privately, some of 
the Ford old-timers will tell you 
that is the case today. Could be 
sour grapes, maybe. 

* * + 


Torque Converter Type 


AT LEAST two passenger car 
manufacturers, Buick and Stude- 
baker, are well along in the devel- 
opment of automatic transmissions 
of the torque converter type, Buick 
probably farther than Studebaker. 

Unit for the latter reportedly 
is being worked out by White 
Motor Co. which perfected a 
torque converter transmission for 
its buses. 

* * * 


‘Dollar’ Accounting 


AUTOMOTIVE cost accountants 
and budget experts are having a 
rough time these days as the re- 
sult of the sharp inflation of the 
U. S. economy. Since they deal in 
a “dollar” accounting instead of a 
“valve” accounting, they are dis- 
covering that allowances made for 
depreciation and plant equipment 
are seriously below what replace- 
ment costs have mounted to cur- 
rently. 

Then if they try to take a 
greater slice out of income ‘for 
depreciation reserves, they run 
up against a frowning tax col- 
lector who says, “Huh-uh.” The 
only answers are loans, new fi- 
nancing, or running out depre- 
ciated equipment beyond its 
amortized life and cutting down 
on new purchases. 

It is not difficult to see why many 
companies prefer to make major 
equipment purchases in periods of 
deflation and depression, when the 
reverse of the current situation 
more or less holds true. 

+ * * 


Freight Absorption 


ALTHOUGH it has not reached 
serious proportions, there has been 
a pronounced tendency over the 
past year for steel mills to with- 
draw from remote markets and 
concentrate more on nearby or 
“home” markets. The reason 
springs from the multiple-basing 
point system of pricing, whereby 
certain products are sold on a base 
price at various cities throughout 
the country, and the freight added 
only from the nearest basing point 
to the consumer. Thus, a mill 1,000 
miles from a customer, who is 
only 100 miles from a basing point, 
might have to absorb the extra 900 
miles of freight cost involved in 
getting material to the remote cus- 
tomer. 

The basing point system, in 
principle, was designed to avoid 


shutting certain mills out of 


areas Where an FOB price would 
not stand a chance. Today, with 
freight rates already up 25 per- 
cent from 1941 and heading for 
at least another 10 percent, 
freight absorption becomes cost- 
ly to the point where it eats up 
all profit in the steel. So mills can 
hardly be blamed from trying 
gracefully to taper off on high- 
freight shipments. 

When steel supply overtakes de- 
mand, and competition for steel 
users’ orders is restored, it seems 
almost inevitable that there will 
be at least a partial return to the 
old system—unless in the mean- 
time the FTC should win another 
cease-and-desist order from the 
courts like it did in 1924 on the 
“Pittsburgh-plus” pricing system 
for steel. 


Wilson Motor to Occupy 


New Building in Columbia 


The Wilson Motor Co., Columbia, 
S. C., will occupy a new and mod- 
ern concrete and steel building on 
the old Chicora College site, bound- 
ed by Pickens, Laurel and Bland- 
ing Sts., about Jan. 1, officials have 
announced. Construction is under 
way and will be completed late 
this year as the first step in an 
extensive expansion program. 

General Manager R. C. Pulliam 
said that completion of the struc- 
ture will represent an initial in- 
vestment of some $200,000 with 
more building to be erected later. 
The new building will cover 22,000 
square feet and will comprise one- 
and-a-half stories of fireproof steel 
and concrete construction through- 
out. It will provide space for 4 
sales floor and parts and repair 
operations. 
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if lt’s Built Like A Battleship 


Toughness is as much part of a Mid West Truck Body as You don’t have to apologize when you sell a Mid West 
it is of a battleship. Ruggedness is engineered into every Truck Body. They’re the best truck bodies money can buy. 
component part. Like a battleship the chassis-frame is of They'll stand up as well as any truck, giving full value, 
all-steel welded construction. As a consequence, the plat- in quality and in price. Cheap bodies are expensive in the 
form can carry the load without danger of warp or sag. long run. Mid West Bodies are made of the best kiln-dried 
And ruggedness means longer life . . . better satisfied hardwoods. No shoddy materials or makeshift workman- 
owners. . 


NEV SWING AND SLIDE | weit FROM THE BOTTOM UP 





For added convenience and ventilation—an end gate that can be lifted upward in a 


track, swung outward, or removed entirely. ideally adapted for “ 
handling small or large farm animals. and High Rack Models. 
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Heavy-Duty, High-Quality Truck Bodies 


. and another friend. ship. Your customers will be your best advertisers. 


FACTORY-BUILT= AND BUILT 
END GATE 


Dealers! You are building for the future when you specify a Mid West Truck 
Body because your customer will be satisfied. Sell a factory-made body; there’s 
no need to send a buyer to an alley body shop. Get ALL the profit from every 
truck sale by selling the body, too. 

There’s a Mid West distributor near you, ready to make early delivery 
from stock on hand, and to give you mounting and painting service. Mid 
West Truck Bodies will fit any size truck, new or old. The swing is to Mid 
West! You can’t go wrong because 


YOU SELL THE BEST WHEN YOU SELL MID WEST 


Available in 9-12-13-14 and 16 ft. lengths. 


Stake and Platform, Tight-side, and Combination Tight-side 


Write, Wire or Phone for Name of Distributor Nearest You 


MID WEST BODY AND MANUFACTURING DIVISION 









ELECTROGRAPHIC CORPORATION * PARIS, ILLINOIS 
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Credit Warning 


Editor Urges Voluntary Curbs on Instalment Buying 
After Federal Control Ends 


NEW YORK.—With remaining 
federal controls on credit sched- 
uled to be abandoned Nov. 1, fail- 
ure of merchants and lending in- 
stitutions to maintain voluntary 
curbs on installment terms will 
bring increased state regulation of 
consumer credit and demands for 
a return of federal controls, Rob- 
ert Kaye, editor of Consumer 
Credit Letter, warned businessmen 
last week. 

In a report called “What's 
Ahead for Consumer Credit?” 
Kaye told credit executives that 
while many credit granters are 
planning a policy of moderation, 
there has already appeared an 
undercurrent of free-and-easy 
granting, and several announce- 
ments of “no-cash-down” policies. 

Even some credit men who 
sought complete government de- 
control of installment terms are 
concerned lest free credit now 
mean a return to ruinous competi- 
tion over terms, he said. 

Kaye estimated that credit sales 





in the 12 months following Nov. 1 
will total 30 billion dollars, on the 
basis of probable national retail 
sales of nearly 100 billion dollars. 
Credit is already being broadly 
promoted as a convenience and a 
means of acquiring needed or de- 
sired goods, services and luxuries, 
his report pointed out. Railroad 
travel, vacation trips and practic- 
ally every form of luxury is being 
advertised on easy terms, in addi- 
tion to thousands of items of bulk 
merchandise normally purchased 
through this method. 
“Television,” the report said, “is 
expected to be a boon to install- 
ment selling, just as pianos, radios 
and refrigerators led the pace in 
other eras. Aggressive advertising 
and sales promotion is expected 
to continue throughout 1947 and 
well into 1948. Solicitation of new 
accounts through newspaper ad- 
vertising, radio, internal selling 
and outside canvassing will show 
an increase. The handling of this 
tremendous volume of business and 


| 
| 


the resultant 15 billion to 20 bil- 
lion dollars of accounts receivable 
will be a major task for credit 
operators of the nation. 

“Credit management will re- 
turn to the important status it 
held in the late 20's, before it 
was overshadowed by the depres- 
sion of the 30’s,” Kaye forecast. 
“New techniques and more sci- 
entific methods will be employed. 
The expenses of credit depart- 
ment operations will be a major 
problem. 

“Credit executives should gain 
in stature and become more val- 
uable to their organizations than 
at any time since prewar days. 
More reliance will be placed on 
the opinions of credit men than 
ever, for they are closest to con- 
sumer habits. Pressure for more 
sales will be held in check through 
the use of sound credit judgment 
in selecting risks and in setting 
realistic terms policies. 


“As protection against a reces- 
sion or depression, credit granters 
will pay great attention to stabil- 
ity of employment for the next 
year,” Kay added. “Applications 
from individuals in low income 
groups, who suffer most under ad- 
verse conditions, will be particu- 
larly scrutinized. 











“I’m very happy to win the auto- 
mobile, and may I take this oppor- 
tunity to announce a new raffle on 
this car at 25 cents per chance— 
hold up your hands as I pass 
through the crowd.” 





Massey Expands Service 
Massey Motors, Inc., 35 W. State 
St., Jacksonville, Fla. has an- 
nounced completion of a new paint 
and body shop. The new shop offers 
more than 10,000 square feet of 
floor space for operations. 








In the Market for ANTI-FREEZE? 
Here is a RARE OPPORTUNITY!!! 


SAF-TEE 


SUPER ANTI-FREEZE IS BACK AGAIN! 


FOR MANY YEARS the name “SAF-TEE” Super Anti-Freeze on the head 
of a drum of Anti-Freeze stood for safe protection against freezing which 
could be given to any automotive cooling system. 


Along came World War II, the big push for victory, and every gallon of 
production went to the Government for its many diversified requirements. 
DELIVERY ASSURED This year our tremendous Gulf distil- 

lery, at Gretna, Louisiana, one of the 
largest in the United States, vastly improved to meet its wartime respon- 
sibilities, has been reconverted. It is again producing and shipping vast 
quantities of “SAF-TEE” Super Anti-Freeze and all Specially and Com- 
pletely Denatured formulas of Industrial Alcohol. Supplementing this vast 
productive capacity is our Empire distillery at Yonkers, New York. Back 
of these stand the resourceful management of the United Distillers of 
America, Inc. which is ready to assure prompt and satisfactory delivery of 
your requirements and to render every assistance in solving your Anti- 
Freeze and Industrial Alcohol problems. 


y AFE “SAF-TEE” Super Anti-Freeze is made according to U. S. Gov- 
ernment formulas for Completely Denatured Alcohol Type N 
Anti-Freeze. Every step in the production of this Anti-Freeze is under 
rigid supervision, assuring you of the best quality Type N Anti-Freeze. 
Complete with rust inhibitor, oil seal, and dye, “SAF-TEE” Super Anti- 

Freeze is 188 proof; and is available in 54 gallon steel drums. 
Extensive advertising, plus attractive 


SALES P ROMOTION point-of-purchase sales material, in- 


cluding metal signs for outdoor and indoor use, window streamers and 
radiator filling charts, will do a powerful selling job for “SAF-TEE” dis- 


tributors and dealers. 
Write, wire or telephone us to discuss your 


VOLUME BUYERS carload requirements of “SAF-TEE” Super 


Anti-Freeze or your various formulas of Specially and Completely De- 


natured Alcohol. 

DEALERS Write or wire us for the names of our nearest distrib- 
utors who can promptly fill your orders for “SAF-TEE” 

Super Anti-Freeze, priced competitively for your full margin of profit. 


INDUSTRIAL DIVISION 


UNITED DISTILLERS OF AMERICA, INC. 


350 Fifth Avenue 





PLANTS: GRETNA, LA—YONKERS, N. Y. 
Telephone: LAckawanna 4-3570 


New York 1, N. Y. 
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‘Post’? Describes 
Hull-Dobbs’ 
Sales Formula 


PHILADELPHIA. — There’s no 
trick to selling automobiles in the 
present market—if you can get the 
automobiles. There is a formula, 
however, for leading the field over 
a period of years. James K. Dobbs 
and Horace H. Hull, whose Hull- 
Dobbs Co. in Memphis, Tenn., has 
been the largest Ford dealer in 
the world for eight years, claim 
to have the formula, and they are 
willing to share it. 

The partners preach and prac- 
tice daily operating control and 
the incentive-wage system for their 
employes. Their story is told in 
the Sept. 27 issue of the Saturday 
Evening Post, under the title, 
“Man, But We've Had a Lot of 
Fun.” 

The daily operating control is 
a bookkeeping sheet which, con- 
sulted like a thermometer, tells 
them exactly when they are over 
the hump on the day’s operating 
expense, according to the article. 
The partners have explained it to 
and installed it for other Ford 
dealers and even competing-brand 
dealers. 


But the fuel which drives Hull- 
Dobbs employes is the incentive 
wage system which, in effect, puts 
as many employes as possible into 
business for themselves, Baum re- 
ports. 


“A branch manager who can’t 
make $1,000 a month above his 
salary is not trying,” Baum writes. 
“Mechanics, who are encouraged 
to build up their own customer 
clienteles, can make salaries of 
$500 a month. The newest and low- 
est clerk in the average parts de- 
partment can certainly add $100 
a month to the usual salary for 
that job.” 


Hull-Dobbs has abolished the so- 
called “house sale” and splits com- 
missions from unsolicited custom- 
ers among all salesmen, according 
to the Post article. Other payments 
to salesmen are full of incentive, 
and the force at Memphis had 
earnings ranging from $672 to 
$1,614 for the month of July. 

A further indication of the ef- 
fectiveness of the wage plan is that 
in nine years, no Hull-Dobbs sales- 
man has ever owed the company 
money by reason of overdrawing 
his drawing account. 





Wis. Carriers 


Elect Olson 


MADISON, Wis.—Herbert J. O)- 
son, head of Olson Transportation 
Co. of Green Bay, has been elected 
president of the Wisconsin Motor 
Carriers Assn. He succeeds W. Leo 
Murphy and automatically becomes 
local vice-president of the Ameri- 
ean Trucking Assns., Inc. 


At its annual convention in Egg 
Harbor the state association also 
elected James W. Barry, vice-pres- 
ident; Victor Martell, secretary. 
and Ervin Moritz, treasurer. 


2,300 Geons 


New Jersey Governor Joins 


Automobile Old Timers 


NEW YORK.— The Automobile 
Old Timers, Inc., announced last 
week that Walter E. Edge, twice 
governor of New Jersey and for- 
mer U. S. Senator and ambassador 
to France, has joined the group 
as its 2,300th member. 


Gov. Edge, a former director of 
the American Automobile Assn., 
organized the Atlantic City Auto- 
mobile Club, which sponsored races 
as far back as 1905 when the late 
Henry Ford was one of the com- 
petitors. 

From March 1 to Sept. 1, Fred- 
erick H. Elliot, secretary of the 
group, said that 581 new members 
had been added in a drive to at- 
tain a total of 2,500. 





Sutton-Clayton, Inc. 


George A. Sutton-Clayton, Inc., 
3641 S. Kingshighway, St. Louis, 
has been incorporated listing $10.- 
000 preferred shares, 800 shares of 
no par value by Della, George A. 
and Charlotte A. Sutton to deal in 
new automobiles. 
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What Victor wants most What Mollie wants most What Herman wants most 
is his letter... is long skirts . . . is a new suit... 





What Betty wants 
most is a new pair 
of stockings .. . 


You get more of what you want in Chicago 
when you build your promotion program 
around the medium which has more influence with more of the people 
who can help you get what you want. 






Chicago's liking for the product delivered by the Tribune has built for 
this newspaper a full-community, all-income following which includes the 
people who account for the bulk of the automotive and home appliance 
sales made here. 


Every day of the week, in every neighborhood and suburb of Chicago, 
this 100 year old newspaper with young ideas is bought, read, clipped, 
quoted—and bought from—as is no other in the territory. 

On week-days, the Tribune makes from 510,000 to 660,000 more con- 
sumer contacts than other Chicago daily newspapers can make for you. 
On Sundays, it is from 375,000 to 1,070,000 more than other Chicago 
Sunday newspapers make. 

When you can have more, why take less? To get more of what you 
want from consumers and dealers in America’s richest inland market, build 
your promotion around the Chicago Tribune. Rates per line per 100,000 
circulation are among America’s lowest. 







Increased prestige for your line? 
Sala, ? 


Bigger per centage 
Better distribution ? 
Greater dealer support? 


More 





of your industry ? 


or WHAT? 


























What do you 
want most, 
Mr. Advertiser? 


You get more of what you want in Chicago 
when you build your promotion around the 


Chicago Tribune 





General advertisers of automotive products, housing 
equipment and supplies, and radios place more of 
their promotion funds in the Chicago Tribune than 
they place in any other Chicago newspaper. 


August average net paid total circulation: Daily, Over 1,015,000—Sunday, Over 1,500,000 





Chicago Tribune representatives: A. W. Dreier, 810 Tribune Tower, Chicago 11—€. P. Struhsacker, 220 E. 42nd St., New York City 17 
Fitzpatrick and Chamberlin, 155 Montgomery St., San Francisco 4—W. E. Bates, Penobscot Bldg., Detroit 26 


MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST THREE MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 
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Appoints BSF & D 





Reo Motors is preparing an ex- | experiment 


panded advertising program for 
1948, after it moves its advertising 
account from Grant Advertising to 
Brooke, Smith, French & Dorrance 
on Dec. 1. 

The expanded program will be 
on Reo trucks, transit coaches 
and school buses in national mag- 
azines, selected newspapers, trade 


and RCA, he 


and vocational publications. practiced, 
This will be backed up with an! preached. 

aggressive sales- promotion pro- 

ag Research 


Walter Ayers will be account 
supervisor and John Lueck account 
executive. 


PR Brushoff 

Under the title of “12 Corpora- 
tions That Brush Off ‘The Pub- 
lic’,” Forbes magazine tells of an 


tant research 
reau 


2 ey be ong together 






REPRESENTED NATIONALLY BY MOLONEY, 
Philadelphia 


New York © Chicago 


—Auto Advertising — 
Reo to Expand Advertising; 


By Bob Finlay 


in public 
Forbes sent a reporter around to 
pose as an ordinary citizen and 
see what treatment he would get 
when he asked questions about 
pension plans and 
schemes. With three notable ex- 
ceptions, P. Lorillard, Lerner Shops 


This is public relations as it is 
rather than as it 


Better research is given credit 
for the record rise in national 
newspaper advertising in the last 
two years. John Holzapfel, assis- 


of Advertising, 
Newspapers Publishers Assn., says 
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statistics for hunches. 


Packard Signs 


Packard has signed with the 
Yankee Network for a new series 
of one-minute participations in the 
Monday through Saturday editions 
of the 6 to 6:10 p.m. Yankee Net- 
work News Service broadcasts. 
Agency is Young & Rubicam. 


Up the Workers 


To hear the union pork chop- 
pers tell it, you wouldn’t believe 
it, but McFadden Publications says 
the wage earner is way ahead in 
the wage, price climb. 

In a_ booklet, This Changed 
America, McFadden’s researchers 
say that the wage earner works 
less time now than he did before 
the war to earn almost anything 
he buys—gas, shoes, soap, shirts, 
bread, milk and cars. 


relations. 


incentive 


got the brushoff. 


is 


Dealer Television Parties 


Seventeen of the Oldsmobile deal- 
ers of Metropolitan Detroit invite 
the public to view the University 
of Michigan home football games 
on television sets installed in their 
showrooms, according to D. E. 
Ralston, general sales manager of 


director of the Bu- 
National 


Lina 2 


KU 





CW 
LIKE A BRIDE AND GROOM 


The honeymoon isn't over in Pittsburgh! It's just begin- 
ning if you route your advertising as you route your 
salesmen. It’s easy to do in the Post-Gazette, the only 
Pittsburgh daily that will work effectively with your 


salesmen in selling the million central city 
then travel with them to help sell the two 


who live in the neighboring 144 cities and towns. 
Cimcontiale i -tlalburghd 


POST-GAZETTE 


Boston e@ Detroit @ San Francisco ¢ 


that newspapers are substituting | Oldsmobile. Special Saturday after- 






REGAN & SCHMITT, 
Los Angeles @ 

























published by many of the 53 state 
associations affiliated with ATA. 


For ATA 


On Sunday, Oct. 26, opening day 
of the American Trucking Assns.’ 
national convention in Los Ange- 
les, International Harvester’s na- 
tionwide radio program “Harvest 
of Stars” will be broadcast from 
the Biltmore hotel, ATA conven- 
tion headquarters. 


What’s MCBB? 


This column has just received a 
postcard from Peoria asking “What 
is WCBB?” So I'll bite. 


Roll Call Renews 


Champion Spark Plug Co. has 
renewed sponsorship of Champion 
Roll Call, heard on Fridays from 
9:55 to 10 p.m., EDT, over the 
American Broadcasting Co. The 
program, featuring sports com- 
mentaries by Harry Wismer, is 
handled through MacManus, John 
& Adams. 


Dealer First 


Del-Mont Motors (Oldsmobile), 
Bryn Mawr, Pa., became the first 
automotive firm in Philadelphia 
and vicinity to utilize television 
for advertising when it sponsored 
two telecasts from the Chester 
County Horse Show over Televi- 
sion Station WFIL-TV Sept. 18-19. 


Neat Deal 


In a recent edition, the Wauke- 
gan (Ill.) News Sun, with the co- 
operation of auto dealers, pub- 
lished the delivered prices of all 
cars. 


The Golden Script 


The new DeSoto-Plymouth radio 
show, “Christopher Wells,” now 
has a multi-millionaire writing the 
script. Robert Shaw, 29-year-old 
writer of the show, recently in- 
herited $4,000,000 from his father. 
The new show opens Sunday, Sept. 
28, over the 160 stations of the Co- 
lumbia Broadcasting System. 


noon football parties, starting Sept. 
27, are being planned for the six 
games Michigan will play at Ann 
Arbor this year. Broadcasts of the 
games are sponsored by the Olds- 
mobile dealers of Detroit. 


Square Dealer 


Hatcher Motors, Fort Wayne, 
Ind., made use of a center double- 
page newspaper advertisement, il- 
lustrated with a picture of four 
cars being serviced at the same 
time and of Graham C. Hatcher 
holding a carpenter’s square, bear- 
ing the reminder, “Always a Square 
Deal at Hatcher’s,” to emphasize 
“Here’s Friendly Ford Service 
That Satisfies—That’s Why Hatch- 
ers Is Indiana’s Largest Ford 
Dealer.” The copy explains, “Our 
lubrication shop equipped to han- 
dle any car or truck.” 


Truck Salute 

White Motor Co., Cleveland, will 
pay a special tribute to America’s 
trucking industry and to the 
American Trucking Assns., Inc., in 
full-page color advertisements dur- 
ing October. The ads will appear 
in national magazines, automotive 
trade publications and magazines 


Names Counsel 

Ralph T. Horgan, president of 
Ralph Horgan, Inc. (Ford), New 
York, announces appointment of 
Jerry A. Freeman, former national 
director of public relations of the 
Veterans of Foreign Wars, as pub- 
lic relations counsel. 


Standard Register 


Standard Register Co., Dayton, 
O., manufacturers of record con- 
trol systems for business and in- 
dustry, has appointed the Dayton 
office of Geyer, Newell & Ganger, 
Inc., to handle advertising. 


Some Baby 


Outdoor Advertising, Inc. uses 
|the story of Ford’s hit poster, 
“Smooth As a ’47 Ford,” as the 
basis of a broadside. It’s called 
| “Here's a baby that aroused a na- 
| tion of 140,000,000 people.” Stories 
| from papers all over the country 
}are quoted. 


|Lottery Ruling 

The Postoffice ruled last week 
|that newspapers carrying stories 
|in which there is incidental men- 
|tion of a lottery will not be barred 
| from the mails. The ruling followed 
a challenge by the St. Louis Star- 
| Times of the St. Louis postmaster’s 
right to bar its editions which told 
how a North Carolina Negro held 
the winning ticket in a lottery for 
a Cadillac car, only to be denied 
the prize. 





| Names 

| M. J. Duryea has been named 
advertising manager of Antique 
| Automobile, official publication of 
the Antique Automobile Club of 
America, a quarterly. 


people—and 
million more 





The Early Birds, aviation pio- 
neers, have reelected George H. 
Scragg, director of advertising and 
sales promotion, White Motor Co., 
president. 


Rocky Mount Willys 


Rocky Mount Willys Co., Rocky 
Mount, N. C., has been organized 
with capital stock of $100,000 by 
W. R. Deans, Mollie Deans, both 
of Red Oak, and C. B. Harrison, 
of Rocky Mount. 


INC. 
Seattle 
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Hizhways & Safety... 


Boston Citizens Seek 
Accident Causes 


Ege the fanfare of publicity and 
public demonstrations, the con- 
certed efforts of a small group of 
Boston citizens to find the cause 
of accidents and promote correc- 
tional measures offers an interest- 
ing example of independent action 
by public-spirited persons. 

Automobile Safety Assn., Inc., 
120 Boylston St., is, according to 
its letterhead, “A Charitable, Edu- 
cational, Non-Profit Organization,” 
which uses the motto, “Where 
There Is No Vision, the People 
Perish.” 

Its plan of action consists of 
investigation of accidents by 
members with an immediate fol- 
lowup on preventive measures. 
If they find a crash due to a blind 
corner, faulty equipment, or any 
cause where they think some- 
thing can be done about it, they 
notify the police, or the manu- 
facturer, depending upon which 
they can think can take some 
action. 

The original incorporators were 
business and professional men. 
One official of the association is 
active in writing letters on safety 
to newspapers in the area covered 
in the association’s activities. 

* * * 
oe project is to encour 
age better visability for driv- 


Underground Parking Plan 
Studied by New Orleans 


New Orleans has joined the 
growing list of municipalities con- 
sidering underground parking gar- 
ages as a means of relieving traffic 
congestion. Mayor deLesseps_ S. 
Morrison told a city council meet- 
ing that a group of business men 
called on him proposing to lease 
the land under Lafayette Square 
from the city for construction of 
an underground parking project 
such as that now operating in San 
Francisco. 





Morrison said the group proposed 


to remove temporarily the trees 
and the statues of Henry Clay, 
Benjamin Franklin and John Mc- 
Donogh from the square while the 
excavation was in progress and 
then replace everything as it was 
before, “trees and all,” upon com- 
pletion of the project. The plan 
was referred by the council to the 
city safety and property commis- 


sioners. 
~ 7 * 


Color Scheme 
Traffic Sign Shades 


New in Washington 


Henceforth red and green will 
mean stop or go in parking as well 
as in passing street intersections 
in Washington. A five-year pro- 
gram of traffic sign modernization 
which already is under way in the} 
National Capital will put the red 
and green color motif into park- 
ing signs. 

Prohibitions such as “No park- 
ing” or “No standing” will ap- 
pear in red. Permissive signs, 
such as “Park—one hour,” will be 
in green. 

As a result of concerted motor- 
ist yowls against the traffic sign 
system that has been in effect here, 
some 25,000 signs are. to be elimi- 
nated entirely while the remaining 
50,000 will be simplified and made 
more legible. Many will combine 
parking and no parking regula- 
tions. 





* * * 





Can’t See Eye-to-Eye 
On N. Y. Vision Test 

Present State Motor Vehicle 

Bureau vision tests were criti- 
cized as “inadequate and out- 
moded” by Dr. Walter J. Witt- 
man, president of the New York 
State Optometric Assn., in a talk 
before the Buffalo Society of 
Optometrists. 

“We are dealing,” Dr. Witt- 
man asserted, “with fast cars 
and high-speed highways. In 
other states a prospective driv- 
er is tested for his indirect field 
of vision and his speed of per- 
ception.” 


: 





ers of modern cars. Arthur W. 
Stevens, president, and a member 
of the Society of Automotive En- 
gineers, distributes a circular 
stressing the importance of proper 
vision in future attempts to cut 
the loss of life from traffic wrecks 
—500,000 in 25 years. 

In pointing out, as this column 
has done in the past, that acci- 
dents, while not always causing 
death, do perpetually present the 
danger of injuries, Stevens quotes 
California’s official analysis of 1946 
traffic accidents. 


In that state, 52,625 death and 
injury accidents were reported, 
in which 3,820 persons were 
killed and 75,144 injured, “many 
of whom so permanently crip- 
pled that they would have been 
more fortunate had they been 
killed outright.” 

“Insurance companies,” he adds, 


“are reported as withdrawing the! 


type of collision insurance in 
which the company pays 80 per- 
cent of the damage up to $125 
and 100 percent above that. Rea- 
sons listed are the high cost of 
repairs and the increasing number 
of accidents.” 


* * * 
HC of L Again 
Turnpike Food Prices 
Hit by Senator 


An immediate state investiga- 
tion of “exorbitant food prices” 
charged by concessionaires along 
the Pennsylvania Turnpike was 
urged by State Sen. John H. Dent 
in a letter to Gov. James H. Duff 
of Pennsylvania. 

Restaurants along the toll super- 
highway, which is being widely 
cited as a model for similar pro- 
jects in other states, are operated 
by a chain under a sublease from 
an oil company which holds the 
exclusive right to operate gasoline 
stations. 

Assailing the 20-cent ice cream 
cones and sandwiches “not worth 
waiting for’ which he said are 
being offered by the concession- 
aires, Dent said in his letter: 

“IT am serious, governor, in re- 
questing an immediate investiga- 
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Before you know it, old man Winter will be playing his money- 
making tricks on auto windshields, and every customer who 
drives up soon becomes your prospect fora CASCO AUTO FAN. 
It quickly goes to work on fog, steam, sleet and ice — means 


safer, more rélaxed driving of new and old cars alike. 


TIP: Defroster-fan sales are mostly impulse sales. So from 
now right through February be sure you’ve a CASCO FAN 
display right out front for every customer to see. 

At a whopping $9.45* per sale, here’s big volume, 

big profit business you can’t afford to miss. 


pov new and unusual aulomatwe accessories, 


wet CF ASCO 





CASCO PRODUCTS CORPORATION + BRIDGEPORT 2, CONN. 











AUTOMOTIVE NEWS, SEPTEMBER 29, 1947 


wr\ 7 





pues PRESTLCY ~ 


“It is rather small, but this full | 
360-degree vision is a big advan- | 
tage.” } 


tion of the exorbitant food prices | 
being charged the traveling public 
on the Pennsylvania Turnpike.” 

* « * 


Wis. Registrations 


Hit Record Total | 


MADISON, Wis.—The number of 
motor vehicles on Wisconsin 
streets and roads has broken all 
records this year, according to the 
state motor vehicle department. 

During the fiscal year ended 
June 30, the department said it 
registered 974,213 motor vehicles 
of all kinds. The previous high 
was 972,000 in 1941. Included are 
769,053 automobiles, 173,370 trucks, 


ie on 18 
2| 10,204 trailers, 2,227 buses, 7,823 


motorcycles, and 11,536 municipally 


owned vehicles. 


* * eS 





Truck Ban Proposed 
For New Texas Road 


Closing of at least one new 
super highway in Texas to 
trucks and commercial vehicles 
seemed likely as a member of 
the Texas Railroad Commission, 
Olin Culberson, plugged for its 
dedication to the use of passen- 
ger cars only. The highway is 
the proposed new super route 
between Houston and Galveston. 
Culberson expressed the hope 
that his fellow railroad com- 
mission members, which control 
motor truck traffic in Texas, 
would agree with his views con- 
cerning the new route. 

‘It appears to me,” he said, 
“that if this new highway could 
be dedicated to the use of pas- 
senger cars only that it would 
be in the interest of the public 
to do so.” 





‘“‘We want you to know that Automotive 


News is the most read and quoted paper 


i 
1 


n our establishment.’’—George Soule, But- 
er Nash Co., Butler, Pa. 
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convincing sales story. 
Doubles for counter or 
window display. Feature it. 
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Comparison of Advertised Delivered Prices of Current Cars A 


Compiled by Automotive News ye 


sal 


(This comparison of advertised delivered prices of various makes of cars is based on prices in effect September 24, 1947. They include Factory retail 
prices at the Factory and provisions for dealer delivery and handling charges and for federal taxes. They do NOT include transportation, state sales taxes, 
license or title fees, accessories, or various ite ms of factory installed or optional equipment.) 































































































4-DOOR 2-DOOR SEDAN SPORT COUPE| BUSINESS |CONVERTIBLE| STATION DELUXE 
SEDAN SEDAN COUPE (Full Rear Seat) COUPE COUPE WAGON Since CHASSIS 

CHEVROLET 
PURINE se PUSS PUR cee eus $1,276.00 $1,219.00 — $1,202.00 o -- — $992.00 
i . SPU pes s ed et ee cower ests 1,345.00 1,286.00 — 1,281.00 $1,628.00 $1,893.00 c= — 
ar cathy iW nettens ode soe owt eed 1,371.00 — $1,313.00 ie pS ek oes Py: 

PLYMOUTH ‘ 4. 
MMR cities ded tc aldaaSae sev lbe obi 1,299.25 1,246.50 1,273.00 — _— — a tiv 
NCI TROND: 0 o'c. 5c ocsivvis cele ovcesvenn 1,377.50 1,324.75 1,351.25 1,668.50 1,879.25 — — rey 

FORD re 
TUE <5 uaveseedscce sos cb w6 ode auie 1,269.78 1,211.89 — — _ — — —_ cer 
ET CICS OP isi vice cece enereeans 1,371.87 1,308.72 1,329.77 — — 1,893.32 a — ser 
ere aise ok c's oe de oeeee es 1,345.56 1,287.67 — — — —_— —_ oa ' Th 
Super Deluxe “V8” .. 0.0... ccc ec ce evens 1,440.28 1,382.39 1,408.71 — 1,740.24 1,972.26 = — per 

NASH > 
Te MN.» vevavreeid cts btewrsede 1,419.75 oie = jie = ni ad _ ; sh 
Ambassador Slipstream..........-...55. 1,766.70 _ _— _ sil a site ae vo 
~ gk ge er ee 1,463.75 = 1,414.75 -- — _ a ani ch 
EE Pee ees eee 1,808.70 = 1,750.70 -- ~- 2,226.70 —_ — . 

STUDEBAKER ——_— rl 
Champion Deluxe...... 1,477.50 1,466.00 — 1,472.25 _— = ‘iat tly | m 
Champion Regal Deluxe. . 2 a’ ; 1,551.25 1,519.75 — 1,546.00 1,902.00 —_ — — ge 
CE EC ICMIIR oo ccc ccc cccesstead 1,760.; 1,729.00 — 1,755.25 = — — — | tit 
Commander Kegal Deluxe.............. 1,881.50 1,850.00 — 1,876.25 2,236.25 — — —_ { sa 
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Peete er oo ree Te 1,555.00 1,512.75 - — _— — a siead a. 
eee eee 1,607.50 1,681.25 — 1,602.25 1,991.00 — _ am ons 

PONTIAC ee ee —_ 
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Sasen es 8 Os ob eee sen pany ee 1,645.00 _- 1,595.00 — _— 2,232.00 2,359.00 — par 
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SD IPEDS 65.0.0 cad svaly s 0c FO ceineen 1,659.00 1,584.00 —_ _ — — 1,274.00 
Dynamic 6-76 (Deluxe) 1,773.00 1,705.00 ~ _— - an A’ 
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eerie iia tare enssccemensmraecasnecaaraansraasase i criaesserin asians aint — — quae — a — ‘ 

DE SOTO 
ete i os el 1,656.50 1,619.50 ~_ 1,646.00 oa on .F i” U 
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Series 70— Roadmaster................. 2,232.00 2,131.00 - _— 2,651.00 3,249.00 — — post 

—$—$—$—$—$—$—$—————— | it v 
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Town and Country (8 Cyl.) ............ _— = _ 3,184.50 os aoe _ i = 
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PACKARD (1948 Models) } nici; 
Chipper Bo. occ e cree eee e es ceescens 2,150.00 — 2,125.00 — _— 3,350.00 — — Li 
ee ae ee 2,375.00 — 2,350.00 — —_ a das isa plar 
Super Clipper (160) (8)................ 2,690.00 _- 2,665.00 _ — — wens ins are 
Custom Super Clipper (8)............... 3,675.00 3,625.00 — —_ 4,095.00 — oa caps 

Ed. .ccccce s cacasweeibe 2,119.99 ee oe bi ine ae on cas Whig a 

RD... i cnevptsvnnsace ddl 2,310.24 o- a “a ‘ie a mae nl sae es inch 
Manhattan..... 2,727.28 oe a oa : oe a od 

CADILLAC - | said 
Series 61......... coupon dik ahiue kare Wees 2,324.00 ~ 2,200.00 = —_ — _ 7 
Se, oe Pao sam 2,523.00 = a 2,446.00 2,902.00 — — — N 
Ge RE a Te 3,195.00 = as a oe 7 a a eu 
POGUE TD. 00s cRicannma tod ad te Oo ebee 4,471.00 - - ~ — — — oni | By | 

ORE... VAs Ac aves itcsc sac hs 2,553.62 a ase ece TS 2,532.57 3,142.60 hi "—— eee Lee ae wae 
Cen Dees |... sk ave dasc OK eas’ 2,721.95 _ wan 2,700.90 oe = em id i 
ComtiGGee Gir Gr « o ncce's te ha cle ab oe — _ — 4,661.59 4,745.72 — —_ — | feat 

Miscell Pri mee 
3 -CADSLLAC: 7 . Tour. & J .00; 7 Sev "ass. oerial, .887.00; 75 N ass. siness Seda < : y >, - 
ness Imperial, $4,500.00, CHRYSLER: Royal Bight yma Sedan. = 73.25: Royal iimousine ‘B2501.86 J Windsor Eight Pass, : sedan, Su. 7!" Windsor, oes 42354 20, as 
PACKARD: Limousine, $4,608; WILLYS: Jeep Station Wason. 103.9008 a ee ewe! Cite See recs Sedan, Gee 626 | 
crete 
lar | 
Tt 
feet 
lot. 
man 
supe 
i and 
Perk 











By J. B. Van Tassel 


A RECENT retail credit survey, 
L% made by the Federal Reserve 
System and covering the calendar 
year of 1946, shows that the total 
sales volume of 764 reporting au- 
tomobile dealers 
were sold on the 
following basis: 

Sixty-two  per- 
cent of total sales 
were sold _ for 
cash; 27 percent 
were sold on a 
charge account 
basis, and 11 
percent were sold 
on the _install- 
ment plan. 

On a compara- 
tive basis with 1945, the cash sales 
represent an increase of 191 per- 
cent in 1946, charge account sales 
represent an increase of 82 per- 
cent, and installment sales repre- 
sent an increase of 100 percent. 
The total sales in 1946 were 139 
percent over 1945. 


This survey unquestionably 
shows that the pace of cash sales 
volume is far exceeding the 
charge account and installment 
sales volume. Cash sales volume | 
is much less expensive to han- | 
dle than the charge and install- | 
ment volume, but does a dealer | 
get all the business he is en- | 
titled to when the bulk of these 
sales are sold for cash? 


When the retail service customer 
is made to feel that he has to pay | 
cash for the job and it so happens 
he does not have the amount of 
cash on hand necessary to pay 
for the required work, then he will 
probably get along without all of | 
the work he would like to have | 
done. This surely cuts down the | 
dealer’s volume of service and| 
parts business, on which there is | 
ample gross profit to justify the 
expense of carrying some of this | 
business. 





4. B. Van Tassel 


* * * 


LTHOUGH the cash transac- | 
tions are more popular in the 


Italian Firm Sets 
U. S. Distribution | 
Of New Models 


NEW YORK.— Production has| 
been resumed by Lancia & Co.,| 
automobile manufacturer in Turin, | 
Italy, which will distribute its first 
postwar models in the U. S. soon, 
it was announced here by M. E. 
Hoffman, president of Hoffman 
Motor Car Co., 487 Park Ave. 


Announcing his appointment as 
American agent for the Lancia ve- 
hicles, Hoffman said he would in- 
troduce models at a show when a 
shipment arrived. Lancia dealer- 
ships, he added, will be opened in 
Los Angeles and Palm Beach. 

Meanwhile, Giovanni Lancia, gen- 
eral manager of the Italian | 
pany, arrived in this country to} 
visit Detroit with company tech-| 
nicians and officials. 


Lancia said that his company’s 
plants, bombed out during the war, | 
are now producing at full prewar) 
capacity of 500 passenger cars and | 
130 trucks a month. 

Lancia cars marked for export | 
include custom-built models to sell | 
for $7,000 to $8,000 and stock mod- | 
els from $3,680 to $5,000, it was 
said. 


New Home Opened 
By Shelton Motor 


Formal opening of the Shelton 
Motor Co.’s new building was held 
in Abilene, Tex., recently with a 
featured display of a new 1948 
model Packard, it was announced 
by S. M. Shelton, president of the | 
company. The new plant, located at 
626 Pine, is of steel, brick and con- 
crete structure with a semi-circu- 
lar front. 

The $75,000 building is 65 by 140 
feet and is joined by a used-car 
lot. George W. Herron is sales 
manager for old and new cars and 
supervisor of buying of all parts 
and accessories and J. W. (Dub) 
Perkins is service manager. 


Dealer Business Counsel 


Maximum Volume Cannot Be Obtained 


On Strictly 100% Basis 


AUTOMOTIVE NEWS, SEPTEMBER 29, 1947 


| service and parts business than 


they are in the new and used car 
business, the fact remains that a 
dealer cannot hope to obtain a 
maximum of service and parts 
business at retail when he oper- 
ates on strictly a cash basis in the 
shop and stockroom departments. 
The large investments in building, 
space, equipment, manpower and 
stocks in a dealer’s service and 
stockroom departments require 
that he secure a maximum of this 
retail volume in order to pay ex- 
penses and make a net profit com- 
mensurate with his investment. 
Also the percentage of over- 
head recovery in the business 
as a whole depends on the size 
of a continual flow of parts and 
service business. It just stands 
to reason a dealer cannot secure 
his rightful share of the retail 
sales of parts and service when 
he is on a strictly 100 cash ba- 
sis, anymore than the large re- 
tail department stores can hope 
to obtain a maximum of retail 





SIX THOUSAND VISITORS helped Rentfrow-Baker Co. 





unvell its new Lincoin- 


Mercury dealership in Borger, Tex. Officials participating were Ralph F. Lynn, Kansas 
City district manager, and Dean A. Neimoyer, administrative assistant, of Kansas City. 








volume on strictly a cash basis. 


The investment in the amount 
of accounts receivable necessary to 
maintain at least a 30-day average 
collection period should be a must 
in a dealer’s business, in order that 
he be able to cash in to the fullest 
extent on the labor volume that 
pays approximately a 45 percent 
gross profit and a parts and ac- 
cessory volume that pays an aver- 
age gross profit of at least 30 per- 
cent. 

(Any question on business 
management will be gladly an- 
swered by Van Tassel. Address 
him c/o Automotive News, De- 
troit 26, Mich.) 


Alger Ready to Occupy 
New Chicago Terminal 


DETROIT.—New Chicago termi- 
nal quarters, to be occupied be- 
tween Oct. 15 and Nov. 1, was 
announced last week as another 
step in the expansion program of 
the Geo. F. Alger Co., Detroit. 

The new terminal at 2510 W. 26th 
St., Chicago, will have 32 truck 
doors and dock space of 160 by 40 
feet, compared with seven truck 
doors provided by the present ter- 
minal with dimensions of 80 by 80 
feet. Costing approximately $150,- 
000, the new building, according to 
John O’Grady, Alger’s Chicago 
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manager, will provide facilities to 
handle double the present volume 
of traffic in and out of Chicago. 





Austin Buying Out Stock 
Of Australian Body Plant 


MELBOURNE. — (UTPS) — Ne- 
gotiations have been completed in 
Melbourne for the purchase by the 
Britsh firm, Austin Motor Co., Ltd.. 
of a controlling interest in one of 
Australia’s biggest motor - body 
building organizations, Ruskin Mo- 
tor Body Co., Ltd. 

The English firm will buy 54,000 
shares of the Ruskin company and 
an early meeting will be held to 
discuss the purchase of a remain- 
ing 52,000 shares. Negotiations just 
completed covered the sale of 20,000 
preferential ordinary share at one 
pound ($3.25) a share and 34,000 
ordinary shares at two pounds 
($6.50) a share. 


Hopkins-Willis Chevrolet 


Hopkins - Willis Chevrolet Co., 
Inc., Culpeper, Va., of which Ira 
C. Hopkins is president, has “en- 
larged its purposes,” according to 
an amendment to its charter filed 
with the Virginia corporation com- 
mission by the corporation, 310 N. 
Main St., Culpeper. 





Quiet, please! 


NE way to keep a transmission 

‘quiet is to use Timken tapered 
roller bearings on the countershaft. 
Timken bearings hold the counter- 
shaft in rigid alignment, insuring 
closer, smoother meshing of gears. 
Deflection and end-movement are elim- 
inated. Wear is held to a minimum, 
gear life prolonged. Result: years of 
smooth, quiet, trouble-free operation. 


Due to their tapered design, Tim- 
ken tapered roller bearings take both 
radial and thrust loads. Your trans- 
mission design can be simplified be- 
cause there’s no need for separate 
thrust bearings or washers. 


Compared with other types of anti- 
friction bearings, Timken bearings 
take greater loads in the same space 
(or the same load in less space)— 
and at less cost! All-in-all, Timken 
bearings will give you quietness, 
smoothness of operation, long life and 
low cost—the four things you want 
most in your automatic transmission. 





LOOK AT DIFFERENTIAL MOUNTINGS FOR 
EXAMPLE . . . Here’s another applica- 
tion where Timken bearings have 
proved their ability to take the tough- 


est loads in any combination. In 
differentials, wheels, pinions—wher- 
ever wheels and shafts turn—Timken 
bearings mean long life and smooth, 
dependable performance. 


We’ve been working shoulder to 
shoulder with the automotive indus- 
try for almost half a century. If you’re 
designing a new bearing application 
CALL IN TIMKEN*...NOW! 
Our engineering facilities are yours 
for the asking. In Detroit, phone 
MAdison 1380. The Timken Roller 
Bearing Company, Canton 6, Ohio. 


NOTE TO P.A.'s Because every step of the 
manufacture of Timken bearings is con- 
trolled within our company... because our 
vast manufacturing facilities are widely dis- 
persed... you will find the Timken Company 
a supply source of outstanding reliability. 


TIMKEN 


*#TRADE-MARK REG. U. &. PAT. OFF. 


TAPERED ROLLER BEARINGS 





NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL AND THRUST —-€@)— LOADS OR ANY COMBINATION we 
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Plan Cited 


As Small Business Aid 


By George Deery 
Staff Writer 


ON FEW subjects has there been | 


more said and less done (po- 
litically) than on the study of 
problems and more aid to small 
business. The thousands of col- 
umns coming out of Washington 
during the past several months, on 
what would be done for small busi- 
ness, would fill a big waste basket 
—a good place for them. 


Since the securities of the big 
firms making cars and parts re- 
flect the efficiency of their dealer 
outlets—a definite example of small 
business-—the condition of these 
retailers is important in the eco- 
nomic picture. This applies to sales 
outlets of all types of business. 


Alderson & Sessions, Inc., mar- 
keting and management counsel, 
Philadelphia, believes that. the 
automotive and petroleum indus- 
tries are outstanding in their aid 


Tr ent ee A 





to the small businesses which 
affect their welfare. 

This counselling firm writes that 
in these fields, “each major com- 
pany is at the center of a struc- 
ture of cooperation involving en- 
terprises of many kinds and sizes 
In both instances the more prog- 
ressive of the big concerns have 
exerted great effort and expense 
to increase the growth and profit 
of their small suppliers and cus- 
tomers. 

“They have done this through 
no charitable instinct, but for the 
intensely practical reason that the 
result is to strengthen their own 
position in the market. The ex- 
perience of these two industries is 
highly instructive in showing the 
size and character of the stake of 
big companies in the growth of 
their small allies.” 

* * * 


HE core of the automotive in- | 


dustry in 1939 was represented 


... put it up to 


“Bendix Products 





new lea abet ne 


by 121 manufacturers of passenger 
cars, trucks and buses and 79 
manufacturers of trailers. They 
were supplied by 1,160 establish- 
ments, producing bodies, parts and 
accessories (including rubber tires 
and tubes). 

“Much more impressive, how- 
ever,” Alderson & Sessions states, 
“was the number of establishments 
operating in distribution and auto- 
motive services.” 


There were 9,211 wholesale es- 
tablishments, 65,517 retail estab- 
lishments (excluding filling sta- 
tions) and 78,233 service estab- 
lishments. The number of inde- 
pendents among _ wholesalers 
amounted to 8,295 and among re- 
tailers to 61,090. 

“The value of products for ve- 
hicle manufacturers was $2,552 
million and of the manufacturers 
of trailers, $8 million. This com- 
pares with a value of sales of $2,908 
million in wholesaling, $5,568 mil- 
lion in retailing and $421 million 
in servicing. The share of the de- 
pendent wholesalers was $2,117 
million, and of the independent re- 
tailers, $5,195 million.” 

.e © © 

HILE no manufacturer. or 

dealer would claim that the 


‘setups between them are perfect, 





50 Largest Industrial Companies 


Based on Total Assets Report 
Standard & 


Assets in 
Company —— 
Standard Oil Co. (N. 4.). 
U. 8S. Steel ....... oeaee 
General Motors .............. 
Socony-Vacuum O11 ........... 
Standard Oil Co. (Indiana) .. 
duPont (E. I.) de Nemours .. 
Texas Co. ........ eas 
Bethlehem Steel vodeccuadesete 
General Electric .............. 
Ford Motor ... 
Standard Oil of ‘Calif. 
Gulf OU ......... soot os 
Anaconda Copper ............ 
Sears, Roebuck .............. 
Humble Oll & Refining ooqwe.ine 
International Harvester ....... 
American Tobacco 
Westinghouse Electric ........ 
Sinclair Ol] .... oo cowones 
Western Electric. Setsees o6oeee 
Shell Union OW] ............ 
Kennecott Copper ............ 
Montgomery Ward ........... 
Union Carbide & Carbon ...... 
Republic Steel 


459,700 
441,700 
439,000 
405.400 | 


the more progressive .makers of 
cars have sought to improve these 
relations over the years. Those 
firms that have considered the in- 
terests of dealers have found their 
efforts reflected profitwise. 


The Committee for Economic De- 
velopment has recently issued a 
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PARTNERS IN AUTOMOTIVE PROGRESS FOR OVER 30 YEARS 


If you have a new selling feature, or an idea for one 


that you want developed to meet specific requirements, 


it pays to put it in experienced hands. That's why the 


list of Bendix* Products’ clients reads like a bluebook 


of the automotive industry. The industry has learned 


that when it comes to turning an idea into a soundly 


q& 


. HYDRAULIC REMOTE CONTROLS . 


HYDROVAC* POWER BRAKING 


CENTERMOUNT PARKING BRAKE 


Bendix’ 


PRODUCTS 
DIVISION 





engineered product, suitable for volume production, 


and held to a price, Bendix Products can usually pro- 


vide the answers. 


Over thirty years of partnership 


with the industry proves it pays to put it up to Bendix. 


BENDIX PRODUCTS DIVISION of 


SOUTH BEND 20, IND. 


HYDRAULIC POWER STEERING 


TRAILER VACUUM POWER BRAKES 


Dei 


AVIATION CORPORATION 


8.K.* VACUUM POWER RELAY VALVES 


*REG. U. S. PAT. OFF 


WORLD’S LARGEST INDEPENDENT AUTOMOTIVE PARTS PLANT 


in the “Outlook,” published by 
Poor’s Corp. 


Assets in 
Thousand $ 
Chrysler Corp. ...... vee 390,509 
Reynolds Tobacco .............. 390.200 
Swift & Co. ... 366,100 
Armour & Co. ... -oeeee 364,400 
Aluminum Co. of America - see» 349,900 
Creole Petroleum ... . . 348,600 
Liggett & Myers Tobacco” 338,000 
Phillips Petroleum ... ... 332,100 
Goodyear Tire & Rubber ....... 318,400 
Eastman Kokad ... ossocoe Saeenee 
Great Atlantic & Pacific. eee . 307,900 
Woolworth (F. W.) Co. ........ 305,700 
Allied Chemical & Dye ......... 301,400 
Atlantic Refining .... oeeeeee 296,300 
Firestone Tire & Rubber ....... 288,200 
National Steel .... sseeeeee 281.200 
Jones & Laughlin Steel sseveeee 280,800 
Schenley Distillers ............. 278,500 
ie Mb MEE co cn ncceecs dén008 6m, ae 
PUM, BB. gc cccccccccccevce SOOO 
United Fruit ................+.. 254,000 
International Paper ............ 252,500 
National Dairy Products” coscccs, Bapeuee 
Procter & Gamble ... s++++ 242,300 
| Tide Water Associated ‘Ol 238,600 


statement entitled “Meeting the 
Special Problems of Small Busi- 


Company 








ness.” 

“It contains,” according to Al- 
derson & Sessions, “valuable sug- 
gestions on management, finance, 
and competitive opportunity for 
small business. It would have been 
strengthened by a fuller recogni- 
tion of the importance of thriving 
small business for big business. 

“As the statement stands, it 
contains no explicit and detailed 
description of the very great 
stake of every major company 
in the growth and profit of its 
small customers and suppliers. 

“This point is mentioned in pass- 
ing, but is subordinated to such 
proposals as the need for a new 
type of capital bank, clarifying 
anti-trust laws, revision of tax 
structures and programs of civic 
and “community action.” However 
soundly conceived, such measures 
can hardly be achieved within the 
measurable future.” 





Auto Stocks 


Sept. 22 Sept. 15 
Chrysler . 59% 58% 
Oo, A Ee & 1% 
General Motors.. 59 57 
Hudson ; 18% 16% 
Kaiser-Frazer ... 8% 7% 
RPP Te: 16% 16 
weemme@ ....2:.. 4% 4% 
Studebaker ...... 20 19%4 
EE, ct 5 cing's wees 8% 8% 
Average for 
Nine Stocks ... 22.55 21.30 





* * * 


Sales, Profits Climb Higher 


or Monroe Equipment 


Sales of the Monroe Auto Equip- 
 socuibe for the fiscal year ended June 
30 amounted to $15,599,929, an in- 
crease of 58.8 percent over total 
sales for the previous year, ac- 
cording to Brouwer D. McIntyre, 
president. This volume, he said, 
jee more than five times the $3,- 
| 077,527 total for the best prewar 
| year ended June 30, 1941. 
| Net earnings amounted to $621,- 
aa after provision for federal taxes 
on income, and substantial charge- 
|offs for obsolete equipment, and 
| were equivalent to $1.37 per share 
of outstanding common stock after 
| allowance for preferred stock divi- 
|dends. These earnings compare 
with a loss of $30,037 a year earlier. 


aa wW. Mot eles 


i J. 8. = Motor Sales, Yorkville, 
| N. Y., has been appointed by 
| Kaiser- Frazer for Utica and vicin- 
|ity, the firm announced last week. 
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AUTOMOTIVE WASHINGTON 
Mexico Best Customer 


For U.S. Exports 


| 
By William Ullman 
Washington Correspondent | 


ILLUMINATING are the official figures, released last | 
week by the U. S. Department of Commerce, on our auto- 
motive trade with Mexico. Mexico was the best export mar- 
ket for U. S. new motor vehicles in 1946, taking 31,356 pas- 
senger cars, trucks and buses, valued at $40,102,724. Auto- 
See. eee, 


motor vehicles parts and sembly,” if the shipment does not 
’ 


; comprise all parts necessary for 
garage equipment, valued at| the assembly of one or more com- 
$67,217,624 were exported by the| plete vehicles. 

U. S. to Mexico. a 
Motor vehicles registered in 

Mexico on Jan. 1, 1946 (the lat- 

est official government statistics), 

numbered 188,981 and consisted 

of 113,317 passenger cars, 12,407 

buses, 59,814 trucks and 3,443 

motorcycles and three-wheel ve- 
hicles. 

Of the passenger cars, 93,758 
were privately owned, 15,283 were 
taxis for hire, 
and 4,276 were 
official. Privately 
owned trucks 
numbered 57,644 
and official 
trucks 2,170. 
Practically all 
buses were pri- 
vately owned by 
cooperatives, 

. schools, colleges 
William Uliman and similar 
groups. All motor vehicles with the 
exception of 33 diesel trucks were 
gasoline-driven and 99 _ percent 
were U. S. makes. 

7 * * 


Trailers Imported for Use 


By Large Freight Firms 


TRAILER IMPORTS totaled 12,- 
400 units in the years 1938 to 1946, 
inclusive. Almost all trailers are of 
the commercial type and are oper- 
ated by the large freight transport 
companies operating between the 
Rio Grande border and _ interior 
points of Mexico. 

Imports established an alltime 
high in 1946 when 38,391 passenger 
cars, buses and trucks were im- 
ported, compared with 25,128 units 
in 1941. The U. S. was the major 
source of supply. Of imports from 
other countries, 300 passenger cars 
and 243 trucks came from Great 
Britain; eight passenger cars and 
four trucks from France; six trucks 
from Canada, and 21 passenger 
cars, four trucks and three chassis 
from all other countries. 


Several U. S. manufacturers 
maintain assembly plants in 
Mexico. Statistics for the years 
1938-41 show imports of assem- 
bled and unassembled units sep- 
arately. Although a limited num- 
ber of motor vehicles were as- 
sembled locally in the years 1942- 
45, the imports of assembled and 
unassembled units are combined. 

The gain in popularity of trailers 
is reflected in imports of 5,998 units 
in 1946 as compared with 469 units 
in 1941. The United States sup- 
plied most of the trailers. 

* * * 


U. S. Exports to Mexico 


Up 163% Over 1941 


AUTOMOTIVE products valued 
at $67,217,624 were exported from 
the United States to Mexico in 
1946, an increase of 163 percent 
over the previous peak year 1941 
when Mexico took products worth 
$25,574,882. 

Exports in all automotive prod- 
ucts registered increases in 1946 
over 1941 with the exception of 
parts for assembly and engines 
for assembly. These decreases 
were due to the fact that the 
assembly of motor vehicles in 
Mexico was just being resumed 
after the shutdown of the plants 
during the war. 

United States exports of passen- 
ger cars, trucks, buses and chassis 
include only those vehicles which 
were declared as complete units. 

Shipments to assembly plants are 
declared as complete units when 
all of the parts for the assembly 
of a specified number of vehicles 
are included, and as “parts for as- 


U. S. Employment Double 
Prewar Level of 929,000 


DESPITE economies put into 
effect by the first session of the 
80th Congress, federal employment 
still is more than twice its prewar 
level, according to a report last 
week by the Joint Committee on 























Representatives 


| of 3,650,000,” 
| committee chairman, 


“it probably is 


THE MOM ae 
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Reduction of Nonessential Federal 
Expenditures. 

Citing the 2,074,833 employes on 
the government’s payroll in July, 
Sen. Byrd of Virginia, chairman of 
the committee, observed that “it is 
obvious Congress has not completed 
the economy job with respect to 
personnel.” 

Byrd—the only Democrat still 
heading a committee—said the 
July total, reflecting “virtually 
the full effect of appropriation 
reductions and other economies” 
of the 80th Congress, compares 
with a 1939 level of 929,000. 

The committee, created in 1941 
and now languishing on $7,500 ap- 
propriation granted last spring, 
must continue under the law until 
it makes a final report. Thus the 
committee must limp along until 
Congress meets again. 

“The July, 1947, employment rep- 
resents a reduction of approximate- 
ly 1,585,000 under the wartime peak 
said the economy 
“but nearly 
a million of this reduction has been 
in the rolls of industrial employes, 
most of whom were employed on 
military work for which no pos- 
sible peacetime justification could 
be rigged up, and a good many 


A NEWSPAPER 
SUCCESS STORY 





of them were native laborers em- 
ployed abroad.” 
* + * 


By Popular Demand 


IN THE GLARE of the national 
spotlight on the Taft-Hartley act, 
most people have overlooked the 
fact that the national legislature 
was by no means unique this year 
in responding to the widespread 
public demand for greater regula- 
tion of labor-management rela- 
tions. Legislatures in 32 states also 
were quite busy in the same field. 
As a result, when they adjourned, 
the closed shop had been barred 
in 15 of them and permitted in 
three others only when subject to 
employe ratification. 


Hudson Garage Burns 


OTTAWA.—Fire of undetermined 
origin destroyed the Archie Hud- 
son Auto Parts & Garage at Carle- 
ton Place. Loss was estimated at 
between $12,000 and $15,000. The fire 
damaged badly five cars, four of 
them owned by Hudson. About $6,- 
000 worth of new auto parts held 
in storage were lost. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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‘Fishy Spot’ 


Greene Proclaims Beauties 
Of Linesville, Pa. 
LINESVILLE, Pa.—If you have 
never heard of Linesville, it isn’t 


the fault of W. H. Greene, presi- 
dent of Green Motor Co., Chrysler- 


Plymouth dealer in that town. 
Greene is so proud of his town 
that he is giving away an attrac- 
tive folder containing information 
about Linesville and vicinity. 


The fish are so abundant in a 
nearby lake that ducks actually 
walk on them. Ripley’s “Believe 
It or Not” column disclosed that 
the carp assemble in the spillway 
of a dam in such great numbers 
that ducks have actually been 
known to walk across them. 


State game and fish preserves 
are close at hand and Greene Mo- 
tor Co. has found itself in the 
middle of a fast growing resort 
and vacation area. 


Arlington Tucker Sales 


Duvall-Martin Motors, Inc., Ar- 
lington, Va., of which Duvall E. 
Martin is president, has changed 
its name to Arlington Tucker 
Sales, Inc., according to an amend- 
ment to its charter. 
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in the entire Southern Area” 


That is 


what Mr. Pincus, President of Chas. A 


Kaufman Co., Ltd., one of New Orleans leading 


JANN & KELLEY, 


INC * 


Department Stores, writes about . 


The Times-Picayune 
MORNING * EVENING % SUNDAY 


New ORLEANS STATES 
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A. NETWORK 








RODUCING motor vehicles re- 

quires the help of thousands of 
small business enterprises located 
all over America, according to the 
September issue of Automobile 
Facts, monthly publication of the 
Automobile Manufacturers Assn. 

Drawing a parallel with foot- 
ball, the publication says that, 
like the line and blocking backs, 
suppliers seldom get much pub- 
lic acclaim. The automotive spot- 
light is focused on the name- 
plates of passenger cars. 

But production runs off final au- 
tomotive assembly lines are pos- 
sible only when suppliers provide 
a steady flow of essential parts. 
They furnish items, ranging from 
cotter pins to bodies. 

* * + 


MORE than 1,000 parts com- 
panies and 200 tool and die 
firms, scattered in more than 30 
states and Canada, are direct sup- 
pliers of automotive plants. The 
bulk of their facilities and the 
major portion of their time is de- 
voted to meeting auto industry 
needs, Automotive Facts states. 




















and materials by hundreds of 
other firms. In some instances 
automotive supply lines trace 
back to the three or four-man 
“alley shop,” where a few men 
perform a single polishing job 
or grinding operation on one of 
the 15,000 odd parts that make 
up a motor car. 


ing at top speed since war’s end. 
Not only have they met the needs 
for new equipment, but they have 
been producing a huge volume of 
replacement parts. 

Sales of replacement parts soar- 
ed to $1,753,000,000 last year, or 
more than double the sales of 1941, 
the best previous year. 

+ aa * 


ONE group of 200 tool and die 
concerns—mostly small _busi- 
ness enterprises employing 
than 100 workers each—currently 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
of every franchised dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 














mechanics. Cloth binding, $4.50 postpaid. 


DEALER BUSINESS COUNSEL. Financia! 
and operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel, 
Deater Business Consultant. $2 postpaid. 











FABULOUS HOOSIER. By Jane Fisher. 
story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 


FLOYD CLYMER’S MOTOR SCRAP- 
BOUWKS. Order Edition No. 1, 2 or 3 in 
$1.50 each. Deluxe 


eo 








HENRY FORD—HIS LIFE, HIS WORK, 


HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition 
$4 postpaid. 


INDIANAPOLIS RACE HISTORY — 1909 
TO 1946. 852 pages, 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper bound, 
$3.50. 


LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, $1 


postpaid. 


MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. 


BOOK DEPARTMENT 
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Far-Flung Lifeline 


Thousands of Unheralded Suppliers Play Major 
Role in Car and Truck Assembly 


AUTOMOTIVE NEWS, SEPTEMBER 29, 1947 
seeking change and improvement,| other jobs in supplier plants ica’s number two automotive 





out tools, dies, jigs and fixtures 
for automotive companies. 

These items—essential to mass 
production—enable 1,000 fenders, 
10,000 hub caps, 100,000 headlight 
rims to be stamped out, all exactly 
alike and interchangeable. 


Meeting the tool needs of the 
automotive industry is at pres- 
ent a $7,000,000 a month job, Au- 
tomobile Facts says. 

Machine tool builders also look 
to the automotive industry for a 
large share of their income. At 
least 30 percent of their annual 
production is purchased by motor 
vehicle producers who, constantly 


are the most consistent customers 
of the machine tool industry. Near- 
ly $200,000,000 worth of machine 
tools were sold in the first seven 
months of 1947, a recent survey 
showed. 

The machine tool industry is 
composed of more than 250 com- 
panies. Total payrolls exceed 67,000 
workers. 

+ * * 
EraCAL of automotive purchas- 
ing policies, says the publica- 
tion, is the example of a compara- 
tively small producer of passenger 
motor cars. 

The firm is spending more than 
$7,000,000 monthly for parts and 
supplies. It deals regularly with 
1,071 suppliers, located in 243 cities 
and towns in 25 states and Canada. 

While the automobile manu- 
facturing company employs only 
9,000 workers, it helps create 


throughout the nation. 

The company goes to Connecticut 
for tools and cigar lighters, to 
Illinois for mufflers and fuses, to 
Tennessee for thermostats. Rub- 
ber parts move into Detroit from 
Colorado, piston rings from Mary- 
land, tools from Vermont, frames 
from Wisconsin. 

Spreading its work widely and 
assuring an ample supply of parts 
on hand at all times, the passenger 
car company buys many important 
items from a number of different 
sources. 

* * ~ 
A TOTAL of 19 companies fur- 
«4 nish bearings. Six supply bump- 
ers and bumper parts, 34 castings, 
five door handles, hinges and locks. 

The heavy influx of workers 
to California and other Pacific 
Coast states has increased the 
part that area plays as Amer- 


manufacturing center. 

One automotive firm, for exam- 
ple, is moving forward with plans 
for increasing its purchases of sup- 
plies and parts from western states 
from $15,000,000 to $65,000,000 an- 
nually. 

Early this year, the company 
displayed 2,600 vehicle parts to 
5,000 coastwise manufacturers. 
More than 3,000 applied for blue- 
prints. Several large orders already 
have been placed, including one 
for 150,000 wheels amounting to 
almost $1,000,000. 





Buchanan’s Garage 


Buchanan’s Garage (Kaiser- 
Frazer), 738 E. Main St., Newport, 
Vt., has been incorporated as 
Northern Motors, Inc., with War- 
ren Mitchell as president, Paul 
Rexford, vice-president, and W. N. 
Buchanan, treasurer. 





Passenger Car Registrations, 23 States for August, ’47-’46 
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Stritch Completes 30th Year 
Of Service with Goodrich 


George J. Stritch, manager of 
the Detroit district of the automo- 
tive, aviation and government sales 
division of B. F. 
Goodrich Co., has 
completed 30 
years service 
with his organi- 
zation. 

Starting in the 


company’s’. insu- 
lated wire de- 
partment as a 


clerk in _ 1917, 
Stritch came to 
Detroit in 1920 as 
a clerk in the 
office he now heads. He has held 
his present post since 1936. Stritch 
will receive his 30-year emblem 
from John L. Collyer, company 
president, when the semi-annual 
pin presentation of the Twenty 
Year Service Club is held next De- 
cember. 





ad 
George J. Stritch 


MacPherson Gets Major Post 


On Ford Engineering Staff 


Appointment of Earle S. Mac- 
Pherson to a major executive en- 
gineering post with Ford Motor 
Co. has been announced by Harold 
T. Youngren, vice-president and di- 
rector of engineering. 

Prior to joining the Ford engi- 
neering staff MacPherson was as- 
sociated with General Motors. His 
association with GM began in 1934 
when he became assistant to the 
vice-president in charge of engi- 
neering. He became associated with 
Chevrolet in May, 1935, and for the 
past several years was chief engi- 
neer of Chevrolet’s “light car” di- 
vision. 

* * + 


Chevrolet Appoints Putnam 


National Fleet Service Head 


T. W. Putnam, a member of the 
Chevrolet organization since 1926, 
has been appointed supervisor of 
national fleet service, it was an- 
nounced by E. L. Harrig, manager 
of Chevrolet’s service and mechan- 
ical department. 

Since Putnam started with Chev- 
rolet, he has held virtually every | 
position in the service and mechan- 
ical department in the various zone 
offices, Harrig said. For the. past 
11 years he has been zone service 
and mechanical manager at Nor- 
wood, O. 


* * * 


Ulrich Named Sales Head 


At International Battery 


The appointment of J. E. (Ed) 
Ulrich as vice-president, general 
sales manager and member, Inter- 
national Battery Corp., Los Angeles, 
has been announced by Hugh Pol- 
lock, president. 

Ulrich comes to _ International 
from Hobbs Battery Co. where he 
held a similar position and for 24 
years was a member of that organ- 
ization. 

* * * 
Reynolds Names Lynch 
Detroit Division Head 


Frank W. Lynch has been ap- 
pointed manager of the Detroit di- 
vision of Reynolds Metals Co., ac- 
cording to David Reynolds, vice- 
president in charge of sales. Lynch 
has served as assistant-manager 
fOr the last three years. 

Previous to that, he was with | 
Timken Roller Bearing Co. for 9% | 
years and served as a district man- 
ager before leaving to go with 
Reynolds. 

* * * 


Chevrolet Gives Schulte 
CGordon’s St. Louis Post 


Robert G. Schulte has _ been 
named St. Louis zone sales man- 
ager for Chevrolet. Formerly 


Omaha zone manager, Schulte suc- 
ceeds T. W. Gordon, resigned. Mar- 
vin Hoffman has been named to 
succeed Schulte at Omaha. 


2 Officers, PR Chief 
Elected to Haney Board 


Election of two of its officers as 
directors of Haney Corp., manu- 
facturers of Bull Terrier tractors 
and other farm implements, has 
just been announced. Elected to the 
board were Edward P. Stiles, vice- 
president and general sales man- 


Auto Personnel 








ager, and Wilford Levasseur, sec- 
retary and comptroller. 

Ray Hill, president of the New 
York and Philadelphia public rela- 
tions firm of R. A. Hill Co., also has 
been elected to the board of di- 
rectors. 

a + . 


Heidemann Succeeds Doherty 


At Aluminum Industries 


Arthur W. Heidemann has been 
promoted to Eastern regional man- 
ager of Aluminum Industries, Inc., 
according to J. J. Boyle, director of 
sales and marketing of the replace- 
ment parts division of the com- 
pany. 

A field engineer for Permite in 
the Eastern region for the past 
eight years, Heidemann succeeds 
Ralph W. Doherty, who resigned 
to accept managership of the auto- 
motive parts department of Service 
Supply Corp. 

+ 


* * 


U. S. Rubber Names Cushing | 


Industrial Relations Head 
Appointment of E. M. Cushing 












District 





when 





The 


Press 


Reaching 
Pittsburgh 


executives is 


duck soup 


you use 


Pittsburgh 


_ AUTOMOTIVE NEWS, SEPTEMBER 29, 1947 


21 








as industrial relations director of 

the U. S. Rubber Co. was an- 

nounced last week by Herbert E. 

Smith, president. Cushing was for- 

merly supervisor of labor relations. 
* * * 


GM Promotes Smith 


At United Motors 


Appointment of Henry B. Smith 
as assistant general merchandising 
manager for United Motors Serv- 
ice division of General Motors 
Corp. has been announced by Gen- 
eral Manager W. N. Potter. Smith 
has been with the division more 
than 15 years. 

+ +. +. 


Witt Joins Oldsmobile’s 
Sales Promotion Staff 

N. T. Witt, former instructor at 
the General Motors Institute of 
Technology, has been added to the 
staff of Oldsmobile’s sale promo- 
tion department, it was announced 
by D. E. Ralston, Oldsmobile gen- 


eral sales manager. 
+ * * 


Caley Joins Mack Truck 


Appointment of John G. Caley as 
manager of the national accounts 
department for the Southern di- 
vision of Mack Truck has been 





dont: duck away , heres proof s 


Two test ads in The Press 


vic i convinced a leading finan- 


basis of results, 
was switched to 


cial advertiser. On the 
its entire campaign in Pittsburgh 
The Press. 


Another big financial ad manager considers The 
Press “‘one of the top ten newspapers in the country 


in the matter of 


response to his advertising.” 


If you have something to say to Pittsburgh 
executives, give The Press some thought. Your 
Scripps-Howard space rep will help you. 


announced by E. G. Ewell, vice- 
president and division manager of 
Mack. Caley is a former president 
of the Motor Transportation Assn. 
of South Carolina, and a former 
director in both the North Caro- 
lina and Georgia truck associa- 
tions. 

+ * + | 


Brake Shoe Ups Sliter | 


Charlies 8S. Sliter has been ap- 
pointed assistant general sales 
manager for the Kellogg division 
of the American Brake Shoe Co., 
according to W. T. Kelly jr., di- 
vision president. Sliter, who was 
formerly sales promotion manager, 
has served in various sales capaci- 
ties with Kellogg since first join- 
ing the company in 1940. 

* * * 


Ford Promotes Glass 


Promotion of J. B. Glass, of 
Houston, to regional manager of 
the business management depart- 
ment of the Ford Motor Co.’s 
southwestern region has been an- 
nounced by R. W. Smead, Ford 
assistant general sales manager. He 
succeeds David R. Crandall jr., re- 
cently advanced to assistant re- 
gional manager of the Ford di- 
vision in Dearborn. 


Bendix Appoints Hansen 
To Head Skinner Sales 


H. A. Hansen, formerly in charge 
of sales for the marine carburetor 
and filter departments of the Zenith 
Carburetor divi- 
sion of Bendix 
Aviation Corp., 
has been appoint- 
ed sales manager 
of the _ recently 
acquired Skinner 
Purifiers division 
of Bendix. 

According to 
Hansen, the 
Skinner assets 
were acquired to 
broaden Bendix’ 
scope in the production of filters. 
The Zenith division has been in 
the filter business for a number of 
years, producing metal filters for 
automotive and industrial uses. 

* * * 


Shafer Joins Thermoid 


Phil (Red) Shafer, former driver, 
owner and builder of racing cars, 
has been named fleet sales and 
service engineer for the Thermoid 
Co., according to Fred Schluter, 
president. 
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7 out of 10 executives read The Press in the Pittsburgh 
District—which includes many communities with their 
own local newspapers—according to independent re- 
search. If you have thought of The Press only as one 
of the great mass media—which it is—give it an extra 
star, in your thinking, for its ability to sell goods and 
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Hundreds Flock to Opening 


Of Betts Cadillac-Olds 


More than 1,000 persons crowded 
through the new building of Betts 
Cadillac-Olds, Inc., at Des Moines, 
Ia., for the for- 
mal opening and 
other hundreds 
trekked iin 
through the re- 
mainder of the 
week. The com- 
pany, headed by 
Charles H. Betts, 
president and 
general manager, 
has been appoint- 
ed Cadillac and 
Oldsmobile deal- 
ers there and will be Cadillac dis- 
tributor for 21 central Iowa coun- 
ties. 

Betts was formerly an executive 
with Cadillac division, where he 
held various positions from 1938 
until coming to Des Moines. The 
new brick and steel building with 
limestone facing contains 23,000 
square feet of floor space. New 





Charlies H. Betts 
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equipment and facilities for servic- 
ing cars have been installed. 
* * ¥ 


Geffen Marks Anniversary 


By Installing Bonus Plan 


Geffen Motors Inc. (De Soto- 
Plymouth), Utica, N. Y., celebrated 
its 33rd anniversary at a dinner 
meeting in Hotel Hamilton at 
which an “incentive plan” to in- 
crease the mechanics’ wages was 
announced. 

Russell Strough, service man- 
ager, described the incentive plan 
which was put into operation Sept. 
1 for a 90-day trial. Clark Goodrich. 
of the mechanics union, termed 
David Geffen “one of the four most 
cooperative employers in this part 
of the country.” 

* * * 


Larry Dow Pontiac Opens 
New $100,000 Home 


Formal opening of the new 
$100,000 home of the Larry Dow 
Pontiac Co., 415 Marshall Ave., 
Roanoke, Va., was held recently. 
The modernistic building covers a 


275-foot frontage on Marshall and 
extends 100 feet in depth. 

Large plate glass windows cover 
the entire front of the building, 
which is finished in porcelain en- 
amel. The shop covers over 15,000 


square feet of floor space. 
* * aa 


Quig Opens K-F Dealership 
In Highland Park, Mich. 


Cc. H. Quig, former wholesale 
manager of the Aaron DeRoy Mo- 
tor Car Co. (K-F distributor), has 
opened a Kaiser-Frazer dealership 
in Highland Park, Mich., at 16330 
Woodward Ave. 

Sales manager of the firm is L. 
K. Walker, former partner in Berk- 
ley Motor Sales (K-F), Berkley, 
Mich. 


& * 


McClellan-Jackson 


Moves to New Home 


McClellan-Jackson, Inc. (DeSoto- 
Plymouth), has moved into its new 
building at 500 N. Main St., East 
Point, Ga. 


* * * 


White Resigns State Post; 


Given Testimonial Dinner 
Virgil D. White, pioneer Ford 

dealer in Ossipee, N. H., who has 

retired as head of the state motor 





29, 1947 


vehicle department, was honored 
recently at a testimonial dinner by 
200 friends, former associates and 
officials headed by Gov. Charles M. 
Dale. 

3. 7 . 


E. & L., Luff-Tepper Form 
Dealerships in Milwaukee 


The following new automotive 
corporations were formed in Wis- 
consin in July: 

E. & L. Auto Sales, Inc., Mil- 
waukee, with a capital stock of 
100 shares at no par value, to deal 
in cars; incorporators, Ernie and 
Louis Nelson and Margaret Pries. 

Luff-Tepper Motor Co., Milwau- 
kee, to deal in new and used cars: 
capital stock of 1,000 shares at $50 
per share par value; incorporators, 
William and Mathilda Luff and 
Cyrus Tepper. 

* 


* 


Central Chevrolet, Cleveland, 
Adds $50,000 in Equipment 


Central Chevrolet of Cleveland 
has installed $50,000 worth of the 
new tools and equipment in the 
service department. 


Blair Nemned Dealer 


By Canadian Willys 
Blair Motors, 670 Bloor St. W.. 
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Toronto, has been appointed dis- 
tributor for Willys jeeps, trucks 
and station wagons for Toronto 
and eastern and northern Ontario, 
according to Willys-Overland of 
Canada Ltd. 

Andrew Blair, president of Blair 
Motors, has been in automotive in- 
dustry for 30 years, and was gen- 
eral manager of Denton Massey 
Motors Ltd., former distributor in 
the area for the Willys cars, 

* * * 


New Chrysler Home 
Occupied by Harvey 

Dale Harvey (Chrysler - Plym- 
outh), Eagleville, Mo., has moved 
into his new facilities. The main 
building is 66 by 96 feet and there 
is a separate structure for the body 
and paint shop. 

The total investment in buildings 
and equipment is estimated to be 
in excess of $40,000. 

* + ” 


Farmers’ Chevrolet 


Farmers’ Chevrolet Co., Holly 
Hill, S. C., has been organized with 
capital stock of $100,000 to deal in 
motor vehicles, parts, accessories. 
T. J. Pendarvis is president. 

* * + 


Shaffer Handling Tractors 


Shaffer Tractor & Implement Co., 
4797 First Ave., S., Seattle, Wash., 
has been named as authorized deal- 
er for the Ford tractor and Dear- 
born farm equipment. 

* * +. 


Harman Motor Co. 


Harman Motor Co., Inc., Rich- 
mond, Va., of which J. W. Harman 
is president, has increased its max- 
imum capital stock from $75,000 
to $150,000. 


* * * 


Fox Firm Moves 


The Fox Truck and Tractor Co., 
Americus, Ga., has moved to a mod- 
ern building at Forsyth and Lamar 
Sts. 


* * * 


Payne Adds Tractors 


The Payne Motor Co., Butler, Ga., 
has been named as dealer for the 


Ford farm tractor. 
* + * 


Ga. Ford Tractor Dealer 


Ellinor Tractor Co., Inc., Val- 
dosta, Ga., has been appointed 
dealer for the new Ford tractor 


and Dearborn farm implements. 
. og * 


Davis Outing 
Gordon Davis Motor Sales, Utica, 
N: Y., recently held its annual 
outing at Reichel’s Grove. A buffet 
luncheon was followed by a sports 
program. 
* *x + 


Garrett Acquires Site 


Gustine Garrett, Chrysler-Plym- 
outh dealer in Raymondville, Tex., 
has acquired site on which he will 
erect facilities comprising 14,000 


square feet of floor space. 
* * * 


Service Construction 


Rose City Motor Co. (Chrysler- 
Plymouth), Pana, Ill, has started 
construction on an addition, 26 by 


| 79 feet, to house the parts depart- 
ment, paint booth and body shop. 
} * * * 


Rathbun Buys Property 


Rathbun Implement Co. (Chry- 
sler-Plymouth), Ellensburg, Wash., 
has purchased property 120 by 120 
feet for a warehouse and used-car 
lot. 


* * * 


Vogel in New Facilities 

Lee Vogel Implement Co. (Chry- 
sler-Plymouth), Rockport, Mo., has 
moved into its new facilities. The 
showroom is 35 by 60 feet and the 
parts department is done in knotty 
pine with a 40-foot counter. 

* * * 


Seattle to Build Addition 


Seattle Auto Co. (Chrysler-Plym- 
outh), Seattle, Wash. has an- 
nounced plans to erect an addition 
to its facilities on an adjacent lot. 

* ” 1” 


Hall Modernizes Facilities 
W. C. Hall (Chrysler-Plymouth), 
Nelson, Ind., is installing a show- 
room, office and parts department, 
together with additional shop 
equipment. 
* * * 


O. K. Garage Enlarges Plant 

O. K. Garage (Chrysler-Plym- 
outh), Waynesboro, Mo., has com- 
pleted a building, 60 by 70 feet on 
two floors. 
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Offsetting a slight recession in 
the market for 1946 and 1947 mod- 
els, prices offered for prewar cars 
have stiffened considerably in the 
past few weeks. Bidding for 1937- 
1942 cars is brisker, with many 
dealers catering to customers who 
merely want “transportation” to 
tide them over the new-car short- 
age. 

Convertibles now bring no more 
than “hard-tops” in cold weather 
areas. The truck market, except 
for the scattering of 1948 models 
in circulation, has fallen off. 

The hottest item in the overall 
picture’ now appears to be club 
coupes, particularly in the Ford- 
Chevrolet-Plymouth class. 

(Editor’s Note: Prices quoted in 
these reports reflect the highest 
bid made for the particular model 
offered for sale.) 


CONCORD, MASS. 
(Concord Auto Auction, Inc. E. LeRoy 
Cox, manager. Auctions _ Monday and 
Friday. Prices are for Sept. 
BUICK 


’42—Convertible (average), $1,325; se- 
danette (clean), $1,250; 2 door (clean), 
$1,135. 

’40—4 door (fair) $875; 4 door (clean), 


$1,050. 
CADILLAC 
’46—62 4 door (extra clean), $3,050. 
CHEVROLET 

’47—FM 2 door (like new), $2,075; FM 
4 door (like new), $2,100; SM 2 door (like 
new), $1,925. 

’46—4 door (clean), $1,700. 

’41—4 door (cracked block), $850; FL 4 
coor (clean), $1,100; 2 door (clean), $1,- 
02 

*40—2 door (average), $625; club coupe 
(extra clean), $975. 

’89—Club coupe t (clean), $610. 


’46—4 door (clean), $1,850. 

’42—-1¥4-ton truck (clean), $760. 

‘'87--2 door (fair), $345. 

FORD 

’47—4 door png new), $2,000; 2 door 
(like new), $2, 

'46—4 door ae clean), $1,585; 4 door 
(extra clean), $1,690; 2 door (clean), $1,- 
525; club coupe (clean), $1,625. 

’41—2 door (clean), $925; %%-ton truck 
(rough), $325. 


FRAZER 
’47—4 door (like new), $1,910. 


KAISER 
’47—4 door (like new), $1,900. 
OLDSMOBILE 
’46—66 4 door (extra clean), $2,125; 76 
2 door (clean), $1,850. 
’41—4 door (fair), $950. 

PLYMOUTH 
’47—Deluxe 4 door (like new), $1,900. 
’37—4 door (average), $435. 

PONTIAC 
’47—Convertible (like new), $2,650. 
*41—4 door (cracked block), 
’37—-Club coupe (clean), $575. 


VALDOSTA, GA. 

(Tom Hewitt Auto Auction Sales. Auc- 
tions every Friday. Prices are for Sept. 12.) 
BUICK 

’46—4 door, $2,400. 

’42—-Special 4 door, $1,060. 

CADILLAC 

*41—2 door, $1,6uU. 

CHEVROLET 

"47—FM clus coupe, $2,250; FM 2 door, 
$2,175; SM 4 door $2,175; SM 2 door, $1,- 
725; FM 2 door, $2,210; FM 2 door, $2,- 
110; FM 4 door, $2,150; convertible, $2,- 
300; SM 2 door, $2,100. 

'46 -FM 2 door, $1,787.50; FL 2 door, 
$1,950; FL 2 door $2,050; SM 2 door, 
$1,650: FM club coupe, $1,700. 

’42—-2 door, $060; club coupe, $1,150; 
FL 2 door, $975; 2 door, $1,125. 

’41—4 door, $1,125; 4 door, $900; 2 
door, $1,050; 4 door $1,160; 2 door, $965; 
4 door, $1,260. 

’40—2 door, $905; 2 door, $875. 
oa door, $700; 2 door, $785; 2 door, 

’88—Coupe, $680. 

*B7—2 door, $405; 2 door, $740; 2 door, 


$510. 
DODGE 

’47—'¥%-ton pickup, $1,650. 

’46—Custom 4 door $2,200. 

*41— 4 door, $1,000. 

. FORD 

’47—Business coupe, $1,880; 2 door, $2,- 
150; club coupe, $2,160; convertible, $1,910; 
2 door, $2,175; club coupe, $2,030; con- 
vertible, $2260; station wagon, $2,060; 4 
door, $2,200. 

’46—2 door, $1,550; club coupe, $1,850; 
convertible, $1,795; 2 door, $1,700; 2 door, 
a7 765; %%4-ton pickup, $1,375; 2 door, $1,- 

"42—Club coupe, $1,125. 

*41—2 door, $1,280; 2 door $705; 2 door, 
rae pickup, $450; 4 door, $1,175; 2 door, 
$1, 020; convertible, $825. 

40—2 door, $765; convertible, $975; 2 
door, $1,105; convertible, $1,500; 4 door, 
$1 280. 

a Coupe, $830; 2 door, $730; 2 door, 
STH 


e-Cuaneitiiaies $425. 
FRAZER 
’47—Manhattan 4 door, $2,190. 
MERCURY 
’46—Club coupe, $1,890. 
’42—Club coupe, $1,200. 
’41—Convertible, $1,100. 
OLDSMOBILE 
*42—2 door, $1,110. 
: PLYMOUTH 
47—4 door, $2170; 4 door, $1,945. 
’46—Convertible, $2,195; 4 door, $1,705; 
1 fm, $1,900 
—4 door, $940. 
414 door, $885; 4 door, $1, am con- 
vertible, $980; convertible, $1,150 
"40—2 door, . 


"47—4 
'46—Convertible $2,275; 4 door, $2,100. 
STUDEBAKER 

’47—-Champion 2 door, $2,200. 


Used Car Auction Prices 
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INDIANAPOLIS 
(Ken Schaefer Co.) 
(Auctions held Thursdays. Col. 
Martin, auctioneer. 
Sept. 12.) 


'47—Super 4 


*46—-Super convertible, $2,725. 
*42—4 door, $1,130. 
*41—4 door, $1,215. 
’40—4 door, $1,095; 4 door, $1,060. 
’39—2 dvor, $940. 

CHEVROLET 


160: convertible, $2,125; 
125; SM 2 door, $2,110; SM 2 door, $2,100. 


840; SM 2 door, $1,755. 
'42—4 door, $1,075; 2 door, $1,020; con- 
vertible, $920. ‘ 
’41—4 door, $1,200; club coupe, $1,165; 
2 door, $1,000; coupe, $940. 
’40—2 door, $1,060. 
*88—2 door, $755; 4 door, $425. 
’37—2 door, $225. 
CHRYSLER 
’46—Windsor 4 door, $2,450; Royal 4 
door, $2,310; Windsor 4 door, $2,225. 
*42-—Club cours $1,425. 


SOTO 
’88—2 door, $540. 
DODGE 


’47—Club coupe, $2,450; 4 door, $2,395; 
4 door, $2,300. 
’46—4 door, $2,050; coupe, $1,850; coupe, 
$1,750. 
FORD 


convertible, $2,- 


’47—Convertible, $2,225; 
’46 style 2 


215; ane 4 door, $1,870; 
door, 1 

*46—2 yn $1,735; 2 door Six, $1,680; 
4 door, $1,670 

*41—Coupe, $910; 2 door, $825; 2 door, 
$760. 

*40—Coupe, $760. 

*39—Coupe, $710. 

’38—2 door, $610. 


’46—4 door Six, $1,610. 
’42—2 door, $750. 
"41—2 door, $575. 
LINCOLN 
*40—-4 door, $725. 
MERCURY . 
47—Convertible, $1,990; convertible, $1,- 
975; club coupe, $1,925. 
46—Club coupe, $1,900. 
OLDSMOBILE 
46—98 2 door, $2,565; 68 2 door, $2,090. 
’41—2 door, $1,180. 
’40—4 door, $1,095. 
’39—4 door, $760. 
’38—2 door, $580. 
PACKARD 
*48—Convertible, $4,025. 
’46—4 door, $2,140. 
"40—4 door, phat 
LYMOUTH 
’47—4 door $e. 280; club coupe, $2,090. 
’46—Club coupe, $i, 885. 
*41—4 door, $990; 2 door, $830. 
'40—2 door, $1,070; 4 door, $735. 
’87—4 door, $435. 
PONTIAC 
’47—2 door, $2,755; 2 door, $2,530; 2 
door, $2,500 
"46—2 door, $2,310; 2 door, $2,150; 4 
door, $2,110. 
Sh “Coavertibte, $1,460; convertible, $1,- 
225. 
*41—2 door, $1,260; 2 door, $1,150; 4 


door, $1,025. 
STUDEBAKER 
“at -Coeneee 4 door, 
pion 4 door, $2,050. 
*42—-Champion 4 ‘door, $1,050 ; Command- 
er 4 door, $1,040. 
WILLYS 
*40—4 door, $450. 
TRUCKS 
’48——Chevrolet short wheelbase tractor, 
$2,425; '47—Dodge %4-ton pickup. 


DURHAM, N. C. 

(Durham Auto Auction, Homestead Sales 
& Service. J. B. Leathers, ‘manages, and 
C. W. Mills, auctioneer. Auctions every 
Thursday. Prices are for Sept. 11.) 

BUICK 


$2,180; Cham- 


’46---Super convertible, $2,425. 
CHEVROLET 
"47—FM 2 door, $2,125. 
’46—FL 2 door, $2,045. 
’40—Master 2 door, $775. 
DE SOTO 
’46—Deluxe 4 door, $1,630. 
DODGE 


’42—Deluxe 4 door, $995. 
FO 


RD 
’47—Deluxe 2 door, $1,825; Super 2 door, 
$2,175. 
’88—2 door, $460. 
OLDSMOBILE 
’47—4 door Six, $2,450. 
STUDEBAKER 
’41—-Champion 2 door, $555. 


ALBANY, N. Y. 

Sales held Mondays. Tim Anspach, man- 
ager. Telford Chambers, auctioneer. Prices 
are for Sept. 15.) 

BUICK 


’47—RM 2 door, $2,800; RM convertible, 
$3, 290; Super convertible, $3, 100. 
"46--RM 2 door, $2,415; Super convert- 
ible, $2,700. 
’41—-Special 4 door, $1,050. 
*86—4 door, $260. 
CADILLAC 
’47—62 4 door, $4,050. 
CHEVROLET 
’47—-FM 4 door, $2,110; convertible, $2,- 
275; FL 2 door, $2,275; FM club coupe, 


$2 250. 
*46-—-SM 4 door, $1,725; SM 4 door, $1,- 
750; FM 2 door, $1,700. 
'42—-Special 2 door, $1,300. 
’40—Deluxe 4 door, $985. 
CHRYSLER 
’47—Town & Country convertible, $3,230; 
NY 4 door, $2,700. 
*46—Windsor 4 door, $2,210. 
’41—4 door, — 
E SOTO 
*46—Club coupe, dtu 


DGE . 
’46—4 door, $1 B10. 
’*87—4 door, $320. 





Rg. Vs 
Prices listed are for 


BUICK 

door, $3,115; Super con- 
vertible, $3,100; Super 2 door, $2,975; Su- 
per 4 door, $2,800; Special 4 door, $2,775. 


'47—F L 2 door, $2,400; FM 4 door, §$2,- 
160; convertible, $2,260; convertible, $2,- 
SM 2 door, $2,- 


’46—FL 2 door, $1, 975; FL 2 door, $2,- 
075; FL 4 door, $1,990; FM 2 door, $1,- 





! ORD 


F 
‘47—Convertible, $2,260; club coupe, $2,- 
025; Super 4 door, $2,100. 
*46—Convertible, $1,925; Super 2 door, 
$1,610; %-ton pickup, $1,125. 
gous —Special club coupe, $1,135; 2 door, 
0. 
*38—%-ton pickup, $425. 
*33—V8 4 door, $140. 
GRAHAM 
*39—Special 4 door, $525. 
HUDSON 
"47—4 door Super Six, $1,700. 
*42—4 door Super Six, $1,010. 
KAISER 


"47—4 door, $1,650. 
LINCOLN 
'47—-Club coupe, $3,300. 
NAS 


H 
— 4 door, $1,510; 600 4 door, $1,- 
610. 
*40—4 door Ambassador, $800. 
"39—4 door, $650. 
OLDSMOBILE 
*47—78 4 door, $2,700. 
PACKARD 
'46—Clipper 2 door, $2,125. 
*41—Sedan club coupe, $800; 4 door, $1,- 


375. 
PLYMOUTH 
*47—Deluxe 2 door, $1,940; Special 4 
door, $2,200; Special club coupe, $2,100. 
*46—Club coupe, $1,775; Special 4 door, 
$1,810; 4 door, $1,735. 
*42—-Special 4 door, $890. 
‘B8—4 door, $400. 
PONTIAC 
"47--4 door, $2,550; 2 door, $2,575. 
‘46—2 door Eight, $2,100. 
"41—4 door, $1,050; 4 door Six $1,000. 
STUDEBAKER 
*42--Champion 2 door, $1,090. 
WIL 


LYS 
"47-—Jeep, $925. 


PHILADELPHIA, PA. 
(Ed. Hough Auto Auctioneers) 
(Cars listed below sold during week of 
Sept. 16.) 


BUIC 

’47—Super 4 door, $3, 1235; Super 2 door, 
2,985; Super 4 door, $2,97 

*46—Super 4 door, $3300: RM 2 door, 
$2,400; Super 2 door, $2.320. 

’41—-Special 4 door (fair), $1,220; Spe- 
cial 4 door (cream-puff) $1,510; Super 4 
door (fair), $1,155 

*40—2 door (fair), $1,125; 
(fair), $1,060. 

CADILLAC 
*47—-Convertible, $4,785. 
’41—Club coupe (clean), $1,400. 

CHE 


club coupe 


VROLET 

’47—-FL 2 door, $2,325; SM 4 door, $2,- 
010; FL 4 door, $2,350; FL 2 door $2,250. 

'46—FL, 2 door, $1,950; SM 2 door, $1,- 
730; SM 4 door, $1,700 ; FM 2 ell si, 770. 

’42—-Master 4 door (clean), $1,280. 

’41—Master 4 door (fair), $970. : 

"40—2 door (clean), $1,075; convertible 
(clean), $1075; Special 4 door (clean), 


$1,075. 
CHRYSLER 
'46—Windsor club doupe, $2,400. 
*41—NY 4 door (fair), $1,220. 
DE SOTO 
’47—Club coupe, $2,550. 
*46—Convertible, $2,250. 
*41—-4 door (clean), $1,120. 
FORD 
"47—Club coupe $1,975. 
'46—-2 door, $1,600. 
'41—.Convertible (clean), $1,300. 
’39—2 door fair), $710. 
OLDSMOBILE 
‘47—78 2 door, $2,750. 
"46—66 club coupe, $2,050. 
’41—78 club coupe (cream- -puff), $1,260. 
PACKARD 


*48—-Convertible, $4,025. 
"36 Loner. (fair), $410. 
LYMOUTH 
aot door, *000; Special 4 door $2,- 
1 


41—2 door (fair), $1,000. 

’40—Club coupe (cream-puff), $1,085. 
PONTIAC 

’47—2 door Eight, $2,475; 

$2,600; 4 door Six, $2,400. 

46—4 door Eight, $2: 050. 
WILLYS 

’41—4 door (clean), $785. 


OKLAHOMA CITY 

(A. L. Pollock, ne Auctions held 

Wednesdays. Prices are for ‘Sept. 10.) 
BUICK 

’47—Super 4 door, $2,700. 

’46—Super 4 door, $2,300. 

’42—-Super 4 oe $1,525. 

*41—2 door, | $1,250; 4 door, $1,530; 
coupe, $1,180; 2 door, $1,205. 

"40—Convertible, $1110; 4 door, $1,110; 
4 door, $1,050. 

’39—4 door, $970. 

CHEVROLET 

’48—Panel truck, $1,810. 

’47—FL 2 door, $2,440; FM club coupe, 
$2,230; panel truck, $1, 750 ; FM 4 door, 
2,255; FM club coupe, $2,400 ; SM club 
coupe '$2,300; FL 2 door, $2. 520; SM club 
coupe, $2,295; FL 4 door, 2,330; SM 2 
door, $2,200; pickup, $2,040; FL 2 door, 
ane SM 4 door, $2,210; FL 2 door, 
2,500. 

*46—FL 2 door, $2, oe SM 2 door $1,- 
835; SM 4 door, $1,900; FL 2 door, $2,220; 
SM 4 door, $1,735; 2-ton truck, $1,525; 
FM 4 door, $1,905. 

’42—2 door, $1,130; coupe, $980. 

’41—2 door, $1025; 4 door, $1,040; 2 


convertible, 


door, $1,110; club coupe, $1,285; 4 door, 
$1,175; 2 door, $990; 4 door, $1,215; 2 
door, $1,160; convertible, $1,100; panel 
truck, $720; 2 door, $865. 

"40—2 door, $950; coupe, $845; 2 door, 
$990 ; 2 door, $1,010; oroure, $810. 

"392 d door, $850; 2 door, $725; 2 door, 
$770. 

’B8—-2 door, $555. 

CHRYSLER 


’42—4 door, $1,150. 
’89—4 door, $720. 
DE SOTO 
’42—Convertible, $1,400. 
DODGE 
’47—4 door, $$2,460; club coupe, $2,010; 


1-ton pickup, $1,800. 
’42—-2 door, $1,275; 4 door, $1,200; 4 
door, $1,270. 
’41—-Coupe, $875. 
’40—2 door, $1,005; coupe, $900. 
FORD 
’47—Super 2 door, $2,260; Super 2 door, 


$2,280; convertible, $2,200; convertible, $2,- 
275; 4 door, $2,190; 2 door, $2,210; Super 


4 door, $2,295 ; convertible, $2.460; Super 
2 door, $2,255; club coupe, $2,295. 
’46—2 door, $1,835; convertible, $1,940; 








sn ay 23 


’46-—SM 2 door, $1,780; FM 2 door, $1,- 
oT cho. SM club coupe, $1,800; SM 4 door, 
"42— ~Special 2 door, $1,320. 
’41—4 door, $1,050; Special club coupe 
$1,150. 









convertible, $2,050; 2 door, $1,650; 2 door, 

$1,790; 2 door, $1,810; pickup, $1,585; 

club coupe, $2,070; 4 door, $1,775; 2 door, 

ae 650; pickup, $1, 510; station wagon, 
$0--Pickup, $1,325. 


*42—Station wagon, $1,110; 2 door, $895; "40—4 door, $875. 
2 door, $1,125; 2 door, $1,360. CHRYSLER 
‘ or, 81. oioor, eb eine! $1000; 8s not | "414 door Six, $1,260 
oor, 3 i eee 
club_ coupe, oor, DE sOoTO 


4 door, $1,070; 2 door, $1, 100. 
"40—2 door, $980; club coupe, $1,010; 
convertible, $825; business coupe, $795; 


*46—Deluxe 2 door, $2,120. 


DODGE 
'47—Custom 4 door, $2,400; Custom 4 


door, $940; 2 door, $1,075. 
*39—2 door, $775; 2 door, $790. door, $2,485. 
Kg Be eel tf Recall 71-9 '46—Deluxe 2 door, $1,985. 
37— oor, ; pickup, $405 '40—4 door, $1,020 
UDSON oS ae 
’41—4 door, $1,025. FORD 
MERCURY ’47—Super 2 door $2,200; Deluxe 2 


*46—4 door, $2,010. door Eight, $2,150; Super 2 door, $2,130; 


*42—4 door, $1,040. Deluxe 2 door, $2,075; convertible, $2,350; 
NASH 2 door, $2,130. 
’47—4 door, $1,810. ’46—4 door, $1,580; club coupe, $1,760; 
’46—4 door, $1.560. 2 door, $1,720; 4 door $1,575; club coupe. 
*41—4 door, $770. ee door, oe". 4 $1,000. 
door, oor, 
OLDSMOBILE '41—4 door, $1,055. 


*46—Club coupe, $2,100 


'42—Sedan coupe, $1, 175; 4 door, $1,100;| “49-2 door, $875. 


FRAZER 


2 door, $1,145 
a cou rome: § oe, $865. ’47—Manhattan, $2,500. 
*40—4 door, club coupe, $970. 
‘38—4 door, $000, 4 door, $580 sa 


"47—4 door, $2,800; 4 door, $2 060. 
*46-—4 door, $1,900. 
NASH 

*42-—4 door, $900. 
*41—-2 door, $860. 

OLDSMOBILE 
’42—4 door, $1,100. 
*39—4 door Eight, $700. 
*B87—2 door Eight, $510. 


PACKARD 
*41—4 door, $1,350. 
"40—4 door, $880. 
*37—4 door, $850. 


PLYMOUTH 
*47—Convertible, $2,320; 2 door, $2,000; 
4 door, $2,120. 
*46—4 door, $1,550; 4 door, $1,375; 4 
door, $1,650; 4 door, $1,300; 2 2 door, $1,- 


810; 4 door, $1,400. PACKARD 
*42—-Club coupe, $1,105. ’47—4 door, $2,250. 
PONTIAC PLYMOUTH 
'47—4 door, $2,300. , : 
46 4 door, $1,750. 46—4 door, $1,485; Special 4 door, $1 - 
2 oor, $1 42-— 
'41—4 door, $1,030; club coupe, $1,275. 412 y role 


"40—4 door, $705. 


*39—Club coupe, ‘$675; 4 door, $765. Club coupe, $925. 


STUDEBAKER -_ door, $525; 2 door, $775; 2 door, 
“anak = raen? 4 door, $2,115. PONTIAC 
. oor, ATELY? '46-—4 door, $2,290; 2 door Six, $2,210. 
42—Jeep, ‘ STUDEBAKER 
"47—C di » 7 ; Cham- 
TOLEDO, OHIO ommander 4 door, $2,590; Cham 


pion 4 door $2,100; Champion 4 door, $2,- 
° oc Greiner) 100. 
(Auctions held Thursday. Prices are for 
Sept. 11. Colonel oo Marker, auctioneer.) 


UICK 
*47—Super mimes $3,275. 
'46—4 door, $2,535. <a 
’40—Super 4 door, $925. 
*39—Club coupe, $810. 


CHEVROLET 
*47—FL 2 door, $2,890; SM 4 door, $2,- 
200; SM 2 door, $2,185; FL 4 door, $2,- 
370; FL 2 door, $2,880; FM 2 door, $2,330; 
SM 2 door $2,150; FM 4 door, $2,220; 
convertible, $2,275; "FL 4 door, $2,300. 


Gatriel 


for the BIGGEST YEAR 
in SHOCK ABSORBER HISTORY 


@ Gabriel is making motorists shock absorber 
conscious to a degree never approached in the 
past twenty years. 


@ An aggressive advertising and sales promotion 
campaign is building up a new full measure of 
consumer acceptance for Gabriel Aerotype Shock 
Absorbers. 


@ With a superb new plant and more than 
doubled manufacturing facilities, Gabriel is 
amply able to deliver the new business it creates. 


New Opening Hour 

NIAGARA FALLS, N. Y.— The 
Cunningham Motor Car Co., 1305 
Main St., here, has inaugurated a 
new opening time of 7:30 a.m. for 
the convenience of service custom- 
ers. Car owners are invited to 
bring in their vehicles for neces- 
sary repairs on the way to work. 
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NOW 


THE GABRIEL COMPANY 


1523 East 45TH STREET, CLEVELAND 3, OHIO 
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The Other Side of the Picture 
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‘Losses Claimed’ Deception 
Laid to Insurance Firms 


DENVER.—Luke J. Kavanaugh, 
state insurance commissioner, last 
week in speaking before the Colo- 
rado Assn. of Insurance Agents, 
charged that casualty insurance 


He 


YOU, TOO, CAN BE THE STAR 


in this fast-moving, money-winning 
showing every day where 


dart e 


feature 
Bakewell 


offered . 


EARN B/G PROFITS. 


Balance Service is 
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3ALANCE INDICATOR 
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WITH DEPENDABLE 


ba V Leo aly 
ACCURACY! 


ATTENTION DISTRIBUTORS 
Write fer ovr attractive proposition 
tedeoy! 


ALLAN C. JEFFRYES COMPANY 


1201 RIO VISTA, LOS ANGELES 23, CALIF. 
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companies are “deceiving the pub- 
lic” on the claim they are losing 
huge sums in insuring automobiles. 
said the companies, evi- 
dently planning another increase 


|}ing cars to women,” 


EXPERIENCE 7? 


in rates after making three in- 
creases in the last year, “have 
been turning down all kinds of 
good risks on the pretext of los- 
ing money.” He said: 

“The rates are now twice as high 
as they were before the war. I have 
the figures from sworn annual 
statements of these companies. In 
1946, stock and mutual casualty in- 
surance companies received in au- 
tomobile insurance premiums in 
Colorado $6,597,714 and paid losses 
of $2,583,346. 

“The percentage of losses to pre- 
miums received was 38. This left 
62 percént for reserves and operat- 
ing costs. The companies usually 
set aside 40 percent for unearned 
premiums to pay claims and other 
expenses. At the end of the year 
the premium is earned. In other 
words, after all losses in 1946 were 
paid we still find 62 percent left. 
What became of this huge sum? 


“It amounted to more than $4,- 
090,000 for expenses and profits 
after all claims were paid. If any- 
one is losing money, it seems to 
me it is the policy holder.” 


The Colorado insurance de- 
partment has had no control over 
automobile rates in the past, but 
will have such jurisdiction after 
the new financial responsibility 
law becomes effective Oct. 1. 

An increase of at least 30 percent 
‘n accident liability insurance is 
anticipated by Kavanaugh. 


For Women Only 
Feminine Sliht Needed 


By Car Salesmen 


NEW YORK.— Back when the 
Stanley Steamer was hot stuff and 
people were saying, ‘“Woman’s 
Place Is in the Home,” automobile 
salesmen didn’t have to worry 
about how to sell to women. It’s 
different today, says the Crowell- 
Collier Publishing Co., publisher 
of “Woman’s Home Companion,” 
in a booklet, “You Can’t Sell a 
‘“Voman With Man Talk.” 


The booklet presents the com- 
ments of new-car salesmen on the 
‘mportance of feminine influence 
‘n the sale of cars, and tells how 
59 percent answered “women,” 
when asked “Who is more likely 
‘to switch to another make, the 
woman or the man?” It also lists 
several ideas found successful in 
selling women. 

Called “vest pocket tips on sell- 
the survey 
as been purchased in large num- 





| 





Schirmer, 


|bers for dealer salesmen by car 


manufacturers, according to E. A. 
Detroit manager for 
Crowell-Collier. 





Australia Plans to Cut 


Auto Import in 1948 

SYDNEY.— (UTPS) —Austra- 
lia’s acute dollar shortage will 
prompt the government to cut 
automobile chassis imports in 
1948 by 20 percent of what will 
be approved for import this 
year, it was reported last week. 
Trucks, it was added, will not 
be affected. 

Reliable sources said that im- 
portation of all high priced 
makes will probably be pro- 
hibited. Motor trade interests 
have been promised representa- 
tion at an _ interdepartmental 
meeting to decide which and to 
what degree various makes will 
be effected. 


SMO EXPERIENCE fq 
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(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


HOW Fe Vy WELL 


I WENT 





By Fred Kempy 
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Lawsuits Affecti 


Dealers... 





| Court Decisions 


By Leo T. Parker 
| Attorney at Law 
| HAVE an interesting letter from 

a well known automobile dealer 
who states: “It is customary for 
automobile dealers to assign the 
purchaser’s notes to finance com- 
panies. Recently an _ important 
question was presented, as follows: 
Suppose an automobile salesman 
makes a false statement or guar- 
antee on a car. Who is liable in a 
later suit filed by the purchaser, 
the finance company or the auto- 
mobile dealer?” 

The answer to this question de- 
pends upon the testimony intro- 
duced to the court. For instance, 
if an authorized agent of the fi- 
nance company knew when the 
contract and notes were signed 
that the seller falsely guaranteed 
the automobile then, under these 
circumstances, the finance com- 
pany cannot compel the purchaser 
to pay the amount due on the 
notes. 

On the other hand, the pur- 
chaser of an automobile cannot 
avoid paying notes assigned to 
a finance company whose agents 
acted in good faith and had no 
knowledge of a fraudulent guar- 
antee or transaction between the 
seller and purchaser of an auto- 
mobile. 

For instance, in Garst v. General 
Contract Purchase Corp., 201 S. W. 
(2d) 757, reported August, 1947, it 
was shown that one Garst signed a 
motor sale company’s conditional 

sales contract purchasing a Stude- 
baker automobile. At the same time 


mony here sustaining appellant’s 
position that Purchase Corp. knew 
there had been an unauthorized 
addition to the contract.” 


Also, see Harper v. Futrell, 164 

S. W. (2d) 995. This court held 

that a conditional sales contract 

was not void because computa- 
tions on an interest basis showed 

a greater charge than 10 percent 

per annum allowed by a state 
law. This court held that the 
carrying cost was not based on 

a loan of money, but was “a part 
of the purchase price which the 
purchaser agreed to pay.” 

Of course, the rule would be dif- 
ferent if in fact the finance com- 
pany actually advanced money to 
the purchaser and by subterfuge 
added items to disguise the tran- 
saction in order to realize more 
than the maximum permissible 
contract rate of interest. 






Conn. to Launch 
Spot Inspection 


Drive by Oct. 1 


HARTFORD, Conn. — The Con- 
necticut state motor vehicles de- 
partment expects to commence spot 
check inspections of motor vehicles 
on highways throughout the state 
by Oct. 1. It is planned to have 
three crews of four inspectors each, 
who will travel about the state 
making these inspections. 

Cars which are found to be de- 








Garst signed a usual retail buyer's 
order which showed “cash delivered 
price, $843; cash on delivery, $300; 
net balance due, $543.” 
Supplementing these entries the 
following appears: Special notes, 
$45.99; balance, 15 monthly notes of 
$45.99 each. Attached to the con- 
ditional sales contract was Garst’s 
negotiable note for $689.85 payable 
to the seller. The note provided 
for payment in 15 monthly install- 
ments of $45.99. This note was sold 
to General Contract Purchase 
Corp. 
. * * 


GARST REFUSED to pay the 
notes held by the corporation con- 
tending that his agreement was 
to pay $843 for the car; that in- 
terest charged exceeded the legal 
rate; that the contract and note 
he siened were in blank, and that 
he relied upon the seller to fill in 
the agreed amount, but that in- 
stead of doing so an item of $146.85 
was fraudulently inserted. 


The corporation explained that 
the price differential represented 
insurance, investigation charges, 
bookkeeping and legal cost of set- 
ting up your account, and that the 
insurance premium was $36.25, fi- 
nance company service charge 
$43.44, and that $67.16 was set up 
as a dealer’s reserve fund. 

In subsequent litigation the 
higher court held that Garst 
must pay the full amount due 
the General Contract Purchase 
Corp., and said: 

“The court correctly directed the 
jury to find for Purchase Corp. 
The note was negotiable, and there 
is no evidence that the corporation 
had knowledge of any infirmities. 

“Garst admitted signing it, but 
insists that the monthly installment 
items of $45.99 were not on the doc- 
ument when he subscribed. This, 
however, was not controlling, since 
the note was negotiable... . 
“There is nothing in the testi- 








fective as to safety equipment, 
lights, brakes, steering apparatus, 
tires, etc., will be noted and the 
owners of the cars will be advised 
to have the necessary corrections 
made. 

These corrections of defective 
equipment must be made in about 
10 days and a written report that 
such corrections were made must 
be signed by the garageman mak- 
ing the repairs and must be sub- 
mitted to the department. Owners 
of cars found defective, if repairs 
are not made, may have their reg- 
istrations revoked. 

Under the act passed by the 1947 
general assembly, as a result of ef- 
forts of the Connecticut Automo- 
tive Trades Assn., licensed garage- 
men may make inspections and 
affix seals to cars signifying that 
cars have passed the necessary 
tests. 


Such inspections may be volun- 
tary on the part of car owners and 
no charge is to be made for these 
inspections by garages. Cars bear- 
ing inspection seals will be allowed 
to pass on the highway without 
further inspection. 

About 100 candidates for appoint- 
ment as motor vehicles department 
inspectors were examined last week 
by state personnel board examin- 
ers. From these will be appointed 
10 inspectors for new positions in 
connection with the spot checks 
and four to fill existing vacancies 

Col. Elmer Watson, Connecticut’s 
state motor vehicle commissioner, 
solicited the cooperation of garage 
owners, repairers and automobile 
dealers. 


Marion Motor 

Marion Motor Co., Inc., Marion, 
Va., of which Q. A. Calhoun is 
president, has “enlarged its pur- 
poses,” according to an amendment 
to its charter filed with the Vir- 
ginia corporation commission. 
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Start of UAW Organizing Drive? . . . 
Detroit Shop Tieup Seen! 


Of National Import 


(Continued from Page 2) 


troit’s new labor-management 
citizens’ committee for media- 


tion. 
* * * 


Earlier, Dooe turned down a pro- 
by the strikebound Chevrolet 
dealers that the strikers return to 
work while the wage issues are 


discu: 


Only seven of the 77 dealerships 
involved hold Chevrolet franchises. 
Sixty-five are Ford and Lincoln- 


Time Sales Rise 
To 25 Percent 
Due This Half 


CHICAGO.—As against about 14 
percent early this year and 55 per- 
time sales 
of automobiles should average 25 
percent of the total sales during 
the second half of 1947, according 
to an analysis last week by the 


cent before the war, 


American Finance Conference. 


Based upon a $% billion volume 
passenger cars, 
this means that finance companies 
will add $1 billion worth of busi- 
ness to their books during the cur- 
rent six months, the AFC forecast. 

“Because finance companies have 

financing 
bank com- 
petition and operating expenses 


for new and used 


reduced their effecti 
rates to meet incre: 


it is estimated 


have increased, 


that approximately 40 percent more 
volume is now required for the 
finance companies to attain the 
operating income of the prewar 


period,” the conference stated. 
“Attainment of the prewar peak 
volume of husiness, therefore, will 
still mean substantially less than 

the prewar level of earnings.” 
Total automobile installment 
sales credit outstanding, including 
that held by banks, at midyear 
was placed by the AFC at $900 
million. After allowing for matur- 
ing receivables, this figure is ex- 
to rise to $1 billion 700 
million, with a likelihood that dur- 
ing the first half of next year the 
record 1941 year-end figure of $1 
billion 942 million of automotive 









manager said, 
goons assembled in a used-car lot 
and started to march to a deal- 
er’s business place. They were met 
by a line of policemen with their 
guns drawn and told if they took 


Mercury dealers, while seven are 
Buick dealers. 


Dealer indignation at what was 
termed the police “kid-gloves” pol- 
icy reached the boiling point after 
the outbreak of violence two weeks 
ago. 

In these incidents Dooe led hosts 
of union goons and pickets, many 
of whom were not members of Lo- 
cal 415, in hit-and-run “raids” on 
dealerships in the western part of 
the city. It was during this period 
that near-riots occurred at the 
Jerry McCarthy Chevrolet and 
Floyd Rice Ford dealerships. 

* 


A™ THE dealerships where the 
goon squads staged demonstra- 
tions have obtained temporary 
court injunctions halting mass 
picketing activities. UAW leaders 
have announced, however, that they 
will undertake a court test of the 
new state ban on mass picketing. 
Paul T. Graves, executive vice- 
president of the Detroit Auto Deal- 
ers Assn., acted as the spokesman 
for the angry dealers in a confer- 
ence with Mayor Edward T. Jef- 
fries jr. last week. 

“Do you mean,” Graves asked 
the Mayor, “that you are going 
to let goons go on destroying 
property and beating the life out 
of our customers?” 

“That’s a damned lie,” Jeffries 
replied. “No business places have 
been destroyed. As for the custom- 
ers being beaten, that happened 

just once and the police on duty 
promptly arrested the man, teok 
him to jail and have him coming 
up for trial.” 

Graves pointed out to the mayor, 
who defended the actions of De- 
troit police during the picketing 
demonstrations, that Highland 
Park (Mich.) police had not acted 
in a similar way. 

“In Highl@hd Park,” the DADA 
“a group of these 





sales credit outstanding will be 
exceeded. another step the shooting would 


CANNON BALL BAKER and Timekeeper P. A. 
Baker established 


driven by 
made during the 





Fuller pictured 
@ stock car record for the climb from 
summit of Mt. Washington, highest peak on the Atlantic seaboard. The record run was 


the mountain by the Glidden Tour, antique motor 


weekend at 
car caravan. Baker made the climb in 15 minutes, 27 and 2-5 seconds. 


start. The result was that the goons 
turned tail and went home.” 
* 7 


Fruehauf Spurs 


“AND THAT is exactly what the Body Production 


Detroit police department is 
not going to do,” Jeffries ers 
“Policemen aren't supposed 
out and shoot and club people. They 
are supposed to arrest them. That 
is what we have a court system 
for.” 

Observing that Percy Llewellyn, 
UAW regional director, had also 
criticized police actions during the 
picketing violence, Jeffries asserted 
that “inasmuch as both sides are 
mad at the police, they must be 
doing a good job.” 

Efforts by Dooe to cripple deal- 
er operations by halting drive- 
away deliveries of new cars were 
thwarted last week. James Hoffa, 
president of the Detroit AFL 
teamsters council, said that drive- 
away chauffeurs would engage in 
no secondary boycott and would 
continue to work as usual. 

The recent eruption of terrorism 
followed the spread of a back-to- 
work move among the striking 
garage workers. After the violence, 
however, most of the affected deal- 


At K. C, Plant 


DETROIT.—Fruehauf Trailer Co. 
has converted its Kansas City 
plant 100 percent t® truck = 
manufacture, it was disclosed last 
week by Roy A. Fruehauf, execu- 
tive vice-president. 

Production is currently scheduled 
for five complete bodies an hour 
at Kansas City, and is expected to 
be stepped up to 10 an hour by 
January, Fruehauf said. 

The bodies, which can be easily 
assembled, are “packaged” and 
shipped in “knocked-down kits” to 
Fruehauf branches for installation 
and distribution. 


Outlaw Motor Co. of Post, Tex., 









Auto Financing 
Branded ‘Rotten’ 
By Detroit Judge 


DETROIT. — Finding a used-car 
dealer and his salesman guilty of 
failing to itemize a sale, Record- 
er’s' Judge Joseph A. Gillis last 
week said the financing of auto- 
mobiles was “a rotten business,” 
for the most part, with the buyers 
always on the “losing end.” 


An “unholy alliance” exists be- 
tween many used-car dealers, in- 
surance and finance companies and 
it is costing the car buying public 
millions of dollars, the judge de- 
clared in a tirade that lasted sev- 
eral minutes. 


A. R. Rhoads, owner of D. B. A. 
Sparks Motor Sales, 8001 Livernois 
Ave., and Karl Lewis, salesman, 
were convicted. They will be sen- 
tenced Oct. 22. 


The court also lashed out at in- 
surance and finance companies for 
“your lobbies in the legislature 
which generally succeeded in “tak- 
ing the teeth out of any law that 
would protect the buying public.” 

Neither did the Better Business 
Bureau, which had a representa- 
tive at the trial, escape the court’s 
wrath. The judge charged ‘that 
“probably some of your directors 
are attorneys for finance com 
nies in the ‘unholy alliance’.” 

Gillis said the company’s account 
showed that a $28 kickback had 
been received from the sale of a 
car to Frank Vergari, 735 8S. 
Green Ave. The kickback was hid- 
den, he said, under overall finance 
charges of $184. 


Chicago Dealer 
Displays Austins 


CHICAGO. —- Four British built 
Austin cars and a chassis made 
their debut here last week at South 
Shore Motors (Kaiser - Frazer). 
About 150 midwest dealers gathered 
at a dinner after viewing the cars 

Edward J. Mass, head of South 
Shore, announced that 20 retail or- 
ders had been taken during the 
first day of the showing. 









Want to buy or sell new or used cars? 


has increased its capital stock to Classified Want Ads (see inside back cover) 


$15,000. 


will solve your 








ers announced they would keep 
service activities at a minimum un- 
til the strike was settled. The 
strike got underway Aug. 19. 

* * + 


D°°E has indicated no softening 
of his original demands, which 
dealer negotiators found “utterly 
unacceptable.” The demands were: 

1, Mechanics be paid 60 percent 
of the labor charges, plus a 5 per- 
cent commission on parts sold to 
customers. Under the old contracts 
mechanics received a 50-50 split on 
labor charges and no parts com- 
mission. 


2. A guaranteed weekly minimum 
wage for mechanics, bump men, 
service salesmen and painters of 
$88 for a 44-hour week. The old 
Wage guarantee was $1.37% an| 
hour for.a 44-hour week. 

8. A minimum wage rate of 
$1.60 an hour for battery men, | 


Quantity 


PRODUCTIC 
a 


IRON 


aN 


CAS xe Fe, 


GREY 


parts men, stockroom workers, 
utility workers and porters. The 
union claimed that these . un- 
skilled workers received as little 
as 90 cents an hour under the 
old agreements. 

4. Fringe concessions, including 
a union shop, dues checkoff, seni- 
ority system, 15-minute washup pe- 
riod and liberalized vacation pay. 

The last major battle between 
Detroit dealers and labor occurred | 
in the spring of 1946. At that time | 
the Detroit Chevrolet Dealers Assn. | 
repelled an attempt by *the AFL} 
to unionize salesmen. Salesmen in 
Detroit Ford dealerships are mem- 
bers of the AFL under a union- 
shop contract. 


ONE OF THE NATION'S 
ARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 
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Reep Motor Building 
Ground has been broken for a 
new salesroom and garage for the 
Reep Motor Co. at Williston, N. D 
The building is to cost-about $75,- 
000 and will be of brick and tile 
construction. 
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"48 Packards Rolling 


3 Eights Feature New Styling, Chassis, Engines; 
No Shutdown During Changeover 


(Continued from Page 1) 


time last spring Packard had 
stored up about 23,000 of the en- 
gines for the 1947 models to per- 
mit the switch to the all-new mo- 
tors for the 1948s. 

In ordinary times, he admitted, 
this type of changeover would not 
be suitable because of the problems 
dealers would have in “cleaning up” 
the old models. 

Christopher also revealed: 

Packard’s automatic transmis- 

sion is ready to go, but mate- 
rials and equipment delay its in- 
troduction for six to nine months. 

Material shortages have pre- 

cluded Packard’s return to the 
truck field, but plans are not en- 
tirely dead for light jobs in the 
% to %-ton category. 

Packard has no intentions of 

reviving the air-conditioning 
system it pioneered, because of its 
cost, and due to the fact that the 
ventilating system on the 1948 cars 
is “too good.” 

The new models will take 150 

pounds more steel than their 
predecessors, and the company is 
not hopeful of steel substitutions 
aiding the overall material situa- 
tion to any great extent. 

* 


1948 Packard line includes 

17 different body types, with new 
“free flow” styling, four chassis re- 
plete with engineering innovations, 
and three new straight-eight en- 
gines having 130, 145 and 160 hp. 

Christopher described the 1948 
“free flow” styling, with no bumps 
or protrusions, as a “fresh ap- 
proach in automotive ‘high style’ 
which sets the pace for the entire 
industry.” New fabrics, color com- 
binations, trim styles and uphol- 
stery construction featuring foam 
rubber cushions are included. 

The three new engines, he said, 
with their “safety sprint” accel- 
eration, “each contain the best 
combination of performance, dur- 
ability and economy we’ve been 
able to discover in our 48-year 
history, including 25 years of ex- 
perience in building straight- 
eight engines.” 

One of the standout cars in the 
new line is the “Station Sedan”— 
so named, Christopher said, “be- 
cause it’s just too fine a car to be 
termed a ‘wagon’.” Packard spent 
$1,000,000 on development of this 
model, he revealed. 

A four-door, six-passenger car, it 
is said to: be the first of its kind 
with all-steel construction in body 
as well as top. The second of the 
two full-size seats virtually “disap- 
pears” into the floor and back of 
the front seat, affording nearly 
nine feet of usable length stretch- 
ing to the end of the opened tail- 


gate. 
“The use of steel in‘the Station 


-Sedan heightens safety and results 


in a rattle-free body and top,” 
Christopher said. “The decorative 
hardwood trim on the outside 
stamps it as an originally-designed 
car, socially-acceptable, as well as 
utilitarian.” 


7. s > 
ONE of the 1948 Packards has 
rear fenders. The bodies extend 






















































in simple sweeps over the wheels. 
Massive bumpers, designed as in- 
tegral parts of the cars, reduce 
the overall length about four 
inches, without affecting the length 
of the wheelbase. 

All 1948 Packards are equipped 
with the new “Comfort-Aire Sys- 
tem.” Fresh air enters through two 
ducts, leading from the grille to 
the front compartment. Even in 
a driving rainstorm, adequate ven- 
tilation is obtained, and window 
fogging is minimized. In winter, 
the air passes through an optional, 
thermostatically-controlled heater. 

Driving visibility is greater, 
Christopher added. Door handles 
pull to, instead of twist. New 
locks make it possible for the 
driver to enter by either front 
door, regardless of the one he 
locked. Even the windshield wip- 
ers are a “new and quieter de- 
sign, with the old annoying slap 
eliminated.” 

Christopher said production of 
some sixes would continue — for 
taxicabs and for export in Pack- 
ard’s program of diversification, 
which also includes marine en- 
gines, industrial power units and 
developmental work on _ turbo-jet 
engines for aircraft and guided 
missiles. 

+ * * 
T= 1948 powerplants are the 

“first brand-new engines built 
by the automobile industry since 
the end of World War II,” Chris- 
topher said. o 

“Interchangeability of many 
parts in these three engines 
means greater ease of service for 
Packard owners,” he explained. 
‘These parts will fit any of the 
three engines. The dealers’ sup- 
ply of parts thus will be more 
simplified and readily available.” 

The compression ratio in the 
three 1948 engines has been stepped 
up to seven to one, compared with 
6.85 to one in the 1947 Packard 
Eights, but this does not make 
necessary use of premium fuel. 

The crankshaft in the new en- 
gines, Christopher said, is “larger 
and heavier, making possible new 
smoothness and quietness through 
the entire speed range.” The new 
hardened crankshaft sprocket, com- 
bined with new roller-pin timing 
chain, is said to assure longer life 
in operation. 

A ground-level manifold, with no 
pockets where raw gasoline can ac- 
cumulate, provides easy starting 
and good idling, he added. 

& + . 


A SPECIAL phosphate treatment 

given valve stem guides stops 
rusting and corrosion, and prevent 
scoring which results in sticky 
valves, it is claimed. New mdchin- 
ery recently installed in the Pack- 
ard factory is said to assure more 
accurate valve and tappet align- 
ment in the three all-new Eights 
for 1948. 

“Black light,” developed during 
World War II to relieve air crews 
of eyestrain and fatigue, illumi- 
nates instruments at night. 

The “console-key” control panel 
is divided into three sections: In- 
struments groups at the left, con- 
trol switches, ash tray and space 
for radio and speaker in the cen- 
ter, and roomy glove compart- 
ment at the right. 

Reduced steering effort is said 
to result from a change in steer- 
ing gear ratio in the 1948 Pack- 
ards. Road shocks are not trans- 
mitted through the steering system 
to the steering wheel, it is claimed. 

New front-end geometry pro- 
vides improved wheel alignment on 
turns, which means easier handting 
and less tire wear. The steering 
wheel has only two spokes, allow- 
ing unobstructed view of the in- 
struments. 

Wider-base wheel rims on the 
new Packards for 1948 increase 
road stability and enhance tire life. 

The automatic whistling signal 
on gasoline tanks of Packard’s 
three Eights—called the “Venta- 
larm”—can save the average owner 
up to $10 worth of gasoline a year, 
which otherwise would be wasted 
on filling station pavements, Chris- 
topher said. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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Packards for '48... 





PACKARD’S 1948 Super Eight club sedan. Powered by a new 145-hp straight eight 


engine, this model has the highest power-to-weight ratio of any car tn the new Pack- 
ard line. 





1948 PACKARD station sedan, with new ‘“‘free flow’’ 


styling and a new 130-hp 


straight eight engine, is the first such vehicle in the industry to have an all-steel body 
and an all-steel top. The Station Sedan has four doors and two full-size seats of welded 


steel tube construction. Fine-grained hardwood decorates 


the exterior of the doors, 


window panels and tail-gate. Packard engineers claimed the Station Sedan is as free 


of rattles as any other closed car. 





INSTANTLY RECOGNIZABLE, with a ‘‘curbstone identity’’ all its own, is the 1948 
Packard Custom Eight. No name or series insignia is affixed to the exterior of the 
Custom Eight (touring sedan shown here). The special frontend gleaming chrome side- 
strips and rearend treatment design, quickly set apart the five Oustom Eight body 
types from Packard's other two lines, the Super Eight and the Eight. 


Survey Shows Oil Industry 
Producing at High Rate 


WASHINGTON.~—Major oil com- 
panies produced more crude oil; 
distributed 14 percent more re- 
fined products and purchased an 
increasing amount of refined prod- 
ucts from independent refiners in 
the first six months of 1947 than 
in the same period of 1946, Sena- 
tor Kenneth Wherry, chairman of 
the Senate Small Business com- 
mittee and its oil subcommittee, 
reported last week. 


Wherry’s statement summar- 
ized a survey of major and in- 
dependent refiners made by the 
subcommittee over the past sev- 
eral weeks. 

The survey was undertaken in 
connection with an investigation 
of oil supply and distribution prob- 
lems, particularly those of the 
smaller independent refiner and 
distributor. 


“When the subcommittee opened 
its hearing in Chicago on Aug. 21 
and 22,” Wherry said, “they were 
told by major, integrated oil com- 
panies that they were distribut- 
ing their products fairly to inde- 
pendent outlets, in relation to 
available supplies and the pressure 
of demand. Smaller independent 
distributors, relying upon the ma- 
jors for their supplies, testified 
they had been reduced from 10 to 
40 percent under their 1946 heat- 
ing season usage, and in some 
cases were cut off entirely.” 


At that time the subcommit- 
tee’s survey was in progress on 
a national basis, as well as for 
the 12-state mid-continental area, 
most seriously affected by supply 
curtailment, according to com- 
plaints reaching the subcommit- 
tee. 


Answers to questionnaires were 
received covering 100 refineries 
operated by major oil companies, 
and from 113 independent refiners. 
Both major and independent re- 


fineries reported increases in crude 
oil processed (1947 over 1946, first 
six months); 3.6 for the majors 
and 4.1 for the independents. 


The major company refineries 
processed 557,941,000 barrels of 
crude during the first six months 
of 1947 as compared with 96,289,- 
000 barrels processed during the 
same period by the independent 
refiners. The crude processed by 
the independents was reported less 
than 20 percent of that processed 
by the majors. 


The figures also reveal, the 
subcommittee reported, that ma- 
jor refineries were operating in 
1947 at 94.6 percent of capacity, 
while the independents were 
operating at 69.5 percent of ca- 
pacity. 

In line with the subcommittee’s 
investigation also was the survey 
report that 14.1 percent more re- 
fined products were distributed 
through company-owned bulk sta- 
tions by the majors, 1947 over 1946. 
This represents 11,889,000,000 gal- 
lons in 1947 (first six months), as 
compared with 10,418,000,000 gal- 
lons in 1946. 


At the same time, the 113 inde- 
pendent refiners reported an in- 
crease of 25.9 percent in sales of 
refined products to other refiners. 


With only a 3.6 increase in crude 
processed shown by the majors, 
and a 14.1 percent increase in dis- 
tribution by majors through com- 
pany-owned bulk stations, the fig- 
ures would indicate that this dif- 
ference must be accounted for by 
purchases of refined products from 
independent refiners. 





Mattison Motor Co. 


Mattison Motor Co., Inc., Ander- 
son, 8. C., has been organized with 
capital stock of $100,000. W. Theo 
Mattison is president. 
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Franchise 


«Continued from Page 3) 
learn how valuable your franchise 
used to be. 
“In the 
threatened with termination of 
your contract, or your contract is 


event that you are 


actually terminated, feel free to 
contact the LADA office in Des 
Moines, Ia., either by letter or by 
telephone. 

“The secretary-manager, together 
with the legal staff of IADA will 
review the facts relating to your 
franchise with you. If it is the con- 
clusion of the IADA office that 
your contract was properly ter- 
minated, the office will tell you so 


“If your contract was not prop- 
erly terminated or you have been 
improperly threatened with ter- 
mination, and such things we 
know are possible—the IADA will 
give you definite and invaluable 
support. The extent of this sup- 
portis s6on to be determined at a 
special meeting to be held by 
President Fletcher for the con- 
sideration of franchise cancella- 
tions.” 


Expanding his statements that 
dealers who want to stay in busi- 
ness must rely on deeds, not words, 
Means proposed the following defi- 
nite measures along constructive 
lines: 


“Buildings should be renovated 
and new space should be leased 
or purchased, if necessary. Really 
adequate capital should be left in 
the business. 


“Men of good character and gen- 
uine promisg should be employed 
and trained for key positions in 
order that duties may be delegated 
and work departmentalized; all ap- 
pearances of niggardly spending 
for the benefit of the business 
should be avoided together with 
the avoidance of outside invest- 
ments that require the time and 
attention of the dealer. 


“Suggestions from the factory 
should be received in a cheerful 
manner and followed quickly and 
fully.” 


600 Members 
To Hear Ford at 
AAPM Dinner 


CLEVELAND. — More than 600 
persons are expected to gather here 
Sept. 29 to heary Henry Ford II, 
president of Ford Motor, address 
the annual dinner of the Automo- 
tive Aviation Parts Mfrs., Inc., at 
Hotel Statler. 


Representatives from 375 mem- 
ber plants in 30 states will attend 
the association’s annual meeting, 
which will precede the dinner. The 
meeting is being held outside De- 
troit for the first time in AAPM’s 
14-year history, according to Gen- 
eral Manager Frank Rising. 

The president of AAPM, John 
Airey, president of King-Seeley 
Corp., Ann Arbor, Mich., will in- 
troduce Ford at the dinner. 





FLOYD CLYMER’S 
REPORT ON K-F CARS 


“The answer 
to Clymer’s $64 
& question, which 
: this book is sup- 
posed to answer 
on an entirely 
impartial and 
unbiased basis, 
= is “How are 
- Kaiser - Frazer 
cars standing up 
in the hands of 
their owners?” 


To answer this 
question, Clymer sent question- 
naires to more than 5,000 K-F' own- 
ers and received 3,000 replies, the 
results of which are carefully com- 
piled together with 230 owners’ 
comments. All in all, it turns out to 
be a very unique book which I 
think both the K-F organization 
and their competition will find 
equally interesting.” George M. 
Slocum in “Edgewise” (9-8-47). 


Deluxe Edition, $2.50 Each, Postpaid 
P » $1.50 Each, Postpaid 


AUTOMOTIVE NEWS 
Book Department Detroit 26 
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° prices dropped more than $1,000 in a week 
vackground slightly outdated.—(Acme photo). 





the sign in the 


Convention Votes Higher Standards... 
NUCDA Bolsters Assn.; 


Will Move to Detroit 


(Continued from Page 1) 


Ts permeated the convention. A 
dgnificant sign was the presence 
of so many with their wives. It is 
‘tue that the biggest headlines the 
onvention got were the result of 
s dice game in which one dealer 
ost $4,200, but an equally interest- 
ng story could have been written 
for the society pages on the wom- 
n who attended the convention. 
High point of the new stream- 
ined NUCDA is a ten-point pro- 
yram calling for: 
| A division of the country into 
territories, with a regional vice- 
president for each; 
‘) Closer ties between the national 
“and local associations through 


Analysis of 


Siltg 


in Buffalo 


® by make 
Leb ama tels(-d 
® by numbers sold 


® by location of buyers 


Renewing, in expanded form, the 
analysis of new car sales conducted 
for 1) years and 5 months prior to 
the war, we now have available 
summaries for 1946 and the first 
half of 1947. These show at a glance 
the sections of Buffalo where avto- 
mobiles are being sold and will 
continue to be sold in greatest vol- 
ume. Significant new trends are 
apparent. Call our representatives. 


OSBORN, SCOLARO, MEEKER & CO. 
Detroit, Mich. 


REACH BUFFALO'S BUYING 
POWER thru the 


‘ear 


Morning and Sunday Newspaper 


giving states as many national di- 
rectors as needed to cover various 
sections of the states; 
3 Moving the headquarters from 
Washington to Detroit, the cen- 
ter of the auto industry; 
4 Coordination of national, state 
and local associations through 
participation of the national as- 
sociation in local problems, thus 
enabling the national association 
to build up a fund of experience, 
of value to all sections of the 
country. For instance, if trouble 
should break out in Chicago, a 
NUCDA representative would aid 
and thus be prepared to help 
other areas when the same trou- 
ble broke out there. 


5 A stronger bulletin carrying in- 
formation on marketing, pro- 
duction, legislation and other 
points which would be of value to 
dealers. Directors were also to 
study the possibility of a monthly 
magazine which would carry adver- 
tising. 


The possibility of having a 

used-car price guide brought 
out under the name of NUCDA, 
with figures to be compiled from 
reports of used car dealers. 


a Action against Internal Reve- 
nue ruling No. 3274, which com- 
pels income tax reports of profits 
on the basis of the differential be- 
tween the base OPA price and the 
selling price, rather than the 
price the dealers actually had to 
pay *for the cars during the OPA 
period. 


8 Opposition to any idea of re- 
viving price control and ration- 
ing. 
9 Safety checks by dealers of all 
cars sold to the public. 
10 Action to promote uniform 
title and licensing laws among 
the states and a uniform traffic 
code. It was also decided that in 
the meantime the association 
would help fight for. title laws in 
states which do not have any, since 
a uniform title law will be a long- 
term proposition. 

To provide money for carry- 
ing out the program, an NUCDA 
$100 club was formed and suffi- 
cient dealers joined on the spot 
te bring in more than $10,000 to 
activate the program. 

The program was recommended 
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on the convention floor, and adopt- 
ed in its entirety by the directors 


the next day. 

To help carry out the program, 
Milton (Ted) Raynor, who has 
done an _. out- : , 


standing job for 
the Greater Chi- 
cago Used Car 
Dealers Assn., 
was named gen- 
eral counsel of 
the association. 

New officers of 


the association 
are: 

Oliver W. 
Wood, of East 


Orange, N. J. 
president; Richard Cesare, of Prov- 
idence, R. L., first vice-president; 
Ray Williams, of Flint, and Dick 
B. Wiley, of Fort Worth, vice- 
presidents, and Carl Marker, of 
Fort Wayne, Ind., secretary-treas- 
urer. 

Regional vice-presidents are Je- 
rome Cohen, of Brooklyn, Eastern; 
A. A. Purchase, of Norfolk, Va., 
Southern; Ray Hayward, of Oma- 
ha, Midwest, and Lee Wilcox, of 
California, West Coast. 

Major William I. Shuman re- 
mains as manager of the associa- 
tion. 

Retiring President Charlie Hil- 
lard and Secretary - Treasurer 
Lynn Wertz were lauded for 
their untiring work in building 
the association. 

Other resolutions adopted, hit un- 
ethical financing practices and 
called for the elimination of curb- 
stone operators who were assailed 
for discrediting the industry. 

In his address opening the busi- 
ness session of the convention, 
Hillard asserted that while there 
will always be 
used car dealers 
as long as there 
are used cars, 
some dealers had 
gone money 
crazy and were 
discrediting ill. 
He called on the 
dealers to raise 
their reputations 
and _ straighten 
out their own in- 
dustry. 

Hillard also urged dealers to do 
everything in their power to help 
preserve the free enterprise sys- 
tem from attacks by those who 
dreamed of a socialized state, with 
themselves as dictators. 

Manager Shuman reported that 
NUCDA had passed the 2,500 mark 
in membership and is shooting for 
5,000 by the next convention. Mich- 
igan now leads the states with 301 
members, Texas is second with 247 
and Illinois third with 175 mem- 
bers. 

Shuman urged that management 
of the association be through an 
executive committee composed of 
the president, secretary and man- 
ager, who would be made a direc- 
tor of the association and given 
the title of executive director. 


By resolution, Nov. 19 is set 
aside as Charlie Hillard day, on 
which all members were urged 
to give a day to NUCDA and 
each get at least one new mem- 
ber. 

Russ Malrick, manager of the 
Michigan association, asserted in 
a talk that safety was a key to 
better public relations. He said 
that all dealers could improve 
their standing with the public by 
checking all functional parts af- 
fecting safe driving. 

Carl Whittenton, of San Di- 
ego, asserted that the used-car 
business was once the tail of 
the dog because it lacked public 
trust. He urged a real code of 
ethics, with dealers making good 
on the cars they sell. 

Dick Wiley called for an end of 
the vicious finance pack. 

Main speaker on the program 
was Horace Hull, head of Hull- 
Dobbs (Ford), which has made 
dealer history . 
with its famous 
profit - sharing 
program. 

Hull asserted 
that this country 
can have abun- 
dance if it will 
work for it, and 
the way to get 
people working is 
through profit- 
sharing plans. 

“The hour is 
11:59 in the battle against Amer- 
ica’s enemies,” he asserted. “We 





Charlie Hillard 








| 








Theory vs. Practice 


In U. C. Business 

ST. LOUIS.—Some dealers 
doubt their ability to make good 
with the public, but here are a 
couple of case histories: 

Yale Simonds, manager of 
Pappys in Detroit, is expanding 
business and making a good 
profit on a quality operation of 
pleasing the public at whatever 
the cost, combined with an in- 
centive plan for all employes. 
In a pinch, Simonds says that 
he tries to think of how the 
best department store in town 
would handle the problem. 

Another report comes from 
Jim Baxter, of Baxter Motors, 
Davenport and Durant, Ia., who 
says that “we have been safety 
checking and reconditioning 
every used car delivered to cus- 
tomers since February, 1947. We 
have advertised this in seven 
daily newspapers and one radio 
station six days a week. This 
has paid us real dividends.” 





must revamp our system so that 
the great mass of people do not 
live in want and fear.” 

He called for a plan of incen- 
tive whereby workers enjoy the 
fruits of production'in proportion 
to their contributions. 

In 1938, he said, the Memphis 
parts operation was running 
about $18,000 a month. Today, 
as a result of the incentive pro- 


27 


gram, it is running at $317,000 a 
month, $299,000 a month more 
than when the program was 
launched. 

Each worker, he said, takes a 
direct and personal interest in in- 
creasing the company’s business. 

Al Woll, a member of the law 
firm counseling NUCDA, spoke in 
place of Joseph Padway, head of 
the firm, who was ill. 


Mass. Announces 
"48 Tax Boost 


BOSTON.—A boost of $1.84 per 
$1,000 of value in the 1948 Massa- 
chusetts tax rate on public utili- 
ties and registered motor vehicles 
and trailers was announced here 
by State Tax Commissioner Henry 
F. Long. 

It was announced that the 1948 
rate will be $38.07 per $1,000, as 
against $36.28 this year, and $35.40 
last year. Highest rate in the last 
seven years was $36.80 in 1941, and 
it is believed the 1948 rate will be 
a new high for the state. 








Bluff City Buick Buys 
Property in Memphis, Tenn. 

Bluff City Buick Co., Memphis, 
Tenn., has purchased 264 feet of 
property for a reported $225,000. 

Included is the two-story build- 
ing at 749 Union which the com- 
pany occupies, and several other 
store buildings. 














This IS News! and It’s HOT News! 





PROVEN & ACCEPTED “WEATHER PROOF” 


ALUMINUM 


SUN VISOR 


PRIMED AND ASSEMBLED 





DEALER’S PRICES 
$1395 each. Lots 12 or More 


$1495 each. Lots of 6 


Please Specify Car Models 
Sold in Carton Lots Only —6 to a Carton — Wt. 43 Ibs. 
Terms — C.0.D.. Immediate Delivery 
F.0.B. Milwaukee 


: Distributors 
CHARLES DISTRIBUTING CORPORATION 


2783 W. Wisconsin Ave. 


Milwaukee 8, Wis. 








a Highways... 
$130 Million Diversion 


Estimated for 1946 


PRA represent a continued down- 
ward trend in the use of highway 
user taxes for non-highway pur- 
poses. However, since 1924 diver- 
sions aggregate the tremendous 
sum of $2,416,136,000,” according to 
NHUC. 


WASHINGTON.—State’ highway 
user imposts diverted to non-high- 
way purposes in 1946 were $94,- 
579,000, according to recently re- 
leased Public Roads Administra- 
tion figures. Actually, however, in 
the view of the National Highway 
Users Conference, non - highway 
use of highway user revenues was 
$36,399,000 greater because PRA 
offset that sum against appropria- 
tions for highways from state gen- 
eral funds. 

NHUC said proceeds of the 1946 

user tax dollar were 
spent 56 cents for construction, 
maintenance and administration of 
state highways; 11 cents for state 
highway police, safety and service 
of state highway bonds; 27 cents 
for local roads and streets, and 6 
cents for non-highway purposes. 

Leading the list of diverters was 
Rhode Island, which diverted 47.68 
percent of net funds distributed. 
Other states diverting over 15 per- 
cent were Florida, 36 percent; 
Louisiana, 25; Texas, 21; Georgia 
and Nebraska, 17, and Tennessee, 
16. Largest in dollar amount of 
diversion was Texas with $19,442,- 
000, which was followed closely by 
Florida ith $17,998,000. 


The above net diversion figures 
should be increased by $36,399,000, 
NHUC said, because the PRA 
table offsets this amount against 
highway appropriations from state 
general funds. Unless highway 
users are to be charged with 100 
percent of road costs, it was point- 
ed out, such offsets are contrary 
to the allocation of highway costs 
enunciated in the Eastman study 
and roved by highway user or- 


“The 1946 diversions reported by 
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Diversion Ban 
Goes to Ohio 


Voters in Nov. 


COLUMBUS, O.—The Ohio Com- 
mittee for Better Roads and 
Streets has been successful in get- 
ting on the ballot for the Novem- 
ber election a_ constitutional 
amendment against any diversion 
of automobile use taxes from the 
streets and highways of the state. 


Walt R. Hamer, executive secre- 
tary of Ohio Automobile Dealers 
Assn., is a member of the commit- 
tee which has framed the argu- 
ment on the proposed amendment. 
It has been approved by the secre- 
tary of state. 


From the standpoint of Ohio 
dealers, this amendment is an im- 
portant one, and vital to their busi- 
ness. Hamer is naming one person 


paign committee. 

“Ohio originally promised the 
auto license and gas tax funds 
would go for roads, streets and 
related purposes,” spokesmen de- 
clare. “But temptation was too 
great and millions of these special 
tax dollars have been spent for 
other purposes. This is your chance 
to correct these conditions.” 

Safety.and congestion are among 
the main points which prompt the 
movement to apply automotive 
taxes to the projects for which 
they were intended. It is pointed 
out that the amendment “does not 
increase the rate-of any tax nor 








cen place restrictions on the allocation 
AD, G { e T & of revenues by the legislature.” 















- “We are disgusted with slow- 
moving traffic in congested areas, 
dusty, winter mired-in roads in 
rural districts, and alarmed at the 
traffic toll on narrow roads and 
bridges with death-inviting curves,” 
supporters state. 


Brake Shoe Plant Begins 
Production in Canada 


LINDSAY, Ont.—American 
Brakeblok division of Dominion 
Brake Shoe Co., Ltd., announces 
that production started on Sept. 
18 at its new plant here. The plant 
manufactures brake lining mate- 
rials for automotive, aircraft and 
industrial uses in Canada and 
abroad. 


Obituaries 


Green, 69, Dies; Founder 
Of Automotive Products 


GROSSE POINTE PARK, Mich. 
—Heatley Green, 69, founder and 
president of Automotive Products 
Co. of Detroit, died in his sleep 
at his home here last week. 


Mr. Green started his career with 
Hannam Power Co. of Potsdam, 
N. Y. He established’ Automotive 
Products Co. after serving a pe- 
riod as plant manager of the Buick 
plant in Flint. At the time of his 
death he was also principal stock- 
holder in Automotive Products, 
which manufacturers screw ma- 
chine products. 

* + oo 
Charles 8S. Whitney 

SPRINGFIELD, Ill.—Charles 8. (Pop) 
Whitney, 82, died Sept. 9 at his home here. 
For 25 years Mr. Whitney served the Wil- 
lard Storage Battery Co. as a manufac- 
turers’ sales representative in Detroit and 
Chicago. ¥ 





For Your 
Business Friends! 


to a em Grapefruit, red 

rme and naturaily sweet 
+ + + @ll tree ripened . sure 
please everyone. Special prices to fit 
your budget on orders of 25 or more, 
from $1.50 up. Also, boxes for home 


use personal ts. WRITE FOR 
ILLUSTRATED PRICE LIST TODAY. 
Paint Pony Orchard 


SAN BENITO, TEXAS 


















Thomas “Job-Suited” round corner 
truck. Ten sizes. Made with over 
1000 different handles, boxes, 
shelves, etc. ... one of them “Job- 
Stited” to your business. Thomas 
also makes many other 
types of 2 and 4-wheel 
trucks, casters and wheels. 
Write for catalog MC. 





THOMAS TRUCK & CASTER Co. 
4774 Mississippi River Keokuk, Ia. 





* * * 


Cecil D. Jarvis 
KENEDY, Tex.—Cecil D. Jarvis, 38, lo- 
cal automobile dealer, died of a heart at- 
tack in his office here Sept. 15. 
* * 


Lawson Henry 
PITTSBURGH. — Lawson Henry 


Soto 12 years ago. He came to Pittsburgh 
from Atlanta three years ago. 





in each county to serve on a cam-| FORD 
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Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8 PRODUCTION ONLY) 




















Week wi dan. 1 Jan. 1 
Ended Same Ended Total to to 
Sept. 27, Week Sept. 20. ” 28, 27, 
1947* 1946 1947* 1947 1946* 1947* 
GENERAL MOTORS . 29,729 28,284 30,214 110,081 434,945 1,037,323 
Chevrolet ........... 14,107 7,792 13,640 50,400 206,492 500,616 
DEE bee h vb 66 besevbe 6,901 6,177 6,853 24,707 83,889 195,662 
PT b es ccc cecusde 4,701 4,748 4,370 16,700 70,900 158,740 
Oldsmobile .......... 4,020 3,694 4,014 14,589 658,413 140,109 
EG vs cet saceets onde 873 1,337 3,685 15,261 42,196 
CHRYSLER .......... 17,528 12,207 17,105 66,389 412,277 565,914 
EES gewesscceete 8,261 5,676 7,342 30,986 178,745 264,334 
BOOED. 0 she cesccccscor 5,023 3,641 5,012 19,321 129,739 163,179 
CUED occ ceccceeces 2,412 1,878 2,420 9,109 56,902 177,587 
BPUOOD ccc csccccseces 1,832 - 1,012 1,831 6,973 46,391 60,814 
EEE. S¥epccvcvetcoeode 15,484 13,629 15,489 60,112 296,579 527,005 
WOE wecvicccesccevvee 11,479 10,954 11,805 47,461 245,912 424,386 
pVEVE ces eweds 3,331 2,187 3,012 10,1738 42,829 82,060 
BE: 09 3 6.9:63.00000-0% 674 488 672 2,478 7,838 20,649 
KAISER-FRAZER 3,837 359 8,950 14,923 1,535 90,215 
MED siecivcecssvese 1,890 178 1,933 7,390 753 4=— 47,118 
ME gSiedesecceess 1,947 181 2,017 7,533 782 48,097 
PEE Sos acccceccces wnde 1,653 5,687 66,412 87,433 
STUDEBAKER ....... 2,650 2,217 2,633 9,908 85,256 
arr rr 2,103 2,612 1,816 7,372 66,011 82,971 
PACKARD ...........- 1,341 1,102 1,307 5,004 24,982 37,548 
WHERAEEIT ccccccccecece 736 ieee 707 2,735 .... 28,768 
CUPRA cc ccsccccccce 451 186 448 1,738 1,626 13,700 
Total Cars, U. S. .... 78,859 58,218 75,322 284,399 1,351,270 2,551,223 
+Station wagons. *Revised. eo 
e . 
COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 
Week Week Jan.1 Jan. 1 
Ended Same Ended Total to to 
. 27, Week Sept. 20, Sept., Sept. 28, Sept. 27, 
1947* 1946 1947* 1947 1946* 1947* 
Wetsleetesbosedes 6,254 6,226 6,278 180,955 217,299 | 
CHEVROLET .......... 8,502 8,095 8,699 27,187 172,242 216,194 
DODGE .ncccccsccceces 3,708 3,146 $3,688 * 14,283 90,580 130,411 
INTERNATIONAL 3,164 2,946 8,230 12,155 82,816 113,035 
ME. sg6 94.60 00 6606: 1,841 1,198 1,832 6,975 50,847 66,002 
STUDEBAKER ........ 1,360 946 1,360 5,165 30,988 48,900 
MES. cavccecsocegcoscue 1,794 445 1,736 5,840 18,660 44,333 
PES ccsccscccccccvcen 404 hoes 320 1,357 8,241 15,414 
TEED vacccceccecccocecee ° 551 500 564 1,850 11,218 15,047 
WOME ccdccccociccics 438 344 440 1,587 8,555 13,574 
DIAMOND T .........- 316 308 322 1,061 5,399 12,183 
FEDERAL ..........-- Al 139 262 893 4,566 7,218 
HUDSON .......--++++: ibe 79 noes woes 2,378 2,917 
CROSLEY .......---+:- 180 eee 133 424 vo 2,252 
MISCELLANEOUS 472 685 481 1,831 19,521 16,594 
Total Trucks, U. S. .. 29,175 25,052 29,340 108,563 631,961 921,373 


wrt eactnwd kewes6 o's 108,084 83,270 104,662 387,962 1,983,231 3,472,596 
ee ‘ Z en aveeunds 5,612 2,396 5,306 20,345 108,299 185,013 
rand Total, and 






ed U. S. and Canada car and truck output in the com- 
1941 was 69,239 units. 


ote: Com 
parahle week of 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 


Production Tops 100,000 
For 3rd Straight Week: 


(Continued from Page 1) 


the industry going into the last 
quarter of 1947 With no margin of 
raw materials to offset severe 
weather conditions should they 
occur. 

Meanwhile, the Carter Carbu- 
retor strike continued to plague 
automobile makers. Nash was 
still shipping cars without car- 
buretors, but Chrysler’s situation 
was said to slightly relieved by 
an arrangement with Bendix 
Products for Stromberg carbure- 
tors. 

Kaiser-Frazer reported that its 
carburetor inventory was ample 
for immediate future requirements. 


AADA Members to Meet 


Tomorrow in Detroit ~* 

DETROIT.—The American Auto- 
mobile Dealers Assn., an organiza- 
tion of used-car dealers, will hold 
a dinner and business meeting to- 
morrow (Sept. 30) at 7 p.m. at 
the Book-Cadillac hotel here. John 
Connally and Wilbur De Young, 
attorneys, will be the speakers. 

Richard A. Giddey, AADA man- 
ager, said that the association has 
recently added 168 new members. 
Wes Coon has been elected to the 
board of directors. 


Duvall to Remodel 


Duvall Motor Co. (Chrysler-Plym- 
outh) of Clarksburg, Mo., is plan- 
ning to remodel its building to pro- 
vide a showroom 40 by 40 feet, and 
add 1,600 square feet to the service 
facilities. 








pessimism was the fact that many 
plants made it no secret that they 
have been dipping into supplies 
which, under normal conditions, 
would have been slated for next 
month’s operations. 

* * 

N THE other hand, the steel 

industry last week was plainly 
making a rapid recovery from the 
results of a strike in the Pitts- 
burgh area. 

Due almost entirely, it was 
said, to resumption of output at 
Pittsburgh, where plants had 
been shut down because of an 
outlaw railroad strike, steel op- 
erations last week climbed to 94.1 
percent of capacity, compared 
with 89.4 the week before. 
However, with the steel industry 
already far behind in deliveries, 
it will be many weeks before the 
full effect of the tieup can be meas- 
ured accurately. 

Steel authorities still point to 
the raw material situation in re- 
lationship to steel making as re- 
flecting anything but optimism. 
There has been no chance, it was 
said, to build up inventories of 
coal, and therefore coal supplies 
are not ample enough to stand a 
severe drain next winter. 

* * 


Gomes steel companies reported a 
larger flow of scrap to their 
mills, but this was offset by a lack 
of pig iron due to the increased 
necessity of making major repairs 
on aged equipment. 
Generally, steel 


observers see 


















Claar Chevrolet Completes 


$50,000 Plant Renovation 


Claar Chevrolet Co., Richmond. 
Calif., has completed a $50,000 re- 
modernization program, Mrs. C. C, 
Claar, manager, announced last 
week. 

The firm now employs 50 persons, 
as compared to six when the com- 
pany was organized in 1934. 






BRANHAM MAN 


your 


This portable 


ur 
T with 


BRUNNER AUTO-TURNTABLE 


Broadway showmanship right in 
your own display room. No pits— 
no holes. Set it up in 30 minutes 
ond run it 24 hoyrs o day — 
ANYWHERE. 

AMAZINGLY LOW IN PRICE 
Can be financed if desired 


For full descriptive 
folder write 


BRUNNER SALES COMPANY 
Dept. A-3, 80 Oakland Ave., Manchester, Cona. 


SPECIALISTS IN 
AUTOMOBILE 
FINANCE 

INSURANCE 1 


Resolute’s intensive spe- 
cialization makes ooesithe 
economies in operation 
which result in increased 
profits to the producer 
and increased protection 
for you. Write for full 
particulars. 


RESOLUTE FIRE 
INSURANCE CO. 


350 MAIN STREET 
HARTFORD 4, CONN, 
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CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 



























Volkswagon Sales Here 


Studied by U. S. 
WASHINGTON.—The “Volks- 
wagon,” little 10 h.p. rear-engine 


before the war, which sells 
abroad for $720, may be offered 
for sale in the United States 
next, it was reported last week. 
It is now being exported to 
Scandinavia, Holland and Bel- 
gium. 

United States military gov- 
ernment officials are said to be 
considering offering the car 
here to help Germany pay for 
her imports and for lessening . 
to some extent the relief bill 
now being footed by American 
taxpayers. 


Used Car Men 
In N. Y. Warned 


‘Keep Rubber Plants’ 


Goodyear’s Litchfield Urges Retention of 70,Pct. 
Of U. S. Synthetic Facilities 


CHICAGO.—Here for a _ sales; about 70 percent of its $750,000,000 
meeting in connection with the/| synthetic rubber facilities. 
launching of the firm’s new low! Litchfield added that he advo- 
pressure tire, P. W. Litchfield, | cated this program for both mili- 
chairman of the Goodyear Tire &/ tary and economic reasons. He de- 
Rubber Co., last week said that/ clared that 100,000 tons of synthetic 
this nation should have availabje| capacity should be kept in con- 
stant operation and another 600,000 
Packard Building in Atlanta |tons in standby condition. The 

standby plants, he explained fur- 
Purchased by Couch ther, could be activated in 60 days 

George M. Couch, —— of | or less. 
the Atlanta Packard Motors, Inc.| ‘The economic value of preserv- 
Atlanta, Ga., has announced pur-| ing synthetic rubber facilities, ac- 
chase of the two-story and base-| cording to Litchfield, would be as 
ment Packard building at 370), weapon in stabilizing the price 
Peachtree St. N. E., for $225,000) .¢ natural rubber which has 
from Packard Motor Co. in Detroit.| panged from 3 cents to $1.25 a 
' Built some 20 years ago by/| pound in the past 15 years. 
Packard, the downtown sales and) 4° reduction from the present 



































= 8 Cc AG or an ol 
lished Pontiac dealership Corpus 


in 
Christi. Applicant must be. able to man- 
ASSISTANT REGIONAL age 15-man shop, including body shop, 
" in 
SALES MANAGER and active. Job is ‘permanent. with good 
age, references, and picture in first let- 
WANTED ter. Do not apply unless you feel quali- 
Automobile manufacturer near] letter of application to Baker Motors, 
Detroit has opening for qualified te Chaparral, Corpus Christi, Tex. 
man. Previous experience with au- 

tomobile manufacturer essential. paste seaanges, One capelne 6 masala 
Unusual opportunity for advance-| large volume. In replying, state age, 
ment. Our organization knows of| umber of years experience, married or 
this advertisement. Write details} Liperal salary and bonus. A real op- 
of education, experience, and qual-j| portunity for the right man. Box 1951, 

ifications to Box 1954, c/o Automo- | _¢/©_ Automotive News, Detroit 26. 

4 WANTED—Highly competent service man- 
tive News, Detroit 26. ager to ane ta chaane of Basan, buai- 
ness and promotional management to 
further develop outstanding concern now 

working 60 mechanics in Northern Cali- 
P ARTS fornia area. Unusual opportunity for 
proper man who has background of 
















































service building has an §82-foot large organization operation. Box 1957, 
government price of 18% cents to ave News, 26. 

frontage on Peachtree St., and con-/ 14 cents a pound for natural rub- About New Law MANAGER REA OPPORTOR TS ee SERA RTIES tee ites 

tains 40,000 square feet of floor| per was recommended by the Good Sala os “7 Fyn leaaiiae il ~ ound 

- 2) e rs com P 

ALBANY.—New York state mo- Ty and bonus average $500 ing, processing and applications exist 





space. The lot has a depth of 350/ year head, who insisted that the 
feet with a frontage of 90 feet on| government could still make a 
Alexander St. profit at the latter figure. 


Attention! 


GOVERNMENT SURPLUS 
BRAND NEW IN ORIGINAL BOXES 


K. O. Lee Company Model 
D300S REAMER DRIVE com- 
plete with 40 to 1 gear ratio 
speed Reducer; 1/3 H.P., 115- 
volt, General Electric 60-cycle, 
single phase, 1725 R.P.M. mo- 
tor with hand switch; 5” two- 
jaw universal chuck, 5/8” key- 
less drill chuck and 28” end- 
less “V” belt. Shipping weight 
109 pounds. 

Large step cone pulleys 
driven by a “V” belt, provide 
three speeds from which the 


56950 operator may select. The mo- 
tor adjustment lends itself to 







with a leading manufacturer. Positions 
pay good compensation and allow in- 
dividual chance to use own ingenuity 
and initiative. Housing scarce but can 
be found. Reply Box 1956, c/o Automo- 
tive News, Detroit 26 


ACCOUNTANT—Experienced girl in Chev- 
rolet accounting. Good salary, immediate 
employment, references necessary. Con- 
tact Mr. Tipton, Martin Chevrolet, Ka- 
hoka, Missouri. 


WANTED ACCOUNTANT. Experienced 
with General Motors accounting system. 
Permanent position. Very fine opportu- 
nity for the right man. Good salary. 
Fine working conditions. Ideal weather 
and living conditions in one of the most 
aggressive cities of the West. GALLES 
MOTOR (CHEVROLET - OLDSMOBILE- 
CADILLAC), Box 1332, Albuquerque, 
New Mexico. 


SALESMAN WANTED tw carry Nationa! 
Lines of automotive parts and acces- 
sories. Must be reliable and acquainted 
with car dealers. Attractive commission 
proposition. Full cooperation at all times. 
Box 1912, c/o Automotive News, De- 
troit 26. 

PAR ANAGER for Chevrolet r- 
ship in large southern city. Must be ex- 
perienced, aggressive and capable of de- 
veloping and handling a large parts and 

accessory volume. In reply state: age, 
qualifications and experience. Attach 
Photograph if possible. Box 1960, c/o 
Automotive News, Detroit 26. 


8 Cc MAN— and com- 
best equipped in 


per month. Paid vacation, sick 
leave. 5%-day week, full pay 
for holidays. Man selected must 
have thorough knowledge of 
Mopar parts operation and un- 
derstand hiring of help and 
best methods of parts and ac- 
cessory buying, advertising, 
display and sale. Also control 
$75,000 inventory. Southern 
California Dodge dealer. Write 
Box 1958, c/o Automotive News, 
Detroit 26, stating age and 
work record last 10 years. Con- 
fidential. 

























tor vehicle commissioner Clifford J. 
Fletcher has opened a campaign 
to assure compliance with section 
64 of the Vehicle and Traffic Law 
demanding use of certificate of 
fitness by all used car dealers. 


The law requires that all used 
car dealers who sell an automo- 
bile must give to the purchaser a 
certificate stating that the brakes, 
lights and signalling device are 
mechanically adjusted to comply 
with the law and are in condition 
and repair te render satisfactory 
and adequate service. 


In a letter to all dealers, Fletcher 
warned that no applications for 
automobile registration will be ac- 
cepted after Oct. 15 unless they 
are accompanied by certificate of 
fitness. In all cases, he said, the 
certification must be sworn to be- 
fore a _— public. 































































































GENERAL OFFICE MANAGER with the 
know-how to run a Ford dealership; 
small town eastern seaboard; superb 
living conditions; please give all details 























of experience, self, etc. Send snapshot if 
possible. Address Box 1927, c/o Auto- 
motive News, Detroit 26. 


WANTED—First class foreman for Paint 
and Body department employing eight 
mechanics. Good salary and profit shar- 
ing plan. Ideal working conditions. Life 
insurance and hospitalization 100% paid 





Prasscuter Sues 


Indiana Dealer 


























































SALE PRICE F.0.B. DETROIT = and easy ee For Car and $500 Ay yy Bg BH the West. Must have personality. si- 

Price $142.00 rom one speed e otner. perience mechan! knowledge 

—— “7 INDIANAPOLIS.—Manuel Belle,| Sc. yore pa” 7? W. Market) STRANG GARAGE, Colorado Springs. 
Speeds 5” Universal Chuck 5/8” Drill Chuck || a local Marion county deputy pros- WANTED — THOROUGHLY experienced 















Slow 20 RPM 680 RPM 
Medium 36 RPM 1300 RPM 
Fast 60 RPM 2000 RPM 
Knock-out Reamer Drives are designed for both production and maintenance work. 
They are not only built to drive reamers, but for honing, burnishing and miscel- 

laneous polishing operations as well. Garage mechanics or workers on the production 
line find unlimited use for the K-O Reamer Drive. 


Knock-out Reamer Drives are equipped with hand and foot switches, thus permit- 
ting the operator maximum convenience of operation. The unit is compact and 
complete, and will pay its way over and over in any production plant, maintenance 
shop or home workshop. 


AMERICAN MACHINERY & STEEL CORP. 
RAndolph 8822 Detroit 26, Michigan 529 E. Jefferson 


ecutor, has filed suit in superior 
court demanding immediate deliv- 
ery of a 1947 Plymouth coupe and 
$500 damages from Wiles-Johnson 
Motors, Inc. (Chryslér-Plymouth). 

Belle said that he contracted in 
August, 1945, to purchase the car 
as soon as it was available and 
that he has been subjected to “long 
and unreasonable delay.” 

Joseph B. Wiles, partner in the 
dealership, said that the firm has 
received only one car of the type 
Belle wanted since his order was 
placed and that Belle was ‘sixth or 
seventh” on the list. 


Iowa Nabs 160 


‘Curbstoners’ 


DES MOINES.—Convictions for 
selling automobiles without a li- 
cense are running more than twice 
as high as last year, the Iowa de- 
partment of public safety reports. 

Leslie B. Chase, superintendent 
of the department’s dealer license 
division, said last week that “we 
have obtained approximately 160 
convictions to date this year, which 
is more than double the number 
for the first eight months of 1946.” 

Chase said that convictions this 
year have been scattered through- 
out each of the state’s 99 counties. 
Fines on convictions have averaged 
$100 and costs, Chase said. 


parts man for old established Chevrolet 
dealer in the lower Rio Grande Valley in 
Texas. Good climate year round, plenty 
of citrus fruits, vegetables, good schools, 
churches. Salary and commission. An- 
swer giving all information regarding 
self in first letter. Standard Chevrolet 
Company, Edinburg, Texas. 

GENERAL SALES MANAGER. Experi- 
enced in all branches. of dealer opera- 
tions, especially capable of organizing 
and handling retail sales force. Age 
limit 38, one of three leading franchises 
located in Southern New England. Po- 
tential 500 new cars and trucks yearly. 
In answering, state age, experience, pic- 
ture preferred and references. All re- 
plies held strictly confidential. Box 1938, 
c/o Autumotive News, Detroit 26. 


A-1 SERVICE MANAGER by aggressive 
midwestern distributor with own 1,000- 
car potential retail division; probable 
1947 volume, 450. Profitable opportunity 
for proven topflight organizer and pro- 
ducer. Give full details of experience 
and photo with reply. Box 1947, c/o 
Automotive News, Detroit 26. 

SERVICE MANAGER is wanted by Lin- 
coln-Mercury dealer, located near De- 
troit. Salary plus percentage. Must be 
able to manage 15-man shop. Give age, 
experience, and references in first letter. 
A permanent position for an ambitious, 
aggressive and active man. Box 1949, 
c/o Automotive News, Detroit 26. 


CHIEF 
ENGINEER 


Nationally known automotive 
lamp equipment manufacturer 
in Midwest requires Chief En- 
gineer to take charge of prod- 
uct design, development, tooling 
and other customary engineer- 
ing functions. Right man will 






WANTED 

















































rrang: 
request. Reply, giving full particulars in- 
cluding age and salary required. Box 1932, 
c/o Automotive News, Detroit 26. 























Guaranteed year-round compensation plan 
with unlimited earning possibilities. Best 
modern service setup in town, erected 
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Ford Parts Manager 


An opportunity is offered to an alert, ag- 
gressive executive in the Ford parts field 
the newest and most modern 


















( 

ten miles south of Boston). If you are 
the man, you can answer YES to the fol- 
lowing questions: 
Are you anxious about your future? 
Do you know Ford parts? 
Are you a good buyer? 
Can you bire and train your assist- 
ants? 
De you like to greet your custom- 

? 





































DETROIT'S MOST CONVENIENTLY LOCATED 


HOTEL 


RIGHT in the heart of the automo- 
tive center, the Barlum bids you 
welcome! Here at moderate rates 


ers 

Do you like to work in clean sur- 

roundings? 

Can you develop a wholesale busi- 
? 


Are you willing to work hard te 
make real money? 

DEDHAM MOTORS, Inc. 
26-28 Milton St. Dedham, Mass. 
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Elmira Check Finds 25% 



































you will find cordial hospitality, have had automotive equipment POSITION WANTED 
courteous service and excellent industry experience in position || KGGOUNTANT OFFICE MANAGER with 
food. You'll like the pleasant sur- Of Vehicles Defective of Chief Engineer or Assistant executive ability and Chevrolet experi- 
roundings of the Barlum, which has LMIRA, N. ¥.—The Yates Chief Engineer in large com- ence. Box 1942, ¢/o Automotive News. 
been newly decorated and equipped County Automobile Dealers pany; be able, progressive, and S35 iiss 
ith new, comfortable beds.Advance SERVICE MANAGER—Top notch, 34 years 
with new, l bh Assn. recently conducted a local have strong desire to get things of age. College education. Desires rea) d 
seservetens ese ad ~ safety checkup campaign which done and get ahead. opportunity with progressive organiza- 
M. V. MacKinnon, produced “excellent results,” ac- This ition offers excellent tion. 12 years experience with fast mov- 


ing Big Three dealerships with proven 

record for increasing volume and profits. 

Available Oct. 1. Location open. AD 

replies acknowledged and held in con- 

fidence. Box 1940. c/o Automotive News, 

Detroit 26. 

SALES MANAGER with 18 years experl- 
ence on new and used cars and trucks 
available November ist desires a con- 
nection with one of the Big Three. Would 
prefer to train own Sales Force. 
1961, c/o Automotive News, Detroit 26. 


(Classified Want Ads, continued next page) 


. 


Manager 













cording to Robert Jolley, presi- 
dent. 

At one station for five days of 
checking, 101 vehicles were reg- 
istered, 77 were passed and 24 
were found defective. The check- 
up was not compulsory but car 


opportunity with long estab- 
lished company that is expand- 
ing. Compensation commensur- 
ate with your qualifications and 
importance of this position. 

Replies in detail held in strict- 
est confidence. Address reply to 
Box 1953, c/o this paper. 








RAndolph 5900 
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(Continued from Page 29) 


POSITION WANTED 
if TTS MORE and better service that you 


want, to sell more labor, parts, and 
have more loyal owners for later car 
sales, here is the chance to hire—or par- 
ticipate—a live-wire specialist, available 
to either a manufacturer or large dealer. 
Geo. L. Glaser, 2839 Sunset Place, Los 
Angeles 5, California. 


AUTOMOTIVE SALESMAN — Salesman 
seeks representation for manufacturer in 
Midwest. Jobber contacts. Commission 
basis. Experienced, capable, responsible. 








George H. Sanger, 2322 E. 70th Place, 
Chicago 49, Illinois. 
8. CE AGE. ith years ex- 


perience in service operations, including 
eight years factory service. Also ex- 
perience in body shop. Desire connection 
with progressive dealer or distributor. 
Chrysler product preferred. Location 
open. Box 1959, c/o Automotive News, 
Detroit 26. 


SALES, MECHANICAL, managerial, ac- 

counting experience. Young, married, col- 
lege, SAE member. Good automotive fu- 
ture desired over starting salary. Loca- 
tion open. Box 1931, c/o Automotive 
News, Detroit 26. 


ACCO T 0 
—University graduate. $ 
years dealer accounting with large deal- 
ers, three years installing General Mo- 
tors systems, four years public account- 
ing and tax work. Available now for 
permanent connection. Box 1950, ¢/o 
Automotive News, Detroit 26. 

WANTED POSITION as general manager 
for automobile dealer or distributor, to 
take complete charge of business. Over 
20 years experience in all phases of the 
wholesale and retail automobile business. 
Served as Ordnance officer in U. 8. Army 
overseas. Can furnish best of reference. 
Box 1948, ¢/o Automotive News, De- 
troit 26. 

AUTOMOTIVE SERVICE EXECUTIVE. 
Highiy experienced both General Motors 
and Chrysler products, wishes new con- 
nection as district manager or field rep- 
resentative with distributor or manufac- 
turer. Can supply car. Best oe 

de 


Box 1945, c/o Automotive News, 


troit 26. 
a 
MANUFACTURERS REPRESENTATIVE 


erica 
“SHUMAN AUTOMATIC BRAKE adjusters 
eliminate brake adjustments.’’ Manutac- 
turer’s agents wanted ali territories call- 
ing on car dealers, brake shops and 
jopbers. Please give full details as to 
experience and references. A. G. Peek, 
834% Venice Bivd., Los Angeles 15, 


A AGEN 
sentative, with alert, aggressive 
organization calling op 
dealers in Louisiana 
desires additional lines on com- 

Prefer product that will tie in 
with our commercial truck body accounts. 
Box 1952, c/o Automotive News, De- 
troit 26. 


———"DisTRIBUTORS WANTED —_—_ 


Neen nn eee eee 
ESTABLISHED DISTRIBUTORS for Gra- 
bam undercoating. Large market for 
application on ail new cars. Our ma- 
terial completely fireproof and odoriess 
and actually is best product on market 
by test. Write the.Grabam Company, 
5209 Kuclid Ave., Cleveland 3, Ohio. 
DOOR LOCK REPAIR KITS for Chrysler 
group cars, 1939 to 1947. Rebuilds rotary 
type door locks. Easy installation, eco- 
i distribution through 
Chrysier Corporation parts wholesalers 
im their area. Attractive pro) tion. 
Write Automotive News, Box 1946, c/o 
Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 


A ASSOCIATE for commercial body 
building business. Good proposition for 
capable and energetic party. Write Box 
414, Johnson City, Tennessee. 


DEALEKSHIP WANTED 

P dealership, vicinity 
New York City (preter northern New 
Jersey); about 10u car potential—state 
make. Lifetime experience. L. Henschel, 
2u4 Glenridge Ave., Montclair, N. J. 


HAVE QUALIFIED with General Motors, 
and Ford factories. Desire to 
purchase dealership of 4UU cars or larger 
for cash. Kepiies will be heid in strict 
contidence. Box 1920, c/o Automotive 





1944, ¢/o Automotive News, Detroit 26. 
DEALERSHIP FOR SALE 
\UTO & TRUCK dealership in busy south 
Texas city for sale. Contracts with es- 
factories. This is a going busi- 
ness that is making money but must 
sell, details on request. Extra good town 
and location with good service business 
and equipment. About $25,000 to handle. 
Extra good investment. Write Box 1955, 
c/o Automotive News, Detroit 26. 
SOUTH MISSISSIPPI Willys-Reo dealer- 
ship. Long lease, low rent, new building, 
ideal location, good city. About $7,500 
will handle deal on walkout proposition. 
Box 1921, c/o Automotive News, De- 
troit 26. 
NEW RS WANTED 


nea 

KAISERS-FRAZERS WANTED. New and 
used. Wire or phone, Tropical Motor Car 
Co., Ft. Lauderdale, Fla. Phone 190. 

ida? CADILLACS WANTED—All makes 
and models. Phone, wire or write. Lewis 
Capitol Motors, 530 Linden St. Allen- 
town, Pa. 


particulars telephone 
PRospect 1226 or write 1225 South Fig- 
weroa &t., Los Angeles, Calif. 





; 


| 
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USED CARS WANTED 








AT ONCE! 


Opening New Used Car Lot 
NEED 200 CARS QUICK 
All Years, All Makes, All Models 


WILL PAY HIGHEST PRICE IN U.S.A. 
SHARP OARS 


FOR CLEAN 
Write, Wire or Call 


Hall-Dodds of Ferndale 


21500 Woodward Ave. 
Ferndale (Detroit) Mich. 
Phone: Lincoln 2-8220 








CARS WANTED 


DEALERS ATTENTION 
47 and 46 models. 


928 W. Flagler St. 
“‘World’s Largest Small Dealer’’ 





USED OARS FOR SALE 


AUTO AUCTION 





-- + EVERY FRIDAY - - - 


12 O'Clock Noon Sharp 
HORSE HEADS, NEW YORK 


Located on Chemung St., Route US 17 
About.3 Miles North of Elmira, N. Y. 


— Strictly a Dealer’s Auction — 


If You Have Oars to Sell This Is The 
Place to Cash Them Quick 

If You Need Cars for Retall You Can 

Buy Your Month’s Supply in 3 Hours 


A Car Sold Every Minute 


HORSE HEADS AUTO 
AUCTION 


Post Office Box No. 3 
RONALD D. WEST, Owner 
408. E. JOHNSON — TEX RICKARD 
Auctioneers 








WHOLESALE 


ALL CARS INSIDE 


1946 Buick 4 dr. Sedan 
1941 Cadillac 4 dr. Sedan 
1947 Chevrolet Tn. Sedan 
1946 Chevrolet Spt. Coupe 
1941 DeSoto 4 dr. Sedan 
1946 Dodge 4 dr. Sedan 
1947 Ford Sta. Wagon 
1946 Ford Conv. Coupe 
1947 Mercury Conv. Coupe 
1946 Mercury 4 dr. Sedan 
1946 Plymouth 4 dr. Sedan 


MceDERMOTTS 


6535 Carnegie Avenue 
Cleveland 3, Ohio 


HE. 6380 








AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of Americ: where 66 and 
71 highWays cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 
1610 EB. Tth &. 
MISSOURI 


We want choice cars. 
Each winter northern dealers supply us. 
like to make some new dealer 


HE. 6381 


x : 
coe VY 2 ee eae ee le 


USED CARS FOR SALE 





WHOLESALE to all new and used 
dealers, all models. Alamo Auto 


11615 Woodward, Detroit 2, Mich. 





AUTO AUCTION 


Every Wednesday—12 Noon—Rain or Shine 


DEALERS ONLY 


What You Want—Sell What You Have 


Buy 
We Do Not Buy Oars in Our Auction 


Toledo Car Auction Co. 


2802 Summit St. 
TOLEDO, OHIO 











AUTO AUCTION 


Every Wednesday at 1 P. M. 
At Orange County Fairgrounds 


MIDDLETOWN, N. Y. 


Dealers From Four States Are 
Here to Buy and Sell 


* 
Eastern Dealers—Look at 
Your Map. 


Middletown Is Conveniently 
Located 


° e 
A CAR SOLD EVERY 
TWO MINUTES 


- 
— Rates Are Low— 
$8 If Sold, $5 If Not 


Bring Your Merchandise Early 
* 
SALES HELD RAIN OR SHINE 


J. & R. AUTO AUCTION 
288 NORTH ST. 
MIDDLETOWN, NEW YORK 
Telephone 8276 or 8909 
Morris Weinstein, Auctioneer 








OHIO’S NEWEST AUTO 


AUCTION 
— EVERY FRIDAY — 
2:30 P. M. SHARP 


. 
740 South Arlington St. 
Akron, Ohio 


7 
— WANTED — 
CARS and BUYERS 
Dealers Only 
a 


CHUTE SALES, INC. 


Phone Princeton 1212 Akron, Ohio 








CINCY AUCTION 


(DEALERS ONLY) 


Wednesday, 11 A. M. 


NORTHSIDE AUTO 
SALES 
4083 Spring Grove Ave. 
Cincinnati 23, Ohio 


: 
Clean, Flat Paved Area. Good 
Facilities, One-Half Square 
From Knowlton’s Corner 


J. B. HAYES, Prop. 











ON THE “MASON-DIXON LINE” 


AUCTION 


For Dealers Only 
EVERY MONDAY 


Schaefer-Connell Co., Inc. 
4083 Dixie way Louisville, Ky. 
At Worecel’s 4uto-Traller Mart 
Alse Every Thursday im Indianapolis, Ind. 


ree 


car 
Sales, 


PO. 7021 





AUTOMOTIVE NEWS, SEPTEMBER 29, 1947 





WHEN IN CLEVELAND 
Visit With 


SAM GREENFIELD 


Where You Can Always Find Fast 
Moving Merchandise at a Price 


6619 Euclid Avenue 
Cleveland 3, Ohie 








DEALER’S AUTO AUCTION 
Albany, N. Y. 


Each Monday at 12:00 sharp. Auction 
of cars. 
Lots of action. All dealers cordially invited. 


indoors. Western Avenue. Lots 


Contact Tim Anspach, Albany 2-5372 
(Licensed & Bonded) 









AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


Ye Mile East of Illinois State Line 
on Route 30 


EVERY FRIDAY 11 A.M. 










PAT PATERSON, Auctioncer 


Dyer Auto Auction 
Phone 1 


Dyer, Ind. 
Res.: Lansing, Ill., 730 











AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., 
3000 Fenkell, 7 blocks 

Detroit, Mich. UN. 3-7400. 


CAR LOADS OF ’EM! 
CARS 
TRUCKS 
PICK-UPS 


"Sis to ’47s NEW - USED 


LARGEST DEALER 


IN NEBRASKA 


20386 Farnam St. Ph. Harney 6090 
OMAHA, NEBR. 





AUTOS --- AUTOS 


LARGEST SELECTION 
OF NEW AND USED CARS 


Also Big Selection of Convertibles 
ALWAYS 200 CARS TO SELECT FROM 


| IRVIN SACHS 
4589 Chestnut St. 
PHILADELPHIA 39, PA. 


Phone or Wire Allegheny 4-4450 
‘‘Philadelphia’s Largest Used Car Dealer’ 








AUTOMOBILE AUCTION 


EVERY THURSDAY AT 17:00 P.M. 


We are running between 50 and 75 cars 
a week; many late models. All buyers are 
cordially invited. 

Prompt attention given all inquiries. 


If you come to nearest airport or train 
station, notify us and our representative 
will meet you. Sale held inside modern 
building. 


BURTON LIVESTOCK 


EXCHANGE, INC. 
Vernon on Route N. Y¥. & New York 
' Pheme 3-3505 





trucks. % 


NEW TRUCKS WANTED —N ew school bus 


Phone HE. 0232 


Office: 1175 Washington Ave., Albany, N.Y. 











1100 Devine Street 






43-PASSENGER REO school 





terlevel body. 13.00x24 tires. 
Brand new spare tire and tube. Twin 
telescopic outside Gar Wood » 


retail BABCOCK'S MOTOR SALES, 
INC., West Main Street Koad, Telephone 
256, Batavia, New York. 





BRAND NEW 1947 FORD long wheelbase 


with Thornton four-wheel drive tandem. 


POR SALA—1939 AUTOCAR C6UT trac- 


tor, new C-90, 501 cu. in. engine, clutch 
and transmission. Neariy new 11.uux20 
tires, full air, Sth wheel and saddle 
tanks. 1945 AUTOCAKR C70T COU bul 
cu. in. engine, leas than 6v,00U miles, 
11.00x20 


SALES, LNC., West Main street Koad, 


in goo@ running condition. Chevroiet 
Cargos 4x4, International cargos 4x4, 
dumps, weapon carriers, and 


White Movwors, loc., Phone 640K, 
ence, South Carolina. 





WHOLESALE TRUCKS 


We have avauanie ior immeaate aeiiv 


ery approximately fifty late model trucks 
and truck tractors from one ton up through 
and including 10 tons. These include 
GMC’s, Chevrolets, Ford’s, Mack’s, Inter- 
national’s, and a few others. These units 
have either vacuum or Westinghouse air. 
These units are all clean and are priced 
for quick sale. 


General Truck & 
Equipment Company 


Columbia, 8. © 





TRUCK EQUIPMENT WANTED 


GMC 1937 1% ton COE mode) 


F16A. McMonigle Chevrolet Company, 
Pomeroy, Wash. 


TRUCK EQUIPMENT FOR SALE 











TRUCK & AUTO 
DEALERS 


Prompt delivery on auto and 


truck wreckers complete, winch, 
boom, cable, body and accessories. 
3-ton, 5-ton and larger for your car 


and truck wrecking. 


Write for truck and car DEAL- 





BUSES FOR SALE 


FOR ew school bus. Full Illinois 


equipment, Chevrolet 40-passenger Su- 
perior, Chevrolet 46-passenger Superior, 
Dodge 46-passenger Superior, Chevrolet 
46-passenger Hicks. Pearl Motor Com- 
pany, Anna, Illinois. ‘‘One of Chevrolet's 
largest parts distributors.’’ 


body. 
condition. Good tires. Sam P. Hale, Ard- 
more, Oklahoma. 


: 


bus, 1933 
model. In good running condition. Low 


WILL PAY LIST for new or good used 


40 Buick Super R. F. fender, part 
1312644. Wire collect if available. WEST 
SIDE MOTOR, Centralia, Illinois. 





Auto Renewal Co., Johnson City, Tenn. 


otor assembly, radiator witb 


chassis, Fords or Chevrolets, any length. shell for IHC, truck B-4, or C35, 2-ton, 


and 


Co., Macon, cab for 1946 Ford 1%-2 ton regular 
, & M. Semrau, Ortonville, Minnesota. 
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PARTS FOR GALE =—S 
MOTOR, TRANSMISSION and 22,000 Ib. 


rear end complete with air brake cham- 
bers and rims from wrecked 1946 C-50 


q PARTS WANTED 
WANTED—One hood for 1937 Ford "> 
B. 


ton truck, either new or used. 
Harris, Box 364, Griffin, Ga. 







PARTS FOR SALE 


$100,000 INVENTORY Ford . We 
carry many hard to get items or will 
get them for you. Wire or write: Tim- 
merman, Lima's Ford Dealer, Lima, O. 





Autocar. Operated less than 50,000 miles. 
General Truck Co., Inc., P. O. Box 1253, 
Charlotte, North Carolina. 


ONE HOOD ASSEMBLY, 140202, for 1941 
Hudson 41 Series. New or good used. 
Motors, Rocky Mount, 











PARTS WANTED 
For 1939 Chrysler 
1 No. 833161 radiator shell. 


1 No. 897884 
1 No. 910693 radiator shell. 
Wit Pay List Price—Wire 
MANBECK MOTOR SALES OCOMPANY 
1312-1316 Locust Street Phone 3-3151 
Des Moines, lowa 





FORD PARTS—Many hard-to-get items. 
Orders filled same day. Write, wire, 
phone, Sweeney Auto Sales, 2534 Read- 
ing Road, Cincinnati, Ohio. 


WHOLESALE PONTIAC PARTS~—Large 
stocks of hard-to-get parts, body and fen- 
der parts for all models. Fast service, 
25% discount. Walter H. Schultz, Pon- 
tiac, 16-20 Passaic St., Trenton 8, N. J. 









Hoggard-Vann 
North Carolina. 


STUDEBAKER PARTS 


We Maintain the Largest Studebaker Parts 
Inventory in the State of New Jersey 


———————————————_—_——————— 
PARTS FOR SALE 
fHREE HUNDRED 36-47 wrecks on hand 
times. For engines, 


DISMANTLING 150 cars and trucks for 
parts. Write for list. John Gee, Victoria, 
















at all , bodies, etc., Virginia. 
write or call Kenny's Auto Wrecking, 
Siok Wats ba tae betped, mona poset, —_ na_ 
many people. 
Let us help you. Inquiries answered OLDSMOBILE PARTS Hoods Fuel Pumps 
0 transmissions The = a in nae ae py eel Cores and 
sed, good Ford it. u vers upports 
i , on “on “Shanegk ‘waneen : “ Trunk Lids Wheels 
P gs, valves 
tor, manifold, starter, new gas- JOHN Ld VOLLMER, INC. Rear Axle Hood Panels 
ba Denies) Assemblies Frames 


’ kets, $185. One 1941 Studebaker trans- 
mission with -overdrive, good condition, 
$50. NORTHWEST NASH, Astoria, Ore. 


AUCTION 
WORLD'S LARGEST INDOOR AUCTION 
Every Thursday, 11:30 A.M. 


CARS SHIPPED ANYWHERE 
« 


CHICAGO AUTOMOTIVE AUCTION, INC. 
1050 E. 8ist ST. CHICAGO, ILL. 


Webster Groves 19, Missouri 


New Motors Crank Shafts 


Discount to Dealers 


Marchese Motors, Inc. 


Studebaker Sales and Service for 
Past 28 Years 
803 Main Ave. Passaic, N. J. 


Tel. Passaic 3-0500 
MAIL ORDERS SHIPPED PROMPTLY 































Pr EQUIPMENT FOR SALE 


FOR SALE—14 Lyons parts and acces- 

sory display tables. Complete with glass 

+ ae a and shelf separators. $35 each, 

F.O.B. Los Angeles, Calif. Modern Chev- 

rolet Co., 201 8S. Greenleaf, Whittier, 
California. 


FOR SALE—Weaver Static & Dynamic 
wheel balancer. Like new. $125.00. Harry 
A. Blue, 11 8. Mulberry St., Mt. Vernon, 
Ohio. 


WEAVER TWIN POST C100 Hoist, new. 













GEO. H. CASSIDY, Mgr. — 
Chicago Is The Place To Buy Your Cars 





EVERY THURSDAY—12 NOON $525.00. "Donohoe “Chevrole, Brvokiya, 
WHOLESALE ONLY NEW W35n Holmes wrecker winch com- 
plete with cradle, never used. Carl 


Dutro, Zanesville, Ohio. Phone 6827. 
ANTIQUE CARS FOR SALE 


FOR SALE—1899 Oldsmobile, curved dash, 
in running condition. Will trade for new 
Olds. Dan Stoller, Haviland, Ohio 


A IP BR SALE 


TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 


RED ARROW BARS—$42.438 
1947 Model with Guide Cables 
Approved by I.C.C. 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 


2300 READING ROAD CINCINNATI, OHIO 
Tel: Maine 3112, Woodburn 3060 
Auctioneer: Pat Patterson 





AUTOMOBILE DEALERS 
ATTENTION! 


Pat No. 2,36,54,33 
Treat your customers right, equip your cars with EDUCATED 
NUTS (especially on bearings) and notice how much better the 
car will steer. It is cheaper to use the EDUCATED NUTS than 
to try to fit the Castellated nut. The EDUCATED will illiminate 
the need of wheel balancing. Guaranteed satisfaction or money 


back. é 
POLIZZI PRECISION COMPANY 
4504 Colbath St. Sherman Oaks, Los Angeles, Calif. 


Tow Bar Sales Company 
Factory Distributors 
100 So. Clinton St. Chicago 6, Ul. 





FOR SALE—Jiffy Lift jacks, fits Fords, 
Chevrolets, Plymouths, no manual labor. 
Just back car up on jack. Sample $2.00 
Postpaid. Sells $3.95. 45% discount, 10 
lots; 50%, 20 lots. Express prepaid. 
Parsons, Inc., 333 W. Main St. Amster- 
dam, New York. 


Tow CHAINS—6/16”xié’ case-hardened, 
with hooks. $3.50 each. F.O.B. Trenton, 


check or money order. Arnold Sales Co., 
108 E. Hanover St., Trenton, N. J. 


VALVE GASKET KITS—$1.48 value for 
19 cents in lots of 100 or more. Fits all 
Willys and Ford military jeeps and all 
46 and °47 Willys civilian jeeps; also 
fits Willys cars and trucks from ‘39 
through °42 models. All gaskets but head 
gasket fits Willys products from ‘33 
through ‘42 models. Each kit contains 
14 gaskets, including head gasket. Now 
only 19 cents complete, F.O.B. Cincin- 
nati. Send money order or will ship col- 
lect. Mail your order today. SCHOTT 
MOTORS, INC., 2320 Gilbert Avenue, 
Cincinnati 6, Ohio. 


~~~" AIRPLANES FOR SALE 


FOR SALE—1947 deluxe Seabee. Only 20 
actual hours including ferry time. Per- 
fect condition. Two-way radio. Bargain. 
South Bend Screw Products, Inc., South 
Bend, Indiana. Telephone 3-1143. 

NEW 1946 LUSCOMBE, all-metal side by 
side, cruises 115 mph, has only 15 hours. 
Has full instrument panel. Cost $3,100. 
Will sell for $2,250 cash or trade even 
for new popular car. Will deliver. Write 
T. C. Baker, Jr., P. O. Box 1239, Dan- 
ville, Virginia. 


ACCESSORIES FOR SALE 


“ ? LIMITED QUANTITY Dieterich EARVis- 
Pat” Patterson, Auto Auctioneer, Sells a Car fat eae  vigp HP mpgaey 


Every 70 Seconds “BB,” and ‘CC.’ Packed 12 per ie 
Price $180 per dozen delivered. Terms 
WE GUARANTEE EVERY CAR 





The WORLD'S Finest 


AUTO AUCTION 


(FOR DEALERS ONLY) 


Going at FULL BLAST Every 


TUESDAY & WEDNESDAY 


RAIN OB SHINE, SALE HELD INSIDE MODERN BUILDING 





C.0.D, Special discount on five dozen or 
more. Box 1936, c/o Automotive News, 
Detroit 26. 


WILL TRADE 


NEW NAVION—Ferry time only. Will 
trade for automobiles and difference. G. 
L. Stevens, 300 E. Pershing, Springfield, 
Missouri. 

MISCELLANEOUS ~~ 

DON’T READ THIS BOOK unless you 
want to become a better salesman, sales 
manager, buyer, service, credit or ad- 
vertising man. In five short months this 
book bas sold in more than thirty states 
to many of the largest dealers and their 
men. Send no money, just a postal, 
for book, ‘‘My Twenty-five Years on 

" Read it. If delighted, 
$1.50; if not, return within three 
days. Order now—just a postal. Hobb 













Our reputation is your guaran- Call any bank or finance com- 
tee for HONEST, IMPARTIAL, pany in Indianapolis for ref- 
EFFICIENT SERVICE. erence. 


Sales Start 12 o’Clock Noon ©.D.S.T. 


STUART & RAMP, INC. 


1011 N. Pennsylvania St. Riley 8781 
ra 8 a 
INDIANAPOLIS, INDIANA minding aan hae ri 
ughes Motor Co., Inc., Commerce 
St., Lynchburg, Virginia. 



































AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation—Fort Wayne, Indiana 


12 O'CLOCK NOON—APPROX. 185 CARS SOLD LAST WEEK 
Buy and sell with confidence where your price is our price. Our only 
guarantee is that you must -be satisfied. Wire us for hotel reservations 
Drive-away service to all parts of the nation. 


WEBSTER-MARKER MOTORS 
324 W. MAIN ST. FORT WAYNE, IND. 


Col, Carl E. Marker and Col. Lee Drawhorn, Auctioneers 

































ATTENTION 
ALL NEW AND USED CAR DEALERS 


The New Quick Change 


Dealers license plate holders now available. Can be used in round 

hole or slotted plates. Fits all cars, including Chrysler built 

rear brackets. No tools necessary. Cadmium plated. Order now. 
PRICE $1.00 PER SET OF FOUR 


Cc. HOWARD 
1498 OVERLOOK DRIVE 


UPPER CONTROL ARMS 


For Plymouth, Dodge 1939040, Chrysler, DeSoto, 1940 
Replaces Nos. 861173-861174 


Heavy Forging, Hardened. Right and Left, Complete 
With Eccentric Bushings and Seals 


LIST PRICE $6.50 EACH, DISCOUNT 40% 
Delivery: Starting October 10, 1947 
Phone: Glenville 9091, c/o Jim Liccardi 


BALCLEVE PRODUCTS & SALES COMPANY 
695 E. 152nd St. Cleveland 10, Ohio 











AKRON 7, OHIO 






















































We Need One Thousand or More 
Gallons of Prestone or Zerex. 
Will Trade New Chrysler 
or Plymouth. 


Contact 


MANBECK MOTOR SALES CO. 
DES MOINES, IOWA 





NEW SUBSCRIPTION ORDER! 


| 
Send Automotive News to Address Below | 
for One Year $6 C or Two Years $10 (J 
for which check is attached CD) or send bill 
| 

| 

| 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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TRADE CONNECTION: 
Truck Dealer [) 
insurance [) Financial [) 


Manufacturer ([(]) 
Supplier [ 
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State... i 
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moving out to 
hands of proud owners at 


the rate of over 700 cars a day And p 


r 


Production scheduled at Willow Run now exceeds a car every 
minute. But even 12,000 Kaisers and FRAZERS a month are 
nowhere near enough! For our many thousands of owners are 
our best salesmen. They have discovered something totally new— 
in beauty, in performance, and, above all, in ride! They tell their 


friends—their friends take a ride—and order a KAISER or a 
FRAZER. If you drove even five miles in one of these 100% 
postwar automobiles, you would want one, too. Why not try it? 
Wherever you are, there is a Kaiser-Frazer dealer near you. 


KAISER-FRAZER CORPORATION ¢ WILLOW RUN, MICHIGAN 





